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Two Silver Wine Cups Made About 1632 in the Possession of the Armourers and Braisiers Company of England 
(Reproduced by Permission from “Old English Silver’ by W. W. Watts) 
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OVER 10,000,000 COLFAX 
ADVERTISEMENTS IN OCTOBER 
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COLFAX Py the Master Craftsmen 


In the Colfax pattern you will find craftsmanship 
hich is artistry indeed. So lovely in design that 














years a Gorkan passing fad or fancy cannot affect it. Wrought 
f \ ¥ Crafiimas fe : we st ° 2 . > " 
D Di ( so skillfully time cannot dim its beauty. 
| rd, N. H,, —tespecting ; , ; , =a ag 
Pk TEs Your jeweler will be glad to show you Colfax | 
and many other patterns in sterling silver by the 
Gorham Master Crattsmen. 
PROVIDENCE, R. 1 Die NEW YORK, N. Y. 
Member of Sterling Silrersteiths' Guild of America 
i = 1S LEADING SILVERSMITHS FOR OVER 96 YEARS 
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A full page appearing in the October issues of: 


Arts and Decoration House Beautiful Theatre Magazine 
Asia Life House and Garden Time Vogue 
Country Life Vanity Fair Town and Country 


Good Housekeeping International Studio = World Traveler 


also 49 leading newspapers 


THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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Novelties Seen at Aix-les-Baines 











A Word on the Toilettes and New Modes of Europe’s Fashion Center and the 
Jewelry That Goes with Them 

















A1x-LES-BaINnES, France, Aug. 30.—All 
Paris is off on holiday and some of the 
most interesting toilettes and new modes are 
to be seen at Aix-les-Baines, in Savoy, 
where diplomatists and politicians gather. 
Aix in some ways has taken the position 
occupied by Marienbad just before the Great 
War. Prince Albert Edward, afterwards 
King Edward VII, frequented Marienbad 
as the waters had a reputation for reducing 
weight, and made it fashionable. The 
mineral waters and baths at Aix are also 
very valuable, and are now attracting the 
crowd that went to Marienbad. 


One of the novelties seen at Aix this year 


is ruffs made of ostrich feathers, very thick, 
fastened with a flower or bunch of tulle 
round the neck. This flower is usually 
secured—lying flat with the stalk showing— 
with a barette of platinum, set with dia- 
monds and sapphires, with a gold barette 
beautifully wrought, or a simple gold pin. 
* ok Ox 

Of an evening, for concerts and theatres, 
a new kind of turban, made of very thin 
cloth of gold or of silver is worn. Some- 
times a metallic material in all kinds of 
colors is used. Iridescent, it looks ex- 
tremely well with a toilette to match or 
trimmed with material to match. These 
turbans are held in place by a band made 
of metal. Sometimes the band is in gold, 
set with great stones, and looks just a trifle 
barbaric, sometimes it is composed of dia- 
monds, dotted about a network of platinum. 
Sometimes pin-point diamonds, so arranged 
as to make a flower and leaf pattern are 
arranged within the bandeau. Sometimes 
again, the bandeau is a mass of pearls. 
Then again it will be made up of all the 
stones of different colors that can be col- 
lected, apparently haphazard, although 
great care has been taken in selecting them. 
This is naturally for the iridescent turban. 
The headdress, more or less transparent, 
shows the short hair underneath and dis- 
penses with all trouble about getting it 
dressed, sometimes a very difficult problem 
of an evening at Aix, when all the coiffeurs 
are more than busy. 


* * * 


With these headdresses, there is great 
luxury in shoes, with the diamond bandeau, 
necklace and earrings, lamé shoes sewn 
with diamonds are worn. ‘The slipper is 
secured by a chain of diamonds, passing 
over the instep. Sometimes this band of 
diamonds passes once or twice round the 


ankle. The chain, apparently made of dia- 
monds only, just attached by means of 
“claws,” in platinum, so small as to be 
almost invisible, and soldered together, is 
usually secured by a jointed band of metal, 
or a chain, hidden carefully behind the line 
of diamonds to keep the shoe secure and to 
prevent the loss of the diamonds. Emeralds 
are used in the same way, and chains of 
coral are also seen, in this case, the rosette, 
on the toe of the slipper is in pink ostrich 
feathers, with a “button” of pink coral in 
the centre. White feathers, tipped pea- 
cock blue, are also seen, with a sapphire 
chain to hold the slipper and naturally worn 
to match a sapphire parure. 


* * * 


The fashion of carrying. around a pair of 
the new dolls, male and female, is becoming 
more general than ever. These dolls are 
two or three feet in height, very thin and 
jointed to fall into any convenient position 
for carrying. National costumes, historical 
dress is seen and they are always fitted out 
with jewelry on a miniature scale to match. 
A Spaniard and his wife will both have 
earrings, sometimes in imitation but also in 
real gold, although very thin. In some 
national costumes, much jewelry is required, 
and in some cases the bodices of the dolls 
are sewn with sequins or beads. As grown- 
up women like playing with dolls, whole 
outfits for these absurd dolls are provided, 
they have their jewelcase as well as their 
brush and comb. The dolls are carried 
about with the owner, stowed in the car and 
taken upstairs when paying calls, etc. 
Valuable—they cost £5 or so the pair, at the 
very least—they are a constant preoccupa- 
tion to their owner, who is afraid of their 
being stolen, etc., etc. 


* * * 


Some of the new lace gowns for evening 
or even late afternoon wear, are sewn with 
diamonds. The fashion of wearing semi- 
evening dress from teatime on, is spreading 
in the French waterifg places and seaside 
resorts. A sleeveless lace gown, sparkling 
with diamonds, is worn for dancing. It has 
two breadths of lace, to cover the two arms. 
They are so arranged that they hang from 
the shoulders and are attached to the gown, 
at the top of sleeve, draping the arm but not 
touching it, excepting when it is outstretched. 
The effect of the cloud of light lace, cover- 
ing the bare arm is very pretty. Much silk 
lace is being used for dresses and it makes 
a very pretty shimmery effect, with the 


stones. Naturally these “diamonds” are 
kept very small. Sometimes there is a line 
of diamonds round the edge of the breadth 
of lace, to give a finish, and cause it to 
hang heavy. Without the gems the lace 
might be too light to fall properly, thus the 
fashion, like all those that come to stay, 
has a significance. 
* * Ok 


Rings, in platinum, making open hoops, 
are studded in pin-point diamonds. At each 
end of the hoop there is a gem. There is 
a large-size pearl at the top and imme- 
diately underneath it, a diamond, of corre 
sponding size. The two ends of the hoop 
are so contrived that each gem is quite 
separate, outstanding, there being a space 
between them, also superimposed. Thus each 
comes to its own. 

* * x 


Roses, in the most delicate pink, in silk 
or silk chiffon, have petals sewn with pin- 
point diamonds, this holds the fabric stiff, 
prevents the flowers looking faded at the 
end of an evening, and makes a very pretty 
ornament. These roses, that are very large, 
are worn on the breast and to fasten any- 
thing in the way of ruff at the neck or 
collarette made of feathers. Some similar 
roses are seen in pale cream and white. 


* *K * 


A bracelet made of strings of tiny pearls, 
with a diamond, forming a centre surrounded 
by a setting of black onyx, was worn by a 
lady taking the waters. The great diamond, 
cut in facets, with its fire, was well shown 
off by the black onyx, which provided a 
very good foil. The pearls, holding the 
ornament in place, also added to the rich- 
ness of the bracelet. 

x ok x 

One ornament, worn as a brooch, was 
four centimetres in length and two in width. 
It consisted of brilliants, on a background 
of blue sapphires, but the jewels were se- 
cured on a platinum network, and the orna- 


ment was transparent, allowing of the ma- 


terial of the white frock worn to be seen 
through the jewel. 
xk Ok Ox 


The multiplication of necklaces, sautoirs, 
and collarettes made of valuable beads and 
stones, has resulted in a demand for a thread 
that will not easily break or cut and which 
ensures the safety of those gems. Silk 
thread rolled and twisted, then plaited is 
now sold for the purpose. It is reputed 
almost unbreakable. Thread, of the kind 
used for fishing lines is also on the market. 
It is dubious whether anything really strong 
and tough enough to resist all strains has 
been found, there are, however, quite a 
number of threads and silks on the market 
today. The silk is sold, the end made stiff 
by a tiny bit of wire for threading the 
beads. 


$ 


RE 








50 THE JEWELERS’ CIRCULAR September 8, 1926 


~~ 
4 


— 


~\ ESTABLISHED < 
yj 1803 { 
x —<$——= 4) 


\ 


STERN BROS.6CO 


Cutters and Importers of of 


1 DIAMONDS 


2 WEST 46th ST. 
Telephone + Bryant 3925 


CHICAGO 
DIAMOND CUTTING WORKS 31 North State Street 


68 Hunters Point Ave. AMSTERDAM: 16 Sarphastistraat 
Long Island City ANTWERP: 48 Rue Simons 











Le Renee eee ee OCC ee OPE UM UPEERUOUOUUUEUSULEGIORTROEE| 




















September 8, 1926 


THE JEWELERS’ 


CIRCULAR 








Interesting Exhibits of Watches, Jewelry, Gems and Kindred 
Lines to Be Found at the Sesqui-Centennial Exposition 














(Continued from issue of Aug. 11) 


China, Roumania and Czecho-Slovakia Mak- 
ing Interesting Displays 


PHILADELPHIA, Pa., Sept 2.—More and 
more jewelers, both from this city and from 
all over the United States, are finding their 
way these days to the Sesqui-Centennial ex- 








CARVING JADE 


position, where jewelers from other lands 
are showing wares that interest jewelry 
craftsmen as well as jewelry merchants. 
Many of the exhibits, especially those from 
the Orient, are picturesque, this being ac- 
cented by the costumes of the exhibitors and 
their clerks and workmen. 

Among these is the showing of the 
Lapidaries Guild of Shanghai, China, which 
exhibits a beautiful collection of jade in all 
forms, from the rough material, as it comes 
from the quarries in the Himalayas to ex- 
quisite beads, amulets, pendants, pins and 
other ornaments. This exhibit is in Build- 
ing No. 2, devoted to foreign exhibits and 
is one of the “show places” of the exposition, 
It is under the auspices of the Chinese 
commission to the Sesqui-Centennial and 
visitors find it interesting to watch the 
native workmen in their own garb, handle 
the valuable material with the patient skill 
and deftness inherited from ancestors who 
for centuries have worked in jade. 

Daily an interested “gallery” watches these 
workmen at their benches, which with their 
tools and equipment, were brought from 
China, work with infinite skill and patience, 
sawing, carving and polishing the stone, 
which in China is esteemed even more than 
the diamond. Jewelers and __lapidaries 
marvel at the patience with which these 
Oriental experts labor with their, to 
Americans, crude equipment. All this work 
is, of course, done by hand but modern 
abrasives are used in the sawing of the 
stone. Even with these, so hard is the ma- 
terial, that the most experienced workman, 
is enabled to saw only about 10 inches of 


jade in an eight-hour day. More important, 
however, is the “roughing-out” or planning, 
to determine the best angle of cutting to 
preserve the grain and bring out the best 
color shades of the stone. A mistake in 
this process is costly, often meaning a loss 
of hundreds of dollars to the owner. 

Next in order is the carving, done by 











MAKING JADE BEADS 


hand, with the aid of hand tools and a foot 
treadle. This is when the stone is made 
into whatever form of ornament desired by 
slow and laborious work. If beads are de- 
sired they are drilled by the old-fashioned 
“bow” operated by hand. Next they are 














POLISHING PLAIN JADE 


carved and polished, the latter process being 
another slow and painstaking one. If the 
surface of the jade is plain, however, more 
speed is obtained by a buffer worked of 
course by the foot treadle. Chinese jade 
workers for centuries have used _ these 
treadles and have obtained wonderful results 


51 


from them for all mechanical purposes, espe- 
cially in working jewelry. 

The completed work is among the most 
beautiful of any jewelry shown in the ex- 
position. Only the finer qualities of jade 
are used, quality in this stone being gauged, 
according to W. T. Chang, one of the mem- 
bers of the Chinese commission, by its trans- 
luceny. The very best specimens, however, 
are so highly prized in China and have been 
for centuries, that practically none of it is 
exported. Some fine specimens are shown 
in the exhibit but are not for sale. How- 
ever, there are plenty of the finer grades on 
view, including some beautiful strings’ of 
beads, which glowing with greenish radiance 
make the gazer linger over them fascinated 
by their changing brilliance as the light 
strikes them. 


Another exhibit that attracts jewelers is 
that of Roumania, in the Palace of Agri- 
culture, where a large collection of amber, 
raw and worked, is shown as well as a 
large collection of old Greek and Russian 
icons or religious pictures, framed in gold 
and silver and studded with precious and 
semi-precious stones. These are a product 
of Bukowina, one of the most picturesque 
sections of Roumania and in themselves rep~ 
resent in a sense the history of the Greek 
orthodox church in that country. Some of 
the amber pieces are carved elaborately and: 
some are cut into the most fantastic shapes, 


suggesting, especially in some of the older 


pieces, a strong religious influence. 
Czecho-Slovakia’s jewelry industry is 
shown in the exhibit of that new country, 
long famous for its manufacturing skill, 
which is under official direction of tis g6v- 
ernment. For years American jewelry 
stores and gift shops have been supplied with 
many articles from Czecho-Slovakia but its 
finer jewelry is as yet a stranger to America. 
There is, of course, a large and fine display 
of wares suitable for the gift shop and of 
the cheaper grades of jewelry including 








POLISHING CARVED JADE 


many things made in Japanese. style. But 
the real jewelry shown is interesting in it- 
self. One of the star pieces in this line is 
a large jewel cabinet, similar to those made 
in the former Bohemia, for European 
royalty and nebility and studded with dia- 
monds, pearls, rubies, emeralds and other 
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precious stones, while work of Bohemian 
jewelers and lapidarists surrounds it. 

Another interesting bit of the goldsmiths’ 
art is shown in the Palace of Liberal Arts 
where the ancient process of making gold 
leaf, which has never yielded to modern 
invention, is demonstrated daily to the inter- 
est of hundreds of curious visitors. Two 
artisans show how the gold is beaten into 
sheets so thin that photographs may be taken 
through them. First the 22% carat gold 
bars, weighing from 23 to 32 ounces are cut 
into small pieces, then placed in the “clutch,” 
a book of parchment leaves, for the first 
beating. Then the sheets of gold are placed 
between fine sheets of “shoder” made from 
the intestines of cattle and beaten steadily 
with an eight-pound hammer. Again they 
are quartered by the “wagon,” a small reed 
tool with a more than razor edge and once 
more placed between the “shodor” sheets for 
another and still another beating before they 
are ready to be used by the painter, the 
decorator or the dentist, the latter using it 
for filling teeth. 








Post-Dated 





a | AM in receipt of your valued order of 

recent date, enclosing post-dated 
check, but am sorry that I cannot accept 
same unless you make satisfactory arrange- 
ments with your bank that the same will be 
honored on presentment,” the jeweler wrote, 
and the customer promptly took the check 
to the bank on which it was drawn. 

“Will you agree to honor this check when 
it’s presented?” the customer queried. 

“Yes, it will be paid all right,” the paying 
teller assured him. 

“Will you write that jeweler and tell him 
that you’re holding the check, and that it 
will be paid on presentment?” the customer 
persisted. The bank wrote the letter, the 
jeweler shipped the goods on the faith there- 
of, the check was dishonored on presentment, 
and the jeweler sued the bank in the North 
Dakota Court. 

“The letter was a guarantee of the debt 
of a third party, beyond the powers of a 
bank,’ the bank’s lawyer argued. But the 
court overruled this contention and decided 
in the jeweler’s favor, in 194 N. W. Re- 
porter, 378. 

“Pursuant to the telephonic conversation, 
the bank specifically agreed to take the check 
and to pay the money on the due date. The 
bank’s letters, considered with this telephonic 
conversation, confirmed this agreement. The 
obligation was definite. The check was de- 
livered to the bank, in its letter agreeing to 
pay the same, advised of its receipt. No 
evidence was offered to show that the bank 
made this understanding without considera- 
tion or without first obtaining required se- 
curity. The transaction may properly be 
considered as an independent undertaking in 
the nature of a letter of credit within bank- 
ing powers,” was the reasoning of the court. 
—M. L. H. 








The Upstairs Jewelry Shop has been 
opened in the Binz building, Houston, Tex. 
L. Freeman, the owner, has been in the 
jewelry business for a number of years and 
is inviting his many friends in and out of 
the trade to visit the new establishment. 
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Was It a Special Deposit? 





¢¢]’VE taken the local agency for the In- 

land Finance Corporation, and they 
want me to put up the usual $1,000 bond. 
Will you sign it?” the customer queried. 

The customer was one of the jeweler’s 
best, but the latter naturally demurred. 

“Why don’t you get the usual bond from 
a surety company,” he suggested. 

“Oh, you needn’t be afraid,” the customer 
assured him. “I'll deposit $1,000 cash with 
you, you can deposit the cash in the bank 
in your own name, hold it as long as the 
bond runs, and credit me with the bank 
interest.” 

“T don’t see how I’m running any risk that 
way,” the jeweler agreed, signed the bond, 
accepted the cash, and deposited it in the 
local bank, after explaining the circumstances 
to the cashier. 

“We can arrange that easily,” the cashier 
told him, and handed the jeweler a deposit 
slip marked “escrow account,’ and the de- 
posit slip stated at the bottom that the 
money had been deposited in escrow as 
surety on a certain bond, “to be used only 
in case of forfeiture of the bond.” 

A month later the bank was insolvent, 
and the State Finance Commission took 
charge. 

“T didn’t have enough to my credit to 
worry about, the jeweler assured himself, 
and demanded the $1,000 deposit in full from 
the commission. 

“T haven’s got to take ‘pot luck’ with 
the general creditors,” the jeweler contended, 
and the Missouri Court of Appeals ruled in 
his favor in a case reported in 253 S. W. 15. 

“Under these facts the trial court was 
clearly justified in holding that this was not 
a general deposit, but was held as a special 
deposit, the title to which did not go to 
the bank, but on the other hand it was acting 
as a mere trustee or bailee of this fund, to 
be paid out to the jeweler in the event that 
he suffered loss on account of having signed 
the bond, and to be checked out by him and 
paid back to the customer in case he was 
not required to pay anything by reason of 
having signed the bond,” said the court.— 


M. L. H. 








The Designer’s Viewpoint 





MUCH training of the eye is needed by 

the embryo designer before he can sight 
an object in such manner that it will give 
him the fullest view. R. G. Hatton, in his 
“PRINCIPLES OF DECORATION” (London: 
Chapman & Hall, 1925) puts the matter 
clearly in the following words: 

“The wandering eye pursues a_ subject 
through a sequence of forms, and the deco- 
rator must devise this sequence. The stu- 
dent should assume that his eye does not 
adequately apperceive forms, and the se- 
quence of them, and he must set about train- 
ing it to do so. He must first assure him- 
self that he sees the whole of a form at once. 
He must open his eyes wide and gaze at the 
form, and must make sure, if he can, that he 
does not look at it line by line, though, ot 
course, he must do that also, but that he re- 
ceives all the edges and corners of it at one 
time. He will feel a certain loss of cogency 
in his sight; he will feel his power of rea- 
and he will realize that the broader vision is 
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cogent enough, and that he has gained a new 
power—the power of measuring forms in re- 
lation to one another.” 








Our Decoration Values Have Changed 





N important point for the young designer 

is contained in the following lines taken 
from “Essentials of Design” by DeGarmo 
and Winslow (New York: Macmillan Co., 
1924). Especially is it to be kept before the 
modern designer in embryo when studying 
the lovely, but generally intricate work of the 
old craftsman. They tell us: 

“Our ideal of what constitutes artistic 
merit in an object of utility has, almost un- 
consciously to ourselves, undergone a radical 
transformation. Decoration and its conse- 
quent uniqueness of pattern which was con- 
sidered first in the days of the craftsman of 
the Middle Ages is now considered second- 
arily or not at all. What person of good 
taste, for example, now selects ornately deco- 
rated table silverware or furniture? He 
thinks first of its form, the adequacy of the 
materials, the elegance of finish, the fitness to 
a given situation. Only secondarily does he 
think of decoration, which, if present, must 
be chaste and unobtrusive, while the unique- 
ness of decoration or of shape is scarcely con- 
sidered at all. The ground for this convic- 
tion. that adaptation of shape-to purpose 
comes before even the most beautiful decora- 
tion lies in the fact that, while the machine 
is incomparable in power of construction, it 
is limited in its capacity to decorate. 

“To compare the importance of form for 
articles of utility now and in the much- 
praised times when the artist was conceded 
to be an artist, examine the knives and forks 
of the earlier age and those of the present 
time. Here it may be seen that the em- 
phasis was formerly placed upon ornamenta- 
tion rather than upon shaping the article to 
accord with its use. The ivory handles of 
these utensils were even carved with human 
forms, but the blades of the knives were 
such as are now used in kitchens, and the 
fork tines are suggestive of pitchforks. In 
like manner compare the old-fashioned 
spoons of the former age with the delicately 
shaped ware of the present. Many harsh 
things have been said about the artistic quali- 
ties of this ‘machine-made age,’ but if it has 
done nothing else, it has at least taught us 
the zsthetic value that lies in shape ideally 
adapted to use.”—C. W. C. 








Civilization’s Growth Depends on 
the Business Man 





AYS J. G. Frederick: “The business man 

is the real speed-technician for economic 
progress. It’s up to him—the great game of 
civilization’s growth depends on him. He 
needs the dreamers and even the reformers, 
but the job is up to him. What if the in- 
centive is profit, provided a public opinion 
and enlightened knowledge sets the rules of 
the game fairly and humanely? The great- 
est game of all is the business game, for one 
reason alone, the excitement of speed; and 
we are going to enjoy it tremendously to- 
gether from now on as soon as both the 
players and the audience know the game !”— 
“The Great Game of Business” 
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New HOPE EMERALD Enthusiastically Received 











Most Important Addition to Stone Jewelry Since the 
Hope Sapphire—Marks New Era 
For Emeralds 














Recently we announced a new 
arrival in the famous Hope 
Family—the HOPE EMERALD. 
Already this lusty newcomer has 
made a niche for itself in stone- 
mounted jewelry. 


The HOPE EMERALD, kin 
to the Hope Sapphire, is un- 
doubtedly the peer among green 
stones. Its hardness is great 
enough to withstand all ordi- 
nary wear; it is easy to set; it 
takes all the abuse incident to 
setting and finishing stone-set 
jewelry and comes _ through 
green and smiling, a sparkling 
testimony to its intrinsic worth 
and beauty. 

The manufacturing trade has 
welcomed the HOPE EMERALD 
with enthusiasm. Although com- 
paratively new, you will already 
find these emeralds in the jewel- 
ry lines of many leading manu- 
facturers. Only an article of 
great merit and unusual beauty 
could have gained this instant 
recognition. 

The HOPE EMERALD is the 
most important addition to stone 
jewelry since the Hope Sap- 
phire—a matter of over fifteen 
years. It comes at a most op- 
portune time, just when the 
great vogue for the lovely green 
of the emerald is spreading to 
every corner of the country. 
Small wonder, indeed, that this 
stone has created a new era in 
emerald jewelry. 








Milton J. To Europe 


Among the passengers on the 
Homeric during its last sailing 
was our Vice-President, M. J. 
Heller. Right now he is at the 
Paris Office. We look forward to 
printing an announcement from 
him in the next issue. 


Rarity Is What Counts; 
Channel Swimming and Gems 


No woman had .ever swam the 
English Channel; no man had 
swam it in years. Along comes 
Gertrude Ederle, young New 
York athlete. She electrifies the 
world by swimming the Channel 
in record time. Right at her 
heels comes Mrs. Corson—but the 
world is not so impressed. The 
headlines are smaller, the photo- 
graphs less numerous. Along 
comes Vierkoetter breaking the 
record again, but the headlines 
are smaller still, the photos lack- 
ing. 

It’s the rare event that counts— 
the thing that comes only once in 
a while. This same psychology 
gives precious gems their value. 
If diamonds were as common as 
salt, they would have little value, 
beautiful though they are. It’s 
rarity that gives the precious 
gems their great value in the eyes 
of the public. 


Can You Match 
This Tale of Woe? 


We do not like to air our troubles 
publicly, but these are worth tell- 
ing. Our Deltah Pearl sales force 
started the year with a bang-up 
record—orders were ahead of 
production for two months. 
Then, without warning, our New 


York Mr. Dorsky took ill—seri- 
ously ill—three months in the 
hospital. A few weeks later our 
Southern Mr. Stern also suc- 
cumbed—almost a month in the 
hospital. Next the redoubtable 
Mid-West Mr. Jake Levin was 
eames and off the active 
ist. 

Yet the jinx was not content—our 
Eastern Mr. Taube to the hospital 
for two months. And when they 
were all discharged—rap, rap, a 
telegram from Los Angeles. Our 
Western Mr. Phiilips had injured 
his spine and was on his back. 
All in the space of a few months. 
Now the jinx is off, we are glad to 
relate. The Deltah sales force is 
able-bodied again, out to smash 
new records in our greatest of 
all “Third-of-a-Century” Anni- 
versary Celebration. If you have 
a bad luck story equal to this, 
send it to Ye Ed and we will give 
it prominent space. 
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Canadian Imports of Jewelry, Clocks, Watches, Gems and Kindred Lines 





Toronto, Ont., Sept. 3—The monthly report of the Trade of Canada for May gives 
the value of imports for home consumption in the jewelry and allied trades as follows 
for the two months of the fiscal year: 


Articles and Countries from Which Imported 
United Kingdom ..... 
United States... 


Jewelry, 1.0. Peeeeeeeeeeeeeeeee 


eee cer ener eereseseeereece 


Clocks 


Watches 


Watch cases and parts thereof, fin- 


ished or unfinished........-++- 
Watch actions and movements 
and parts thereof, finished or 
GURIMGNEE 465%5.00 00% 00aeseees 


Silver, manufactures of, 1.0.p., 
and articles consisting wholly or 
in part of sterling or other 
Silverware .ccecccccececcccees 


Manufactures of gold and silver, 
n.0.p. 


coeceescsesossoeseesee® 


Electro-plated ware and gilt ware, 
N.0.p. 


© 0b: 6.6.0 6.60.6 0 8 G6 6:6 640 6:6:.6 


Precious stones and _ imitations 
thereof, not mounted or set, and 
pearls and imitations thereof.. 


Diamonds, unset ....-+-++ esas 


Czecho-Slovakia . 
[ye a 
Germany 
Japan 


eeeee 


eeeee 


eeeee 


Other countries ....... 


serene 


United Kingdom 


United States... 


France 


Netherlands 
Switzerland 


United Kingdom 
United States .. 
France 
Germany 
Switzerland 
Other couniries 


United Kingdom 
United States 
France 
Switzerland 
Other countries 


United Kingdom 
United States 
France 
Switzerland 


Other countries . 


United Kingdom 
United States 
Netherlands 
Other countries 


United Kingdom 
United States 
Other ccuntries 


United Kingdom 
United States 
France 
Other ccuntries . 


United Kingdom 
United States .. 
Czecho-Slovakia 

PEAMCOe cc een ais 
Germany 
Japan 
Switzerland ... 
Other countries 


eeeeeeeee 


United Kingdom 


United States .. 


Belgium 
France 
Netherlands ... 
Other countries 


sees 


eee 


eeeee 


ewere 


re 


ee 


eee seer eeeere 


eeeee 


ee 


eeeee 







































































Month of May Two Months Ending May 
—_—— eo. ~ 7 
1925 1926 1924 1925 1926 
$9,326 $11,110 $34,238 $16,760 $19,034 
40,586 50,277 107,324 98,671 113,038 
6,291 9,951 31,811 16,418 19,701 
6,025 8,542 8,869 10,187 15,229 
4,447 12,076 5,568 8,035 19,656 

969 742 1,014 1,117 1,059 
342 1,583 4,598 1,166 2,717 
67,986 94,281 193,422 152,354 190,434 
2,206 2,263 2,103 4,087 5,005 
16,785 32,26 40,987 33,657 61,247 
1,815 3,760 2,269 3,715 7,752 
8,386 33,595 35,578 12,818 54,875 
318 1S / nr 778 2,565 
ISCae 48 219 GSieices 79 
484 1,381 910 595 1,574 
106 987 2,647 124 1,357 
39,100 76,267 84,713 55,774 134,445 
685 493 1,214 1,382 622 
266 732 3,367 696 895 
12 76 761 20 415 
900 2,568 6,599 1,941 5,542 
9,963 12,177 24,838 14,227 24,565 
bode 628 88 Hela 827 
11,820 16,674 36,867 18,266 32,866 
148 809 275 295 1,295 
7101 8,660 20,671 13,051 16,840 
7,267 4,094 7,262 11,253 9,210 
7 5 errs 7 355 
14,523 13,917 28,225 24,606 27,700 
302 i81 649 914 941 
21.977 23,986 61,003 43,708 52,059 
394 1 110 304 3 
49,323 61,243 80,667 77,862 114,170 
236 114 eeleies 466 125 
72,136 85,525 142,429 123,254 167,298 
16,447 18,300 17,676 27,060 38,645 
55537 8,367 9,888 9,501 11,883 
sisfoidece 20 486 Seecee 20 
329 6,129 585 378 =10,737 
22,313 32,816 28,635 36,939 61,285 
877 1.253 5,028 
10,891 14,884 18,102 
339 209 330 ice 
12,098 16,346 23,460 
60.163 60,293 53,416 96,577 102,855 
8,236 19,138 37,690 18,116 26,492 
3,679 5,131 3,148 4,656 6,960 
476 2,915 417 554 3,799 
72,554 87,077 94,671 119,903 140,106 
2,920 39,623 44,937 3,658 40,898 
3,576 4,829 13,976 10,866 9,586 
312 1,367 97 446 2,074 
2,313 1,423 13,746 4,880 5,334 
1.648 1,135 3,915 2,504 8,163 
1,991 1,619 10,603 7,751 5,464 
129 173 1,008 601 1,074 
532 2,610 79 532 2,624 
13,421 52,779 88,355 31,238 75,217 
89,490 35,296 162,143 114,071 72,366 
2,630 88 3,386 4,777 4,499 
31,652 251,759 29,564 38,099 255,261 
skate Tatars GU scccce _ siemens 
14,004 77,172 145,778 46,515 107,024 
eccceraly 125 5577 6,090 125 
137.776 364,440 352,449 209,552 439,275 





Recent Publications 





“Ship Model Making—H 0 w TO MAKE 
WortH-WuHILE Mopets oF DecoraTIvE SHIPs,” 
by Captain E. Armitage McCann; Cloth, 129 pp., 
5% x 9, profusely illustrated, with colored front- 
ispiece; Published by the Norman W. Henley Pub- 
lishing Co., New York, price $2.50. 

A‘ jewelers, particularly those who are 

running gift departments, have already 
observed, there is an increasing interest on 
the part of the public in models of old ships, 
these having a decorative and utilitarian 
purpose that has caused them to be very 
popular at present. Formerly ship models 
came to the jeweler only through the old 
“Nef,” so-called, a reproduction in silver of 
a ship used in the olden days to hold salt; 
more recently he has had offered him models 
of every kind, miniature galleys and galleons 
of wood and other substances and with it 
has come an increasing interest in the sub- 
ject generally. Today, people want to know 
more about these old ships and their repro- 
ductions and want authentic information; 
also information as to how these are and can 
be made. 

In view of the above condition, many of 
the members of our trade may be interested 
in the volume by Captain McCann on ship 
model making, above announced, for it is a 
volume telling how to make worth-while 
models of decorative ships and is a practical 
and timely book in which is described, with 
full scale drawings, methods of making any 
kind of model popular at present, whether 
it be a picturesque Barbary pirate fellucca 
or a beautiful Spanish treasure galleon. 

The author, a well known expert on old 
ships and model maker, has so ingeniously 
simplified the text and drawings that any 
landy person can make these models with 
a few simple household tools, almost with- 
out expense. 

The ship models given in this book have 
been called by Capt. McCann “Sketch 
Models,” that is, they are not scale-models 
which require a personal experience of ships 
—a knowledge of naval architecture—and an 
infinite amount of patience and take many 
months of time to build piece by piece—and 
they are correct rendering in general ap- 
pearance of the original ships so far as line, 
scale, color and details are concerned. 

“Ship Model Making” gives a drawing of 
every part required—mostly of full size. 
This book describes how to make these 
parts, how to fasten them together and how 
to color them. How to make the spars and 
sails and how to rig the ships. There is 
nothing restraining in the instructions—you 
may use your own ingenuity and artistic 
sense and can make these models larger or 
smaller than the scale given in this book, 
which, by the way, is said to be the only 
book of its kind. 








Creditors of George W. Murphy, of Haw- 
ley, Pa., now in bankruptcy, have been 
notified that the trustee of said bankrupt 
has filed his first and final account and that 
a meeting of the creditors of said bank- 
rupt will be held in the office of J. Wilson 
Ames, Referee, in the First National Bank 
Building, Hawley. Wayne County, on Thurs- 
day, Sept. 9, at 2 o'clock Pp. M. at which 
time the account will be examined and 
passed upon. The balance in the hands of . 
the trustee for distribution is $1,716.43. 
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Results Are What Count. 


Successful customers in every 
section of the country prove 
the values and consistent sound- 


ness of our merchandising. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 


New York - 20 West 47th Street 


CHICAGO LONDON AMSTERDAM 
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' Paris News Notes 








Fall Fashions Will Require Jewelry—Paris Police Warn Against Attempt to 
Rob Notre Dame—Diamond from Russian Crown Causes Litigation— 
Proceeds of Deauville Robberies Found on Man Arrested in Paris— 

List of Jewelry Found on Unidentified Soldiers 

















Paris, France, Aug. 23.—Red, royal blue, 
emerald and fuschia continue to be the 
colors d@ la mode and will be seen through- 
out the early Autumn, that is before the in- 
troduction of the Winter fashions. Taffeta 
is one of the fashionable materials, with 
several rows of machine work in the same 
colored sewing silk to keep it stiff; it stands 
away from the body, and is well adapted 
for all the full skirts, plaits and tucks that 
make the skirt of today so elaborate. It is 
sometimes worn with deep lace volants; 
combinations of fancy plaids in faint mauve, 
blue and pinks, with very narrow grey-black 
lines are also seen. Fabrics manufactured 
in wool and silk mingled with a moiré sur- 
face will be used for the half-season dress. 
Some times the cloth will be shot through 
with a gold or with a silver thread, some 
times it will be brocaded, that is to say 
there will be a pattern in gold or silver in 
low or in high relief, running through the 
fabric. The newest thing in evening gowns 
instead of being covered with spangles in 
gold and silver are to be decorated with 
steel spangles. Silky-woolen materials shot 
through with gold or brocaded in gold will 
naturally require gold ornaments without 
precious stones of any kind. The same will 
hold true of the silver fabrics, excepting that 
platinum will often be substituted for silver 
or silver with a coating of platinum. For 
dresses trimmed with steel spangles, steel 
ornaments will be required. It is probable 
that an oxidized metal will be chosen both 
for spangles and jewelry. Very slight, 
beautifully worked steel ornaments are 
already seen, but the most successful form 
of this jewelry comes from Toledo, in 
Spain. Wrought in steel, and very hand- 
some, these ornaments are gilt over. The 
design is “underlined” as the French say, 
in black lines, which produces a very pleas- 
ing effect. This type of jewelry is very 
popular already for wearing with the mas- 
culine morning costume for women, the 
small workman-like brooches, the studs and 
tie pins being in great demand. Other 
articles, beautiful filigree work, are in de- 
mand for afternoon wear with coat frocks, 
for calling, etc., etc. 
x * Ok 

Handles of sun shades are in fancy light 
woods; the knob is kept very small. Turned 
in a lathe to make it round, at the center 
there is a pebble, to match the material of 
which the sun shade is made. Sometimes 
an imitation sapphire is inset or a piece of 
topaz. The sticks of sun shades and um- 
brellas are becoming shorter and shorter it 
appears as if the holder must be making a 
considerable effort to hold them up, to secure 
protection from sun or rain. Some of these 
stout umbrellas and sun shades have handles 
literally encrusted with gems. They can 
hardly be real for the tenure of existence 
of a sun shade is short at the best of times, 
and the risks of loss great. Sometimes the 





handles of these articles are painted in crude 
reds, blues, greens, somewhat like Nurem- 
herg toy colors, gems just as glaring being 
imset. In contrast to this is the black 
enamel handle, with a pattern in gold or 
the white enamel handle, with a design in 
silver. The most expensive type of sun 
shade or umbrella has a gold or silver 
handle, beautifully chased, as there is always 
a class of people who abhor fashion plate 
goods. 
ae ae 

The Paris police warned the responsible 
authorities at Notre Dame that they had 
information that an attempt to rob the sacred 
treasure was contemplated. Notre Dame is 
one of the oldest and most beautiful churches 
in the city. The treasure, however, says 
the doyen, although invaluable from a his- 
torical and antiquarian point of view, would 
not be easy to break up and sell for the 
treasure was pillaged at the time of the revo- 
lution, and anything that could easily be 
converted into money was carried away at 
that time. At present it contains a bit of 
the true cross, a piece of the crown of 
thorns, kept in a casket made of rock 
crystal. There are various jeweled crosses, 
a collection of cameos, church plate and 
objects in.rock crystal, others in wood gilt 
or silvered and other artistic treasures. The 
last attempt to rob the cathedral was made 
in 1903, and the presence of the thief was 
revealed by the ringing of electric bells, 
placed there to warn the police, if doors or 
windows are tampered with. Besides these 
automatic protections, there are watchmen 
on duty. There is always a certain danger 
of tourists remaining behind when visits are 
made at the regulation hours to the church. 
To avoid anything in the shave of a holdup, 
the doors of the treasury : 1ut while the 
visitors are inspecting the valuables and only 
opened when the inspection is over, and the 
sacred objects restcred to their place. Some- 
times visitors take valuables in their hands, 
admiring the workmanship and, say the 
guardians, it is not easy to distinguish be- 
tween an art lover and a person with a less 
legitimate interest in the beautiful speci- 
mens. 

= 

A smart piece of work was effectuated in 
the Montmartre quarter of Paris this week. 
A policeman ncticed two men and a woman 
go from one jeweler to another trying to sell 
some goods, apparently without success. 
This aroused his suspicions and he finally 
succeeded in capturing one of the men, after 
some trouble, with the other. As the man 
was taken he flung into the gutter a small 
tin box. This was picked up and found’ to 
contain a pendantif with a diamond in the 
center, two solitaire rings, watches in gold 
and platinum, a locket, in gold with three 
diamonds, three rings, one with an emerald; 
three gold watch chains, two gold watches, 
one with the initials C. R., and a big stud 
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in the form of a pearl. These jewels are 
worth about 100,000 francs. He had two 
false pearl necklaces upon him, also proba- 
bly for the purpose of making exchanges, 
substituting a false necklace for a real one. 
The thief, it was discovered, had been stay- 
ing at Deauville, and these jewels were the 
proceeds of his operations there. 
* * * 

An amusing story is related of a rich 
American lady residing in one of the best 
Paris hotels. She went out for the evening 
and on her return could not find her jewels, 
which she had unfastened and left lying on 
the dressing table, when changing for the 
evening. Although her room was _ locked 
and everything looked as usual, she went 
downstairs to call the hotel manager who 
summoned the staff. Finally someone 
thought of fetching the lady’s personal maid, 
who said that she had found the jewels 
lying around so had wrapped them in the 
lady’s nightdress and hidden them between 
the bedclothes. Not having the keys of her 
jewel case or trunk, she had thought that 
this was the best thing to do. 

* * x 

A curious development of the “affaire” of 
the “Primrose,” otherwise Mlle. Suzanne 
Thuillier has just occurred at Nice. The 
“Primrose” was in favor with the late Czar 
Nicolas II, of Russia. He gave her the 
famous blue diamond taken from the Rus- 
sian crown. In 1924.she pawned it for 200,- 
000 francs; subsequently trying to redeem it 
she found that her creditors had put an 
arrest upon it. A friend helped her to 
pacify her creditors, and she finally redeemed 
it. This gentleman is now in trouble for 
having infringed several French laws in 
carrying out the operation in his attempt to 
oblige the lady. 

* * x 


A curiously pathetic document has just 
been issued by the Service of the Military 
Graves in France. It gives a list of any 
objects in jewelry found on unidentified 
bodies of soldiers killed during the Great 
War. It is printed to allow relations and 
friends coming forward to recognize the ob- 
jects and is the first of a series. A wed- 
ding ring, “presumed to be in gold,” in the 
cold official language, is inscribed on the 
interior with the names “Mathilde to 
Georges, September 9, 1909.” Another is 
inscribed “J. M. M. L. P., October, 1908.” 
On another body there was a model of Our 
‘Lady of Lourdes, with “Memory of First 
Communion.” <A _ silver watch, four centi- 
metres in diameter, wound with a key with 
a coat of arms was found on another body. 
The name of the watchmaker is given. A 
watch in steel, self-winder, was found on 
another; another had a metal watch, with 
a key, with a space for initials but no let- 
tering, with 1 to 24 o’clock marked on the 
face. A ring in aluminum with the initials 
Y. Q. or Y. O. was found on another, and 
so it goes on. 








Henry Billauer, a jeweler at Woburn, 
Mass., is receiving the sympathy of the 
trade and his many friends outside of the 
industry over the recent death of his six 
and one half year old daughter, Ruth. The 
youngster had been ailing for about 2 week 
when she was removed to the Choate 
Memorial Hospital where she. finally died. 
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The News from England 





Glass Novelties Featured by Jewelers—New Diamond Rush to Lichtenburg 
District of the Transvaal—Hat and Scarf Jewelry to Be Fashionable 
This Fall and Winter—Evening Bags and Women’s Walking 
Sticks the Vogue at Dinard 




















Lonvpon, Eng., Aug. 20.—The attention 
now being paid to the quality of silver and 
glassware used on the middle class tables 
of the country has prompted the retail 
jeweler to exercise care in the selection of 
his stocks of utility pieces displayed in his 
glass and silverware section. A number of 
novelties recently marketed have enabled the 
jeweler to increase his turnover considerably 
in these sections. The newest Parisian 
vogue—glass flowers in natural sizes and 
colorings—is catching on here. These glass 
pieces provide a charming decorative effect 
for the table and are of such artistic merit 
that few jewelers hesitate to handle them 
along with their general jewelry lines. 
These glass flowers are arranged in groups 
and clusters in mirrored bowls of pure 
white crystal. The most popular of these 
“flowers” are made up to represent mar- 
guerites, lilac bloom and wheat ears. 

x * x 

Toilet sets are being featured by the retail 
jewelers these days and many merchants 
who specialize in good quality brush, comb 
and mirror outfits stress the point that all 
black wood is not ebony. Toilet sets in 
ebony and solid silver appear popular. One 
design given prominence by jewelers just 
now has an initial letter in solid silver on 
the back of each separate article. The 
cheapest of the three-piece sets retail at $15. 
Others run as high as $100 and $150. 

x * Ox 

An extension of the automatic shingle 
comb is now on the market. This is a 
combination shingle comb and brush. The 
original shingle comb was contained in a 
narrow silver case and hidden from view 
until a smal! projecting knob was touched, 
when the comb dropped out of a slot far 
enough for the teeth to be used. The new 
case now has a shingle brush which operates 
in the same way from the other side of the 


case. Until the projecting knob is touched - 


again the comb and brush are locked in posi- 
tion ready for use. 
x ok x 
Scent and powder bottles and bowls 
made of Venetian glass in all shapes, sizes 
and colors are in demand at the jewelry 
shops these days. The novelty of these 
toilet nieces are in the stoppers, and the 
handles. These take the form of delicately 
molded and tinted little bunches of flowers 
and sprays of fruit. 
xk *e x 
The reported find of rough diamonds 
worth nearly $200,000 in the Lichtenburg 
district of the Transvaal has resulted in a 
record claim-pegging rush in which some 
15,000 diggers participated this week, more 
than 120 being women. One diamond syndi- 
cate employed 30 university students as run- 
ners. Some 25,000 claims have been pegged. 
x * * 


Hat and scarf jewelry is going to be 


fashionable for the Fall and Winter judg- 
ing from the present fashion trend, while the 
increased use of jewels and diamante on 
evening shoes is providing further outlet for 
the jewelry designer. The scarf jewelry is 
in the form of rings, the ends of the scarf 
being threaded through in opposite direc- 
tions. With the crepe de chine and chiffon 
scarf, a less expensive form of decorative 
and utility medium is the ring of jade and 
coral or galalith, Where precious stones 
are used the colors can be selected to match 
the scarf tones. Plain gold and platinum 
rings are preferred by some women., The 
high crowned hat of waxed black crin—the 
sort now fashionable at exclusive Deau- 
ville, is embellished around the lower 
crown with a single string of diamonds. 
This type of hat, it is said, is going to 
influence Winter millinery, and the use of 
diamond decoration. With this type of hat 
an ermine tie, dyed jet black, is worn. This, 
too, has a diamond decoration in the form 
of a bar brooch. Evening shoes now are 
brighter than ever. Some are of tissue 
embroidered all over in an intricate pattern 
of jewels. Others are done entirely in 
diamante. 
* Ok Ox 

A gold rush to New Guinea is reported 
here, many Sydney men of prominence hav- 
ing sailed to take part. in the campaign. 
One Australian well known in the city says 
that ihe Cleopatra claim disgorged 12 
pounds of almost pure gold in one day. 
Most of the gold, however, averages $15 an 
ounce only. Unless one is prepared for 
eight days of hard travel from the coast to 
the river, with a 12,000 foot mountain to 
negotiate and a tribal war among natives as 
a side show, one should hesitate, prospectors 
say, before participating in this gold hunt. 


Ashanti Goldfields Corporation has just 
issued its interim report which shows that 
in the June quarter this West African gold 
‘producer earned ‘an estimated net profit of 


‘nearly $160,000. This brings the estimated 


total for the nine months to more than 
$509,000, which means that for the complete 
vear ending next month the company’s net 
profits will be around $665,000, against 
$€08,000 for 1924-25. 
ee 

The season now is in full swing at Dinard, 
the Brittany resort, and, as usual, new 
fashions in dress and jewelry are being set, 
both by French visitors and society leaders 
from Britain. There are some Americans 
but the visitors from abroad mostly are 
British. They are very particular as to the 
tashions at Dinard, and some of the fashions, 
especially in jewelry, are expensive. Dinard 
is an interesting Mecca for the first-class 
jeweler. For instance: evening bags, envel- 
ope shape, and small, must be entirely 
covered with diamond beads, hand sewn. 
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Bracelets must be of large, delicately-de- 
signed gold and onyx links in which are 
punctuated large square stones—emeralds, 
amethysts and onyx—in alternate order. 
Some of the evening bags are wonderfully 
elaborate. Those that have hexagonal de- 
signs in pearls and diamonds are almost 
priceless. The feminine walking stick is 
much in evidence. It must match the frock 
in color tones and be hand painted. Gold, 
red, black and silver contribute to the aver- 
age decorative color scheme of the sticks. 
Of course artificial flowers of wood are 
worn on the neck and shoulder and where- 
ever an appropriate gem can be consoli- 
dated with these artificial “bouquets” they 
are introduced. 
ek O* 

It is reported here by the Mines Depart- 
ment that if the gold production of Ontario, 
‘Can., is maintained for the whole year on 
the basis of the first six months the year’s 
output will be worth around $31,500,000—a 
gain of more than $1,200,000 over the 1925 
output. Production for the first six months 
of 1926 is worth around $15,750,000, a record 
for a half year. 

* * * 

Buttons of tiny diamonds on white pique 
waistcoats are being used by the smartly 
dressed women who are spending their holi- 
days out of London on the French Riviera. 
Some very large and uncommon looking 
buttons made from semi-precious materials 
are being used on dresses for fastening be- 
low the left hip. The upper surfaces are 
painted with miniature landscapes by hand 
in Japanese style. Handbags to match the 
buttons are carried. 








FOUNTAIN PENS GAIN 





Increase in Production of Eighteen Percent 
Over Figures of 1923 Disclosed by the 
Last Census Bureau Reports 


WASHINGTON, D. C., Sept. 1—The steady 
growth in the popularity of fountain pens 
and the business produced by this article 
is indicated in the report of the Census 
3ureau issued this week which discloses an 
increase in production value of 18 per cent. 
from 1923 to 1925. The production of foun- 
tain pen -manufacturers had a value of 
$24,014,105. Of this amount $22,273,616 was 
contributed by fountain and stylographic 
pens, and $1,740,489 by pencils and other 
articles. 

In addition fountain pens made last year 
by establishments engaged primarily in 
other lines of manufacture probably totaled 


“in excess of $2,000,000. The exact figure 


has not been ascertained yet but in 1923 
the value of pens produced outside of the 
industry proper was $1,900,905. 

According to the Census Bureau’s report 
59 establishments were engaged in the 
manufacture of fountain. pens last year, as 
compared to 53 in 1923. 








It was recently announced that the Jack- 
sonville, Fla., branch of the Ferrell Jewelry 
Co., will open an up-to-date diamond depart- 
ment in the near future. The announcement 
was made following the return of several 
officials of the concern from a buying trip 
to New York. 
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PLATINUM DIAMOND 


Vist Ua tches 


RIGINALITY characterizes all Wheeler Platinum Diamond 
and watches especially. 





Jewelry 
When you want to show your best customers something genuinely 
different, offer one of these Wheeler Watches—Diamonds and 
Platinum with Sapphires or Emeralds in most pleasing combina- 
tions—looks worth far more than its price and besides, it is built 
for service. The movement is absolutely dependable. 

We would like to demonstrate to every responsible jeweler the many 
selling advantages of Wheeler Platinum Diamond Jewelry. It will 
pay you to get in touch with Wheeler Service. 
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CHaydenW. Wheeler & Co.Inc 


OFFICE AND FACTORY 


58 West 40th Street » New ork 


Telephone Longacre 7300 ' 
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Chicago Jewelry and Allied Trade Show 





Fourth Floors of the New Jewelers 








Preparations Complete for Opening of This Exposition Sept. 20 on Third and 


Formally Dedicated to the Trade on This Occasion. 
Include Practically Everything Manufactured for the Retail 
Jeweler—Large List of Exhibitors 


Building Which Structure Will Be 
Exhibit to 














Cuicaco, Sept. 6.—Plans and preparations 
for the Jewelry and Allied Trades Show 
which will be held in this city beginning 
Monday, Sept. 20 and closing Friday, Sept. 
24, are complete and space for the exhibits 
is being decorated and the booths installed. 
At the hour of opening the exhibits will be 
installed and everything in readiness. 

The show will be held in the new Jewel- 


ers’ building on East Wacker Drive at 
Wabash Ave. This wonderful building 
which became a reality through the efforts 
of the Chicago Jewelers’ Association will be 
formally dedicated to the trade upon this 
occasion. Wacker Drive, a double deck 
street and one of the finest boulevard streets 
in the business section of any city is nearing 
completion and that part of it adjacent to 
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WHICK WILL BE DEDICATED DURING THE 
JEWELRY & ALLIED TRADE SHOW 
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the building will be in use by that time, only 
one block of the entire drive being incom- 
plete. 

The entire third and fourth floors of the 
building will be devoted to the show. Man- 
ufacturers’ exhibits will be on both floors. 
The official registration booth will be on the 
fourth floor where each one attending, 
whether retailer, wholesaler or manufac- 
turer, will register and receive an identifica- 
tion badge. Admission will be by this badge 
only and only members of the trade will be 
admitted. The general public will not be 
admitted under any conditions. 

Practically every item that is sold in a 
jewelry store will be on display. Watches, 
clocks, silverware, jewelry, diamonds, pearls, 
jewelry novelties of every kind and gift 
department merchandise and watch and 
jewelry supplies of every kind as well as 
display material and advertising services. 
The exhibit will be complete in every detail 
and is perhaps the first opportunity ever 
offered the retail jeweler to see as many 
manufacturers’ complete lines on display at 
one time. The manufacturers who will ex- 
hibit are among the leading ones in the trade 
and represent every branch of the trade. 

This is an unusual opportunity for the re- 
tail jewelers of the Chicago territory. A 
knowledge of merchandise can be had here 
during the week that would require years 
to acquire otherwise. Experts and repre- 
sentatives will be present to explain the 
various manufacturing processes and give 
the retailer information that will be of great 
value to him in his store. It gives the re- 
tailer an opportunity right at the beginning 
of the Fall season to see all the newest and 
latest products of the trade. It has been 
arranged that the retailer may, if he desires, 
select for his stock any item of merchandise 
shown by the manufacturers. 

A large attendance of retail jewelers is 
expected. From reports coming in from 
the territory it is believed the attendance 
will exceed that first anticipated. Infor- 
mation about hotel reservations or any other 
matter concerning the show may be had by 
addressing A. B. Coffman, show manager, 
326 W. Madison St., or your ‘Chicago 
wholesaler. Everything possible will be 
done to make the visit of the jewelers 
pleasant during the week. The theaters of 
the city will all be opened before that date 
and most of the Summer attractions will 
still be in operation. 

The exhibit spaces vary from 90 to 160 
square feet and many of the manufacturers 
have taken from two to five of these spaces. 
Fifteen thousand square feet have been al- 
lotted to the show and in this space the 
following manufacturers and _ wholesalers 
will display their merchandise. 


The Exhibitors 


The exhibitors include the following firms : 

A. C. Becken Co., Chicago. 

Emil Braude & Sons, Chicago. 

Bugbee & Niles Co., N. Attleboro, Mass. 

Elgin National Watch Co., Chicago. 

S. O. Bigney ‘Co., Attleboro, Mass. 

C. H. Knights-Thearle Co., Chicago. 

Cheever-Tweedy & Co. N. Attleboro, 
Mass. 

Talbot Mfg. Co., Providence, R. I. 

J. J. Sommers & Co., Pawtucket, R. I. 





(Continued on page 63) 
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Potter & Buffinton Co., Providence, R. I. 
Stein, Ellbogen Co., Chicago, 
Norris-Alister-Ball Co., Chicago. 

Irons & Russell Co., Providence, R. I. 
Sinnock & Sherrill, New York, N. Y. 
Thornton Bros. Co., Providence, R. I. 

R. L. Griffith & Son Co., Providence, R. I. 
Henry Paulson & Co., Chicago. 

Star Watch Case Co., Ludington, Mich. 
Otto Young & Co., Chicago. 

Harvey & Otis, Providence, R. I. 

Rex Mfg. Co., Providence, R. I. 

Dunn Bros., Providence, R. I. 

C. & E. Marshall Co., Chicago. 

Hadley Co., Providence, R. I. 

L. Heller & Son, Inc., New York, N. Y. 
Sykes & Strandberg, Attleboro, Mass. 
Whiting & Davis Co., Plainville, Mass. 
Whiting Chain Co., Plainville, Mass. 
Juergens & Anderson Co., Chicago. 
Martin-Copeland Co., Providence, R. I. 
Wachenheimer Bros., Inc., Providence. 
Ostby & Barton Co., Providence, R. I. 
Fillkwik Co., Attleboro, Mass. 

A. Hirsch & Co., Chicago. 

Jos. Fahys Co., New York, N. Y. 

Alvin Silver Co., New York, N. Y. 
General Chain Co., Providence, R. I. 

S. Lazarus & Sons, Chicago. 

Bates & Bacon, Attleboro, Mass. 

Thos. J. Dee & Co., Chicago. 

Karpeles Co., Providence, R. I. 

Bliss Bros. Co., Attleboro, Mass. 

Illinois Watch Case Co., Elgin, Til. 

Elgin American Mfg. Co., Elgin, Ill. 
Waltham Watch Co., Waltham, Mass. 
The Goldstein Mfg. Co., Buffalo, N. Y. 
Nelson & Nelson, Minneapolis, Minn. 
Helbein-Stone Co., New York, N. Y. 

E. Ingraham Co., Bristol, Conn. 

C. E. Barrett & Co., Chicago. 

Swartchild & Co., Chicago. 

Kestenman Bros. Mfg. Co., Providence. 
Hamilton Watch Co., Lancaster, Pa. 
International Silver Co., Philadelphia, Pa. 
Benj. Allen & Co., Chicago. 

W. C. Owen, Inc., Chicago. 

Wightman & Hough Co., Providence, R. I. 
Dueber-Hampden Watch Co., Canton, O. 
Illinois Watch Co., Springfield, III. 
Automatic Gold Chain Co., Providence. 
Speidel Chain Co., Providence, R. I. 
Landers Frary & Clark, Chicago. 
Leubusher-Schumann Co., Chicago. 

J. W. Forsinger Co., Chicago. 

F. C. Jorgeson & Co., ‘Chicago. 
Waterbury Clock Co., Waterbury, Conn. 
Ingersoll Watch Co., Waterbury, Conn. 
Capitol Clock Corp., New York, N. Y. 

‘ Smith & Crosby, Attleboro, Mass. 
Wadsworth Watch Case Co., Dayton, Ky. 
Armbrust Chain Co., Providence, R. I. 
R. F. Simmons Co., Attleboro, Mass. 
Nat’l Jewelers Mutual Fire Ins. Co., 

Neenah, Wis. 

Double-A-Alarm Co., Oshkosh, Wis. 
Wahi Co., Chicago. 
Reliance Mfg. Co., Providence, R. I. 








Window Smashers Rob Baier Jewelry Co., 
Salina, Kans., and Escape with 
Loot Worth $500 


SALINA, Kans., Sept. 1—Sunday morning 
last burglars broke the front plate glass 
of the show window of the Baier Jewelry 
Co., 106 N. Santa Fe Ave., this city, and 
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got away with 10 diamond rings and one 
imported watch valued in all at $500. They 
left behind in the window about $2,000 
worth of merchandise, including a number 
of high grade wrist watches (both men’s 
and women’s) as well as a number of very 
valuable rings. It is not known whether 
they were simply after the diamonds or 
whether they were frightened away. 

No clue has been obtained of the crooks 
and there was no insurance on the stolen 
articles. Officers of the Anderson Detective 
Association, to whom the case was turned 
over, made a careful investigation discover- 
ing that the window was first cut with a 
diamond and then hit with a blunt object 
breaking the glass clear across on one side. 








ROBBERS GET $5,000 LOOT 


Show Window of Hirsch Jewelry Co., Erie, 
Pa., Rifled by Thieves Who Enter 
Store Through Rear Door 

ErtE, Pa., Sept. 1—During the busy hours 
of the early evening burglars entered the 
Hirsch Jewelry Co. store here and cleaned 
out the show windows of $5,000 worth of 
gems. A safe with $40;000 in cash was un- 
molested. 

Edward A. Reuter, manager of the store, 
discovered the robbery at 8 o’clock. He had 
closed the doors at 6:10 Pp. M., less than two 
hours before. 

The concern moved into its present loca- 
tion two weeks ago. A new campaign for 
credit sales was responsible for the expen- 
sive display of jewelry in the front windows, 
Mr. Reuter said. 

Entrance to the store was gained through 
a rear door, where a pass key had been 
used. The burglars then cut a hole through 
a wall board partition and walked to the 
lighted display windows in front where they 
scooped up diamond rings, watches and 
jewelry. 











Too Big a Straddle 
NORMALLY, there are three types of re- 

tail stores : those appealing to the highest 
class of trade, with which the quality-mer- 
chandise appeal is paramount; those reach- 
ing the middle classes with which both the 
quality appeal and the price appeal are 
important; and those reaching the lower 
classes with which the price appeal is, by 
all odds, the most important. 

It is possible for a retailer to so aim his 
store’s appeal that he may reach adjacent 
classes of these three. Thus he may suc- 
cessfully make a high and a middle class 
appeal. With some additional difficulty, he 
may make a middle and low class appeal, 
though it is a harder thing to do. But woe 
betide the retailer who takes it into his head 
that he can be “all things to all people,” that 
he can successfully straddle all three classes. 
It simply cannot be done. He is attempting 
something which belongs to the domain of 
the circus acrobat. 

He will quickly find that he is attempting 
too big a straddle. In seeking to appeal to 
all three classes, he will really be appealing 
to none of them. High-class trade never did 
like to associate with low-class trade, and 
vice versa. And it always will be that way. 
Beware !—Hardware Age. 
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A VETERAN JEWELER 


George P. Venable, Lexington, Mo., in 
Active Business Since 1853 





Lexincton, Mo., Sept. 1—This town lays 
claim to having one of the oldest jewelers of 
the State and, in fact, one of the oldest 
active jewelers of the entire country, in the 
person of George P. Venable, a watchmaker 
and jeweler who has been in business here 
continuously for 73 years. Mr. Venable 
shows no indication of his age and, in fact, 
he is often referred to as “The Kid.” 
Though close to the 90 mark, he recently 
told a correspondent of THE JEWELERS’ Cir- 
CULAR that he never felt better in his life 





GEORGE P. VENABLE, VETERAN JEWELER 


and looked forward to running his store long 
after he had passed the first century mile- 
stone. 

Mr. Venable started his business here in 
1853 and after fighting through the Civil 
War on the Confederate side went back to 
his jewelry business which he has continu- 
cusly conducted not only as a merchant, but 
doing the repair and watch work as well. 
In speaking of the olden times, he said con- 
ditions were much different in the trade in 
those days as then the proprietor of a 
jewelry store had not only to be a merchant 
and horologist but a general mechanic as 
well as know all about the making of 
jewelry. There were no trade shops which 
would take care of his jobs and it was also 
the day before the highly trained specialist 
had entered the scene. A local jeweler then 
had to take care of all the work that came 
to him and often do the mechanical work 
outside of his line in order to conduct his 
business successfully. 


There was a big difference in prices then, 
at least on the repairing end, for he says in 
the old days a repair job of 50 cents was 
considered a large one. Business was done 
on a cash basis, the installment plan of sell- 
ing jewelry having not even been dreamt 
of. 

The old days had their advantages and 
disadvantages according to Mr. Venable but 
he is perfectly able to keep up with condi- 
tions of the present. 
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SUES FOR LIBEL 





Broadway Jewelry Co., Cleveland, O., Sues 
Retail Jeweler and Others for Defama- 
tory Statements Published About 
Its Auction Sale 
CLEVELAND, O., Sept. 2.—A libel suit that 
has been filed in the Cuyahoga Court of 
Common Pleas in Cleveland is of interest 
to every jeweler, and merchant for that mat- 
ter, in the United States. The suit was 
brought by the Broadway Jewelry Co., 7837 
Broadway, Cleveland, against James Mike, 
retail jeweler of 5847 Broadway, Cleveland, 
and V. Psenicka of 5732 Broadway, Cleve- 
land. Damages of $25,000 and costs are 
asked by the plaintiff by reason of an al- 
leged false, malicious and defamatory article 
published in a neighborhood paper and 
claimed to be inspired by the defendants. 
The plaintiff states that on or about June 
2nd 1926, it purchased from the trustee in 
bankruptcy a stock of jewelry that formerly 
belonged to the estate of Morris Folkman, 
who conducted a jewelry store at 7837 
Broadway, Cleveland, and secured a license 
for an auction sale from the license com- 
missioner June 10. The complaint alleges 
that this auction was the only one and for 
a long time prior to the publication of the 
article, was the only one conducted in the 
neighborhood, and the article was intended 
to refer to, and was by the public understood 
to refer to plaintiff. It states that on June 
18, the defendant composed and published in 
the Neighborhood News a false and malici- 
ous libel headed: “Mr. Mikes warns against 
Auctions. Broadway Jeweler describes the 
schemes and actual “Works” of a Jewelry 
Auction Sale’ and which warned the 
people of this neighborhood against jewelry 
auction sales which are termed “‘not bona fide 
or limited to the stock of the bankrupt dealer 
but are conducted, generally on plans not 
very far from cheating and deceiving the 

public.” 

The plaintiff states that prior to the pub- 
ication of the article the daily receipts from 
the said auction sales amounted to $600 or 
$700. Immediately after, the sales diminished 
to almost nothing and plaintiff was obliged 
to discontinue the sales. Plaintiff also 
states that by reason of the false, malicious 
and defamatory article it has suffered in its 
good name and reputation and its business, 
all to its damage in the sum of $25,000 for 
which it prays judgment and costs. 

The defendants contention is that because 
the article does not name the plaintiff spe- 
cifically, the plaintiff is therefore without a 
remedy. Also the article is merely an in- 
terview in which a sale is explained. The 
plaintiff's argument is to the effect that the 
defamatory article warns the people “in this 
neighborhood” against jewelry auction sales 
and cites Judge Phillips in the Shallenburger 
case: “It is plain that we cannot tell what 
the writer intended, by considering some 
Segregated parts of what he has written. We 
must consider the entire article, we must 
keep in mind the theme of the composition, 
the circumstances and the occasion.” 

Plaintiff further points out, that in other 
words, all merchants who conduct jewelry 
auction sales are pictured as crooks and 
cheats who sell trashy jewelry at marked 
up prices and in that manner deceive the 
Public. If that is the construction to be 
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placed upon the article, then every merchant 
who conducts a jewelry auction sale is, 
under the decision in the Shallenburger case, 
defamed and entitled to sue. 

The case is still pending. 








Bronze Statue of “Laddie Boy” 





There is a product of one of the factories 
of the jewelry industry at the Sesqui Cen- 
tennial Exposition in Philadelphia which 
had been viewed with interest by many with- 
out any knowledge that our trade had any- 
thing to do with it. This is the life-size 
statue of “Laddie Boy,” the former canine 
companion of ex-President Harding, which 
is now resting in the Palace of Education 
and Social Economy. 

This interesting and artistic work in 
bronze was cast at the bronze foundry of 
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Exports and Imports of Jewelry and Plated 
Ware During the Past Six Months 
of the Fiscal Year 


Wasuincton, D. C., Sept. 2—An_ in- 
crease of 5 per cent. in exports of jewelry 
and plated ware from this country in the 
first six months of the current year is re- 
ported by the Department of Commerce. 
The declared exports had a value of $1,378,- 
461, against $1,308,015 in the first half of 
Jast year. The declared exports, however, 
represent only a fraction of total exports, 
as no record is maintained on parcel post 
shipments. The principal markets are 
Canada, the Philippines, Brazil and Cuba. 
These countries import a large variety of 
American jewelry. The market for silver- 
plated tableware and other articles is wider, 
including also the United Kingdom and 
Argentina. Exports of silver-plated ware 

















BRONZE STATUE OF THE LATE PRESIDENT HARDING'S FAMOUS COMPANION, MADE OF 
APPROXIMATELY 20,000 COPPER CENTS, COLLECTED FROM NEWSBOYS 


Reed & Barton at Taunton, Mass., and was 
made from approximately 20,000 pennies 
which were collected from the newsboys of 
America and sent to that factory for the 
purpose of having the life-size statue of this 
jamous dog made. Both connoisseurs in 
bronze work and dog fanciers have com- 
mented very favorably on the product as 
has the majority of the public at large who 
have seen it. 








The jewelry store of W. R. Hamilton, 
Wingham, Ont., Can., was broken into by 
burglars on the morning of Sunday, Aug. 
22, and $1,500 worth of jewelry was taken. 
No trace of the burglars has been found. 








Commodity 
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Silver-plated tableware ..................00000- ae 
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Gold manufactures 


Silver manufactures ............. 0000s cece eee eeee 


were smaller, however, during the first half 
of this year as compared to last, being valued 
at $193,624 against $244,320, a loss of 12 
per cent. 

Jewelry, gold, silver and plated ware ex- 
ports during the fiscal year (12 months) 
ended June 30 last, totaled in value $2,816,- 
649, a decline of 2 per cent. from 1924-25 
exports valued at $2,901,707. Imports of 
jewelry, etc., during the fiscal year totaled 
$1,423,555 and imports were slightly larger 
in the last fiscal year than in the preceding 
year. 

The chief source of supply was France, 
followed by Czechoslovakia, Germany, the 
United Kingdom and Austria. 

Exports of jewelry and plated ware are 
given in the following table: 


Tanuary to Fiscal year Januaryto Fiscal year 





June, 1925 1924-25 June, 1926 1925-26 
$446,084 $1,011,040 $465,496 $994,427 
145,488 352,345 117,478 268,364 
98,832 211,408 76,146 193,537 
212,619 463,255 221,171 442,367 
328,809 680,012 390,870 685,458 
76,183 183,647 107,300 232,496 
$1,398,015 $2,901,707 $1,378,461 $2,816,649 
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LATEST CUSTOMS RULINGS 


Various Kinds of Imported Jewelry Articles 
Are Classified by the Customs Court 
for Tariff Purposes 


BONE BEADS 
Upholding a claim of G. Hirsch’s Sons, 
Inc., the United States Customs Court at 
New York rules that certain bone beads, re- 
turned for duty at 60 per cent ad valorem, 
should have been assessed at only 35 per cent 
ad valorem under Par, 1403, tariff act of 
1922. Judge Sullivan writes the court’s con- 
clusions in this case. 
POCKET FLASKS 
Certain metal pocket flasks, invoiced as 
“Small crystal and silver flasks” and “Small 
crystal and gold flasks,” were incorrectly 
returned for duty at 80 per cent ad valorem 
under Par. 1428, act of 1922, Judge Sullivan 
holds in sustaining a protest of Cartier, Inc. 
The importer claimed the flasks to be more 
properly dutiable at 60 per cent ad valorem 
under Par. 399 of the said act, as metal 
articles, which claim is sustained by the 
court. 
MANICURE SETS 
Sustaining a protest of the Rietmann- 
Pilcer Co.. the Customs Court rules that 
certain pocket manicure sets in leather cases, 
returned for duty as articles to be carried 
on the person, at 80 per cent ad valorm un- 
der Par. 1428, 1922 act, should have been 
taxed as fitted leather cases, at only 45 per 
cent ad valorem under Par. 1432 of the same 
act. The collector’s classification under said 
Par. 1428 is therefore set aside by Judge 
Sullivan, 
HATPIN TOPS 


In a ruling by the Customs Court, the 
tariff is reduced on certain hatpin tops of 
black glass in imitation of onyx, imported 
by P. C. Kuyper & Co., of New York. Ac- 
cording to the record in the case at bar, the 
merchandise, the subject of the decision just 
handed down, was assessed with duty at 55 
per cent ad valorem under Par. 218, act of 

. 1922, as articles “composed wholly or in 
chief value of glass or paste,” colored or cut, 
not specially provided for. The importers 
protested against this classification, claiming 
duty under Par. 1429 as imitation precious 
stones, cut or faceted, or imitation semi- 
precious stones, faceted, at only 20 per cent 
ad valorem. Judge Sullivan writes the 
court’s conclusions upholding the claim for 
duty at the 20 per cent rate. 


OPAL GLASS RODS 


Certain merchandise described as French 
cane glass, cornaline blanche, blanc perle, 
and consisting of opalescent glass rods used 
in the manufacture of beads, buttons, etc., 
was erroneously assessed with duty as man- 
ufactures of glass, not specially provided for, 
at 50 per cent ad valorem under Par. 230, 
act of 1922, the court holds in a decision 
sustaining protests of the Joseph Inwald 
Glass Co., Inc. Duty should have been taken 
on the rods in question, Judge Sullivan finds, 
at only 40 per cent ad valorem under the 
Provisions of Par, 231 of the same act. 


BEADS, ETC. 
In a decision just handed down by the 
Customs Court, argued in the name of 
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Walter A. Yokel, the correct tariff rates are 
fixed on certain beads temporarily strung: 
certain hatpins with steel stems and paste 
heads, not beaded; roses montees; and paste 
trimmings. All of these articles were as- 
sessed with duty at 60 per cent ad valorem 
under Par. 1403, act of 1922. Judge Sulli- 
van finds that duty should have been taken 
on the beads at 35 per cent under Par. 1403; 
on the hatpins, at 35 per cent under Par. 
350; on the roses montees, at 20 per cent ad 
valorem under Par. 1429; and on the paste 
trimmings, as manufactures of colored paste, 
at 55 per cent under Par. 218, 1922 tariff 
act. 

Certain beaded necklaces, imported by the 
same firm, are held by Judge Sullivan to 
have been properly returned as jewelry, at 
80 per cent ad valorem under Par. 1428, and 
certain women’s handbags in chief value of 
beads, at 60 per cent under Par, 1403. 

JEWELRY BUTTONS 

A protest filed by R. H. Meehan & Coa., 
against the collector’s assessment of duty on 
certain imitation jet buttons composed of 
glass or paste, is overruled in a decision just 
handed down by the U. S. Customs Court. 
On entry, the collector levied duty thereon 
at 60 per cent ad valorem under Par. 1429, 
act of 1922, as “imitation jet buttons, cut, 
polished or faceted.” The importers, among 
other things, claimed the merchandise to be 
classifiable under Par. 1411, at 45 per cent 
ad valorem, as “buttons not specially pro- 
vided for,” Judge Sullivan, in concluding his 
opinion in favor of the government, writes: 

“Counsel have stipulated that the mer- 
chandise in question ‘consists of black jet 
buttons composed of glass or paste, colored 
black, and imitation of jet. The plaintiffs 
cite T. D. 41036. 

“T, D. 41036 was the decision of the 
Court of Customs Appeals in Lorsch v. 
United States, reported in 13 Ct. Cust. 
Appls:.... « , also in 48 Treas. Dec. 56. It 
was shown in the Lorsch case that there are 
two kinds of buttons, viz., the jewelry button 
and the dress button, and the court stated: 
‘When Congress used the words “Imitation 
jet buttons, cut, polished, or faceted” in the 
jewelry material paragraph, it had in mind 
placing a duty of 60 per cent ad valorem 
upon that kind of buttons which were known 
to the jewelry trade as “imitation jet buttons, 
cut, polished, or faceted.” 

“*There is nothing in the case at bar to 
indicate whether the imitation jet buttons in 
question are the jewelry buttons covered by 
Par. 1429 or the dress buttons dutiable un- 
der Par. 1411, and in view of this fact we 
hold that the plaintiffs have neither shown 
that the collector erred in his classification 
of the merchandise, nor that it is dutiable as 
claimed in the protest.’ ” 








Before Phillip Kohn, a jeweler at 37 W. 
5th St. Dayton, O., knew he had been 
robbed, the police arrested a porter who had 
stolen two diamond rings valued at $150. 
Detectives recovered one ring from a colored 
woman, to whom, it is charged, the porter 
had sold it. The porter was arrested and 
when questioned, admitted the theft but 
denied, however, that he had taken two 
rings. When arraigned in court, the 
prisoner pleaded not guilty and bail was 
placed at $500. 
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BANDITS IN DETROIT 





Youthful Robbers Get Small Loot from Two 
Jewelry Stores, and Miss Much Booty 
for Lack of Nerve 


Detroit, Sept. 3—Two young bandits 
failed to loot two down-town jewelry stores 
this week. They first raided the retail store 
of Harold McCullough, 3339 Gratiot Ave., 
where they obtained $30 in cash and a pack- 
age of small diamonds valued at about $250, 
before being frightened away. At the time 
there was more than $20,000 in diamonds 
lying in the safe. 

They next appeared at 3446 Michigan Ave., 
where they held up George A. Maisner, ob- 
taining about $50 in cash. Here they missed 
diamonds worth about $2,000. Apparently 
they lost their nerve at each place, fright 
causing them to run before they could gather 
up more valuables. 

The robberies were attempted about noon, 
when the streets were crowded. 








DID YOU SELL IT? 





War Department Wants Information as to 
the Purchaser of This Watch 


WasuHInoTon, D. C., Sept. 3—The War 
Department is endeavoring to establish the 
identity of an American soldier killed over- 
seas and the only clew available is a watch 
which he carried. This watch contains a 
Swiss movement stamped “Midland Watch 
Co.” and the same name is on the dial. It 
was imported into this country from Fils de 
Achille Hirsch & Co., La Chaux-De-Fonds, 
Switzerland, and cased by the Illinois Watch 
Case Co., of Elgin, Ill. The case was a 
Winner case guaranteed 20 years, No. 
1325284. 

If any retail jeweler has any record of 
selling such a watch prior to the war’s end, 
and can help throw light upon the identity 
of the buyer, he will confer a favor on the 
War Department by supplying what in- 
formation he can as it may eventually lead 
to the identity of this unknown soldier. The 
information may be sent directly to THE 
JeweELers’ Crircucar or to Col. F. H. Pope, 
care of the Quartermaster General, War De- 
partment, Washington, D. C. 








Death of Phineas Phillips 


CINCINNATI, O., Sept. 2.—Funeral services 
for Phineas Phillips,-67, widely known re- 
tired jeweler, who died Tuesday, were held 
at the Weil Funeral Home in Avondale. Mr. 
Phillips passed away at his home, 2524 Park 
Ave., Walnut Hills, after a short illness. 

Deceased was born at Brooklyn, N. Y., 
and when four years old the family moved 
to Cincinnati, where Mr. Phillips spent 63 
years. He had been in the jewelry business 
on Vine St., between 8th and 9th Sts., for a 
number of years. He was a member of 
Miami Lodge, F. and A. M. 

Philip O. Phillips, a son, Hannah Phil- 
lips, a daughter, and five brothers survive. 
The brothers are: Elias, Godfrey and Charles 
Phillips of Cincinnati, Dr. Henry H. Phil- 
lips of New York, and Lewis Phillips of 
Charlotte, N. C. He was a brother of the 
late Mrs. Isabel M. Cohen, wife of Alfred 
M. Cohen, former State senator. 
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WALTER EITELBACH & CO., INc. 


3976 FIFTH AVENUE, NEW YORK 








SPECIALISTS IN PEARL NECKLACES AND INDIVIDUAL PEARLS 





—~ FINEST SELECTION RARE GEMS ~ 























THE GIFT TO HER FIANCE 
THE 


STAR SAPPHIRE RING 








The bestowal of a Gift upon her betrothed 
is a charming custom that breathes the roman- 
tic spirit of the engagement period. 


The Star Sapphire ring is suggested as being 
a particularly suitable gift for this occasion. 
It is a man’s piece of jewelry. 








LOUIS N. MARX 


Gems of Fascination 


36 West 47th St. NEW YORK 
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THE MISSOURI CONVENTION 





Committees Named to Handle Gathering 
Which Will Be Held in St. Louis 
Sept. 27-28 


Sr. Louis, Sept. 6.—A preliminary meet- 
ing of members of the local jewelry trade 
was held here this week to consider plans 
for the coming annual convention of the 
Missouri Retail Jewelers’ Association. The 
meeting was scheduled to be held here last 
May, but leading members of the trade in 
the State counselled postponing it until Fall, 
as a more likely time for getting out a large 
and representative attendance of Missouri 





HERMAN MAUCH, GENERAL CHAIRMAN 


dealers. Accordingly the dates were set for 
Monday and Tuesday, Sept. 27 and 28. 

At the meeting this week, both the retail 
and wholesale ends of the industry were 
represented. The committee heads are all 
dealers but they are assured of the hearty co- 
operation of the jobbers and manufacturers. 
Herman Mauch, well known for his long and 
earnest work in the past in association affairs 
was named as General Chairman. The 
general committee on arrangements working 
with him comprises the following representa- 
tive dealers: Wm. Drosten, of the Drosten 
Jewelry Co.; Leo. J. Vogt, of the Hess & 
Culbertson Jewelry Co.; J. J. Samesreuther, 
of the Jaccard Jewelry Co.; Samuel Heffern, 
of Heffern-Neuhoff Jewelry Co. Geo. G. 
Gambrill, president of the Eisenstadt Mfg. 
Co., heads the wholesalers as chairman of 
their committee. 

A feature of the convention this year will 
be a Style Show, at one of the local theatres, 
at which time models will wear the latest 
fashions in apparel as well as appropriate 
jewelry. This is the first time such a show 
has been given here, but it was a great 
success at the 1925 convention in Kansas City 
and it is to be the endeavor of the local com- 
mittee to surpass that event. The trade and 
public will be invited, and admittance will 
be only by invitation. Another feature will 
he a display of the replicas of the world’s 
most famous diamonds. 

Headquarters for the convention proper 
will be at the Hotel Statler. The tentative 
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program for the convention, subject to 
changes and additions is as follows: 
MONDAY, SEPT. 27 
Morning 

Registration of Delegates by St. Louis 
Convention Bureau. 

Address of Welcome by 
Miller. 

Address of Welcome on Behalf of St. 
Louis Retail and Wholesale Jewelers by 
George G. Gambrill. 

Response by a visiting jeweler. 

Reading of Reports by President J. H. 
Mace. 

Reading of Reports by Secretary Miss Joe 
Crowe. 

Adjourn for Luncheon by Invitation of St. 
Louis Retail Jewelers. 


Monday Afternoon 


Mayor Victor 


Address—World Diamond Markets, by 
A. F. Eisenbeiss. 
Address—Better Business Bureau, by 


Harry M. Riehl, Manager St. Louis Better 
Business Bureau. 
Monday Evening 
Style Show at Hotel Statler. 
TUESDAY, SEPT. 28 
Morning 
Election of Officers for ensuing year. 
Luncheon 
Tuesday Evening 
Theater party New Ambassador Theater, 
newest and most beautiful picture house in 
America. 
At all times display of Replicas of The 
World’s Famous Diamonds at the Hotel 
Statler. 








Check Exchange Charge Still Business 
Hindrance, Credit Association Finds. 


Although in many places exchange 
charges on checks are disappearing, they are 
nevertheless considered a nuisance and 
hindrance to business and to consumers, the 
Banking and Currency Committee of the 
National Association of Credit Men main- 
tains in a resolution made public Sept. 6. 
The par-payment of checks is advocated by 
the committee, which points out that nearly 
95 per cent. of all business transactions are 
carried out through the medium of checks. 

The committee estimates that about 90 per 
cent. of the banks pay checks at their par 
value. The Federal Reserve System, of 
course, pays all checks in this manner and 
recently won a suit, in the Supreme Court 
of the United States, which decided that 
non-member banks could not make a collec- 
tion charge on a check cleared through a 
Federal Reserve Bank for a bank which is a 
member of the Federal Reserve System. 

“When the bank on which checks are 
drawn pay them at par, that is, 100 cents on 
the dollar,” the committee states, “wider ac- 
ceptability is attained, because these par 
checks are quickly and without cost con- 
verted into money. 

“There are still quite a number of smaller 
banks which adhere to the ‘exchange charge’ 
plan in paying checks. They are numerous 
enough to make collections slower and more 
difficult in many out-of-town  trans- 
actions.” 
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Old Fountain Pen Hoax Operated by Con- 
necticut Concern Finds Victims at 
Newport 


ProvipeNce, R. I., Sept. 4—And now 
fashionable Newport, the Summer center of 
society, is receiving the attention of the old 
“fountain pen hoax” for during the past 
few days several reports have reached the 
post office authorities and the police of the 
activities of a concern, representing itself as 
a jewelry company of Middletown, Conn. 
The local postal officials have issued a warn- 
ing that anyone receiving a $5 C. O. D. 
package from this concern should investi- 
gate before paying the charges. 

One case is illustrative of the scheme 
which, though old and oft-told, appears to 
still be new enough to catch the unwary. 
Several weeks ago a man’s aunt was visiting 
her sisters at Newport en route from her 
home in New York to Maine, where she 
was going to spend a vacation. Arriving 
early in the week she was taken fatally ill 
during her stay in Newport and died on 
Friday of that week. New York papers 
carried a death notice stating that funeral 
services would be held on Sunday at the 
home of her sister in Newport. 

On Monday morning after the funeral a 
package arrived from Middletown, Conn., 
addressed to the deceased, on which the sis- 
ter, believing it to be something ordered by 
the dead woman, paid a C. O. D. charge of 
$5 plus postal costs. On opening the pack- 
age a fountain pen of a cheap make ordi- 
narily selling for around $1 was found sent 
by the jewelry company of Hartford, Conn., 
although the postmark on the package was 
Middletown, Conn. 

The sister informed her nephew about the 
whole affair and he being suspicious re- 
ported the matter to the Newport Chamber 
of Commerce. The latter inquired about 
the firm from Hartford authorities who 
made an investigation of the firm and its 
affairs in that city. According to the report 
made to the Newport Chamber of Commerce 
it was found that a representative of this 
jewelry company had occupied a room on 
Main St., Hartford, for several weeks. At 
the time, however, she had been absent some 
two weeks and there was said to be con- 
siderable mail awaiting her return. Further- 
more, it was learned that the jewelry com- 
pany had a branch in Middletown, although 
it was not listed in the directory, nor could 
any information be gathered concerning the 
house. 

A representative of the Burns Detective 
Agency, who was informed of the matter, 
said it sounded like the old “fountain pen 
hoax,” which has been played many times. 

A similar scheme was put in operation in 
this city two years ago by Providence men 
who sought to victimize recently bereaved 
persons living outside of the State. The 
Providence Journal made an exposure of the 
matter and the three men involved were ap- 
prehended by the United States postal au- 
thorities. While investigating the activities 
of these sharpers and securing evidence 
against them a reporter of the Providence 
Journal was brutally assaulted by the men 
and his nose broken in the affray. 








Workmen are now engaged in redecorat- 
ing the interior of the jewelry store of G. A. 
Pfaeffle, at Greenville, Tex. 
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SOL VAN WEZEL 


Begs to announce the opening of his office and 
Diamond Cutting factory 


Fancy Cut Diamonds a Specialty 


64 West 48th Street - New York 














ANSEN & COMPANY, INC. 


CUTTERS and IMPORTERS of 
FANCY SHAPED DIAMONDS 


ne wean 4 328 527 Fifth Ave., New York 


Murray Hill 1 3308 
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JEWELER WANTED 





Police and Private Detectives Searching for 
Samuel Dreff of Buffalo, Who It Is 
Charged Disappeared with Creditors’ 
Merchandise 


Burraio, N. Y., Sept. 3—Pinkerton 
operatives and local police are seeking for 
Samuel Dreff, who conducted a jewelry 
store at 421%4 E. Eagle St., and who it is 
reported has been missing from his home, 
302 Hickory St. for more than a month. 
His creditors allege that upwards of $2,500 
worth of diamonds and jewelry have also 
disappeared and never have been paid for. 
The police say that a warrant has been 
sworn out for his arrest on a charge of 
grand larceny in the second degree. 

' The warrant was sworn out by Leonard 
Ff. Tangelder, of Tangelder’s, Inc., pawn- 
brokers, 287 Washington St., who alleges 
that he sold Dreff $850 worth of merchan- 
dise for which he has not been paid. The 
Premier Diamond Co. in the Brisbane build- 
ing, and Sigrist & Finch, 319 Main St., 
have claims of $1,000 and $400, respectively, 
for diamond jewelry claimed to have been 
given the missing jeweler on memorandum. 

Dreff, whose real name is said to be 
Dreffsky, and who was known also as 
“Uncle Sam,” had been in business at the 
E. Eagle St. address for several years. 
Prior to his embarkation in business he 
was for years known to the trade as a 
“pocket” peddler. Besides the claims which 
creditors hold against Dreff, he is said to 
have misappropriated $300 left with him by 
a woman customer who entrusted him with 
the task of selecting a diamond, for her. 
Also a woman who left a platinum wrist 
watch for repairs, has informed police that 
she has been unable to recover it, finding 
Dreff’s place closed up and cleaned out 
when she called to claim her watch. 

There is one clue to Dreff’s whereabouts. 
Early in July he wired $25 to each of the 
above named creditors from Philadelphia, 
without comment. He is still believed to be 
in that city or one of the many cities ad- 
jacent to it. Dreff has a wife and four 
children. 








Former New York Salesman Arrested in 
New Orleans and Taken to Cincinnati 
to Answer Serious Charges 


Cinctnnatt, Sept. 1—David Saslow, for- 
mer New York salesman, was released on a 
bail bond Thursday following the continu- 
ance of a complaint which was granted in 
Municipal Court Wednesday. Saslow was 
charged with being a fugitive from justice 
on complaints registered with the local police 
by the New York police. The amount in- 
volved is less than $100, and from indica- 
tions of attorneys representing Saslow it is 
likely that the New York matter may be 
adjusted. 

However, Saslow faces three indictments 
returned against him by the Grand Jury of 
Hamilton County in this city. He was in- 
dicted on charges of embezzlement and grand 
larceny and obtaining property on false pre- 
tenses on Aug. 20. Ten days later another 
indictment was found against him by the 
Grand Jury, the charge being another count 
of embezzlement and grand larceny. Sas- 


low will be tried within a couple of weeks 





THE JEWELERS’ CIRCULAR 


as the Criminal Division of the Common 
Pleas Court will continue in session. 

Saslow was returned to Cincinnati on war- 
rants obtained by Rose Friedman, of R. 
Friedman & Co., 68 Nassau St., New York 
city. Saslow was apprehended in New Or- 
leans after the Cincinnati police sent out an 
“S. O. S.” He was returned to the Queen 
City by Detective “Andy” Beard some time 
ago. 

Saslow, it is charged, found a number of 
victims in the Queen City, as a number of 
true counts were registered against him 
when the Grand Jury returned their indict- 
ments. It is said that he formerly was a 
salesman for the Friedman firm. His pecu- 
lations with that firm, however, are said to 
have been less than $100, and for that rea- 
son the case was continued in Municipal 
Court for some time when called Wednes- 
day. Saslow, however, will face the Cin- 
cinnati charges when he is arraigned in the 
Criminal Division of the Common Pleas 
Court. 





David Saslow, who is reported to have 
been taken to Cincinnati on several charges 
of embezzlement and grand larceny, was for- 
merly employed as a salesman by R. Fried- 
man & Co., 65 Nassau St., New York. Rose 
Friedman, head of the concern, went to Cin- 
cinnati to press the charges against her for- 
mer representative. Goldman & Frier, at- 
torneys, 15 Maiden Lane, who represent 
Miss Friedman in New York, have been 
directing the Friedman concern’s charges 
against Saslow. 








Retail Merchants’ Association of Richmond, 
Va., to Check Up on Dishonest 
Bankrupts 


RicuHMonp, Va., Sept. 6.—The Retail 
Merchants’ Association with which most of 
the local jewelers are affiliated has retained 
W. H. Atwill, a Richmond attorney, to 
check up on bankruptcy cases in the interest 
of the merchants. Wherever there is a 
suspicion that the bankrupt has not turned 
in a true statement as to his assets and 
liabilities, he will be subjected to rigid ques- 
tioning in an effort to get at the true facts. 

Records show that quite a number of in- 
dividual petitioners declare that they have 
no assets when there is reason to believe 
that the statement is not true. A case in 
which a petitioner is alleged to have failed 
to list jewelry and other articles he was 
reported to have bought not long before 
he took the bankrupt act is now the sub- 
ject of a special inquiry before the referee 
in bankruptcy. 








As a means of attracting customers to the 
store, the Kay Jewelry Co., Reading, Pa., 
recently gave away 50 cent pieces and $2.50 
gold pieces, which were made especially by 
the Government in commemoration of the 
Sesqui-Centennial year of America’s inde- 
pendence. For every purchase of $10 or 
more the jewelry company gave a 50 cent 
piece, said to be selling for one doll at 
the present time all over the country,: With 
each purchase of $30 or more 
vold piece was given. The specia 
was given publicity in the ney 
a coupon was attached to thg 
vertisement. a 


Gf $2.50 
Free offer 
pers, and 
ncern’s ad- 
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HELD UP IN HOTEL ROOM 





New York Diamond Cutter Overpowered 
in the Palmer House, Chicago, by 
Bandits Who Escape with Gems 
Worth $130,000 


Cuicaco, Ill., Sept. 2.—For the second 
time within two months diamond representa- 
tives have been held up in their rooms at 
large local hotels, immediately after secur- 
ing their diamond wallets from the hotel 
vaults. On July 12, four bandits held up 
W. R. Brown, of W. R. Brown & Co., of 
New York city in his rooms at the Con- 
gress Hotel, and this morning two men 
held up Norman Kadison, of the firm of 
Fera & Kadison, Inc., diamond importers 
and cutters, with offices at 1650 Broadway, 
New York city. 

Early this morning Mr. Kadison, who is 
stopping at the Palmer House, secured his 
diamond wallet from the Palmer House 
vaults, and proceeded to his rooms where he 
had planned to arrange his stock for the day 
before calling on his customers. Just as he 
got to the door of his room and had opened 
it a man sprang at him and whistled for his 
companion. They pushed him into his room 
and after tieing him with towels and sheets. 
escaped with the wallets containing $130,000 
worth of diamonds. 

Upon being released he notified the hotel 
detectives, Pinkerton detectives and the 
police, who commenced search immediately. 

Mr. Kadison has been in Chicago since 
last Friday, Aug. 27, calling on his trade. 
Before coming here he had stopped at Pitts- 
burgh for a few days to call on some of his 
customers. It is believed he was followed 
from that city. 





Shortly after word was received at the 
office of Fera & Kadison, 1650 Broadway, 
New York, that Norman D. Kadison, a 
member of the firm, had been held up and 
robbed in his room at the Palmer House, 
Chicago, one of the members of the firm left 
for the western city. As far as can be de- 
termined from the New York office, the 
concern’s loss will total about $130,000, but 
no accurate figure could be made known 
until the inventory is completed. This loss 
is fully covered by insurance. Mr. Kadison 
had been out about 10 days and had been in 
Chicago since the beginning of the week. 
He notified the New York office that the 
two men who robbed him were young and 
well dressed and that he could readily 
recognize them. The robbers took loose 
diamonds. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Sept. 4, 1926 

The U. S. Assay Office reports: 


Geld bars exchanged for gold coin... $1,037,331.61 
Gold bars paid depositors........... 73,171.31 


ROAR Soci on een oeee oan “$1,110,502.92 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanec 
PS NS ie ears $595,124.95 
plan LORE Ere ot rene eerie heen 71,171.02 
i) i) Souda! OO SEC ee EE DER Da RN as 96,483.73 
as RNa a iechaatd 6 tiara Rite eft ROS a 134,798.99 

Des icra iid tai aha emery cra ae args 114.744.41 

baie, hare Saar tydatalace or mere eer 25,009.01 

Gt red oa alclots k aeco etn Aw ete $1,037,321.61 
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DEATH OF GEO. R. WHITEHEAD 





Widely Known New York Diamond Mer- 
chant Swept Overboard from Motor 
Boat and Drowned 


Bay Suore, L. 1, Sept. 6—A tragedy of 
the sea which has shocked the Summer 
colony and will cause gloom in the jewelry 
trade, occurred here Saturday night when 
George R. Whitehead, a widely known and 
popular diamond merchant of New York, 
was swept off a motor boat in Great South 
Bay, while a heavy sea was running, anc 
though coast guardsmen, State troopers and 
members of the Bay Shore Yacht Club 
have been hunting assiduously, Mr. White- 
head’s body had not been recovered at the 
time this dispatch was sent. 

Mr. Whitehead, who is a member of the 
firm of Marchand Bros. & Co., diamond 
cutters and importers, at 88 University 
Place, New York, lived here at 35 Ocean 
Ave. On Saturday he went fishing with 
his next door neighbor, Commodore 
Alexander Pearson, of the Bay Shore Yacht 
Club, in a 23-foot motorboat. On their way 
home Commodore Pearson went into the 
cabin to clean it up, leaving Mr. Whitehead 
at the wheel. After 10 minutes he called 
back to his companion, asking him if he 
wanted a cigar. There was no response. 
He investigated and Mr. Whitehead was 
not on the boat. 

A heavy sea was running and it is sup- 
posed a big wave caused the boat to lurch 
and throw Mr. Whitehead overboard. He 
was wearing a hunting coat and heavy 
boots. It was dark and there was no trace 
of Mr. Whitehead. Commodore Pearson 
was compelled to return to port alone. 

Mr. Whitehead was a member of the New 
York Athletic Club as well as the Bay 
Shore Yacht Club. He was 62 years old. 
He is survived by his widow. 

The news of the tragedy which appeared 
in the daily papers was a great shock to 
the members of the diamond and jewelry 
trade in New York, where Mr. Whitehead 
had been long known and highly respected. 
For years, George Whitehead had been one 
of the most prominent members of the 
diamond industry of the metropolis, had 
taken a leading part in its affairs and was 
held in universal respect and admiration. 
Among other organizations in the industry 
he was a member of the Jewelers’ 24-Karat 
Club. A full sketch of Mr. Whitehead’s 
career will appear in the next issue of THE 
JEWELERS’ CIRCULAR. 








DEATH OF D. E. GORDON 





Prominent New Haven Jeweler Passes 
Away After Brief Illness 


Hittsporo, N. H., Sept. 3.—Delmont 
FE. Gordon, a well known retail jeweler oi 
the state and past president of the New 
Hampshire Retail Jewelers’ Association, and 
Prominent in business and fraternal circles 
in this town, died at his home on Myrtle 
St., last evening, after a three days’ illness. 

Mr. Gordon had been in failing health 
for some time, but had been able to attend 
to business until this week. He had con- 
ducted a jewelry business for nearly 30 
years, and held many positions of trust 
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during his long residence in Hillsboro. 

Deceased was affiliated with the Masonic 
orders and was a member of Valley lodge, 
I. O. O. F., a member of the School Board 
of the Hillsborough school district, and a 
past president of the Business Association. 
‘He was also a member of Smith Memorial 
church and of the Hillsborough Maine 
Club. 

A widow, a son, Kenneth, employed by 
the General Electric Co., and a daughter, 
Dorothy, survive. 








DEATH OF SAMUEL LESNICK 





Brooklyn, N. Y., Retail Jeweler Passes 
Away After Long Illness 


After an illness of 11 weeks, Samuel 
Lesnick, head of the firm of Samuel Lesnick 
& Sons, retail jewelers, 5102 Fifth Ave., 
Brooklyn, N. Y., died at his home recently. 
Funeral services were held at his late resi- 
dence, 527 78th St., followed by burial in Mt. 
Hebron Cemetery. 

Mr. Lesnick was 71 years old at the time 
of his death and was born in Russia where 
he learned the watchmaking business. He 
conducted business for himself in Russia 
until about 35 years ago when he came to 
the United States. After a short time in this 
country, he started in business on his own 
account in the Bay Ridge section of Brock- 
lyn where he has been located ever since. He 
had his two sons associated with him in 
business. Mr. Lesnick was active in Hebrew 
circles of Bay Ridge and was also affiliated 
with the Royal Arcanum. 

The deceased is survived by his widow, 
two daughters, two sons and a number of 
grandchildren. 








Long Earrings Popular with Fashion- 
able Women of London 





N_ Associated Press dispatch from 

London, Sept. 4, announced that long, 
dangling earrings are again in favor. Four 
of the newest designs worn by members of 
the fashionable set there, said the dispatch, 
are as follows: 

Rock crystal in conventional flower shapes 
with a drop of black onyx. 

Green chrysoprase with diamond inset 
hanging on fine platinum chains. These are 
also worn in cornelian or blue chalcedony. 

Diamond earings, so fashionable in Paris, 
worn with black chiffon frocks. 

Crystal ring set through carved crystal 
and hanging from chain of crystal disks. 








The seven persons who were injured in the 
accident of Aug. 14, when a motor car driven 
by two negroes crashed through the front 
window of the Gamse jewelry store on Tar- 
pon Ave., Tarpon Springs, Fla., are all im- 
proving nicely. ‘The two most seriously in- 
jured, A. B. Gamse and Miss Maggie Gray 
of Wall Springs, are doing as well as can be 
expected with the many breaks, bruises and 
gashes they received when forced through 
the plate glass window in the front of the 
store. Mr. Gamse is at his home on Spring 
bayou, suffering from three fractures in his 
leg, while his lower limbs are a mass of 
deep gashes, 
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DEATH OF JOHN T. BURGESS 





Well Known Member of Chicago Silver 
Trade Succumbs to Nervous Breakdown 


Cuicaco, Sept. 4.—Members of the trade 
in Chicago were surprised and grieved last 
week to learn of the death of John T. Bur- 
gess, a well known member of the silver 
trade. Mr. Burgess had been ill for about 
five months, and passed away at his home 
at 248 Bartram Road, Riverside, IIl., on Fri- 
day evening of last week. 

Mr. Burgess was associated with the Chi- 
cago office of the Gorham Co. as assistant 
manager. Although he had been ill for some 
time he was able to attend to his duties 
until five months ago, when he had a nerv- 
ous breakdown. This caused his death. 

Deceased was 47 years of age and was 
born at Chicago; Ill. He received his early 
training in the public schools here, and when 
out of school was errand boy for his father, 
John Burgess, who was engaged in the re- 
tail jewelry business at Harrison and Ra- 
cine Sts. While running errands he be- 
came acquainted with the manager of the 
local branch of the Gorham Mfg. Co., and 
accepted a position with them. He worked 
his way from errand boy to assistant Chi- 
cago manager. 

About 20 years ago Mr. Burgess was 
married to Miss Fannie Edwards of Chi- 
cago. His widow and two sons, Jack and 
Jim, survive him. The funeral services were 
held on Monday morning at the Roman 
Catholic Church at Berwyn, and interment 
was at Mt. Carmel Cemetery. 

Mr. Burgess was well and favorably 
known to the trade in Chicago, and the 
jewelry trade was well represented at the 


funeral. 








DEATH OF W. H. BECKWITH 





Head of Tampa, Fla., Retail Jewelry Firm 
Passes Away 


Tampa, Fla., Sept. 2—It was with dis- 
tinct sorrow and regret members of the 
jewelry trade of this state learned of the 
death of William H. Beckwith, president 
of the Beckwith-Range Jewelry Co., whose 
store at 410 Franklin St., this city, is one 
of the largest and most prominent in this 
section of the country. 

Mr. Beckwith passed away yesterday, 
Sept. 1. He had been in the jewelry busi- 
ness here for about 17 years, having started 
in 1909. With Thomas Rust, he formed 
the Rust & Beckwith Jewelry Co., which 
was later succeeded by W. H. Beckwith 
Jewelry Co. The Beckwith-Range Jewelry 
Co., was formed in 1916 and he has been 
president of it since that time. 

Mr. Beckwith was a man of estimable 
character and his many sterling qualities 
won for him the lasting friendship of all 
those with whom he came in contact in 
business and social life. His death will 
leave a gap in the business world of Tampa 
and of the jewelry trade of this state that 
will be hard to fill. 








Clem Krumpleman is reported to have 
bought the jewelry store of Henry J. Boka, 
at 612 Main St., Clinton, Ia. 
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Jeweler and Family Arrested After Thief’s Confession 











New York Police Charge Brooklyn Retailer, His Wife and Son with Buying 
Loot Taken in Jewelry Store Robberies 














On a confession, said to have been made 
by George Cohen, who recently was sen- 
tenced to serve 40 years in Sing Sing Prison 
aiter pleading guilty to holding up and 
robbing Abraham W. Faigin, diamond 
dealer, 15 Maiden Lane, New York, of gems 
worth $75,000, the police arrested Jacob 
Bigeleisen, Brooklyn, N.. Y., jeweler, his 
wife, Fannie, and their son Isadore. The 
entire family was held without bail last 
Saturday after being arraigned before 
Magistrate Maurice Gottlieb in the Tombs 
Court on charges of being accomplices of 
the Mintz-Amberg gang of thieves, two of 
whose members are being detained accused 
of taking part in .the hold-up and murder 
of Aaron B. Rodack, a New York jeweler. 

The Bigeleisens, who were arrested late 
Friday night by order of Assistant District 
Attorney Garrisoa, had been summoned from 
their jewelry store at 768 Jefferson Ave., 
Brooklyn, and when the father and son later 
Friday night were locked in Police Head- 
quarters and the mother in the Old Slip 
Station, all were accused of suspicion of con- 
nection with the theft of $76,000 in gems 
from Samuel Brill, jeweler, in the hold-up of 
his store at 34 E. Broadway on Feb. 17. 

Detective McKeever of Old Slip Station 
signed an affidavit charging them with being 
accomplices in this robbery when they were 
arraigned before Magistrate Gottlieb. The 
prisoners entered formal pleas of not guilty 
after the detective had charged that they 
acted in concert with the five gunmen of the 
Mintz-Amberg gang, who had actually per- 
petrated the robbery. 

When the Magistrate, at the request of 
Mr. Garrison, denied bail to the prisoners 
their lawyer, A. J. Halperin, made an un- 
successful appeal to Judge Mancuso of Gen- 
eral Sessions in his chambers in the Criminal 
Courts Building ior bail. The lawyer then 
left to make the same request of a Supreme 
Court Justice. Bigeleisen and his son then 
were taken to the Tombs and Mrs. Bigeleisen 
was placed in the Jefferson Market Women’s 
Prison. 

District Attorney Banton instructed Mr. 
Garrison to oppose any further effort by the 
prisoners’ lawyer to obtain their release on 
bail. He said that he considered their ar- 
rest the most important since the wave of 
jewelry store hold-ups in New York began 
several years ago. He also remarked that 
he believed that through the capture of the 
four members of the Mintz-Amberg gang 
and the confessions of these prisoners the 
police and the prosecutor’s. office had un- 
covered one of the largest hold-up con- 
spiracies in the history of the city, eclipsing 
even the robbery exploits of the Whittemore 
gang which was corraled by the police last 
April. 

Assistant District Attorney Garrison and 
Cohen had alleged that Bigeleisen had paid 
the gang $12,500 for the $75,000 in jewels 
taken in the hold-up of Brill’s establishment. 
He added Cohen also alleged that jewelry of 
a like value obtained in the hold-up last 


December of Herman Goldberg in his pawn- 
shop at 91 Eldridge St. was disposed of by 
the gunmen to Bigeleisen for $18,000 and 
that $75,000 in gems stolen in the early part 
of the year in the hold-up of the jewelry es- 
tablishment of William H. Simms & Co. 
at 2,486 Grand Concourse, the Bronx, also 
were bought by Bigeleisen from the gang 
for $11,000. 

The prosecutor also told of the seizure 
by Detective McKeever and Detectives Mc- 
Gann and Kalbfleisch of the Old Slip Sta- 
tion of about $5,000 in jewels in Bigeleisen’s 
store. One article was a solitaire diamond 
ring valued at $1,500; a princess ring, 
worth $3,000, and a wedding ring. Mr. Gar- 
rison refused to say whether these articles 
had been connected in any way with the 
charge made against the Bigeleisens. 

The prisoners had been questioned for six 
hours in the District Attorney’s office Fri- 
day night before Mr. Garrison ordered their 
arrest. Cohen and Sol Brofman, an ad- 
mitted confederate of Cohen in the Maiden 
Lane hold-up had been taken from the 
prosecutor’s office to their cells in the Tombs 
a short time before the three detectives ap- 
peared with the Bigeleisens. Brofman sev- 
eral weeks before had pleaded guilty to par- 
ticipation with Cohen and two other gunmen, 
not yet captured, to the Maiden Lane theft. 
Judge Koenig who imposed the 40-year term 
on Cohen, postponed sentence in General 
Sessions in Brofman’s case when Assistant 
District Attorney Garrison told him that 
the robber was aiding the police, through a 
confession, in getting on the trail of the 
organized ring of jewelers in the city who 
had acted as “fences” for the gang in the 
disposal of their loot from at least nine 
hold-ups in this city. 

It was understood that the authorities for 
the present were devoting all their attention 
to the running down of other jewelers in the 
city suspected of having bought loot obtained 
by gunmen of several gangs in hold-ups in 
the city. Detectives, since the arrest of 
Mintz, have been scouring the country for 
other members of the gang, which numbe~ed 
as many as 11, Mintz was alleged to hav> 
said, although about half of the gang took 
part in each of the robberies Mintz told of. 

Mr. Garrison said he had information that 
the Bigeleisens purchased loot from the 
Brill, Goldberg and Simms robberies in his 
Brooklyn establishment, and added that after 
the hearing for the three is finished before 
Magistrate Gottlieh Tuesday. the prisoners 
would be taken to Brooklvn to face charges 
of having criminally rece‘ved the loot. The 
hearings were to take place yesterday 
(Tuesday) after THe JEWELERS’ CIRCULAR 
had gone to press. 

The Bigeleisens vigorously denied having 
bought the loot from the ean~ when they 
were being questioned bv Mr. Garrison Fri- 
day night. Bigeloicen said the ‘ewelry taken 
from his establishment by the detectives had 
come into his possession through legitimate 
channels. 
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INTEREST INCREASES 





Many Manufacturers Getting Behind Pub- 
licity Campaign Since Its Plan and 
Scope Is Becoming Known 

Newark, N. J., Sept. 6—Leaders in the 
jewelry industry are taking considerable 
more interest in the success of the four-year 
national advertising program, according to 
P. J. Coffey, Chairman of the Executive 
Committee, since the announcement of the 
personnel of the various committees, and 
since many of the heads of the larger con- 
cerns have had an opportunity to examine the 
advertising that will appear in the magazines 
this Fall, as prepared under the direction of 
Fred G. Gruen, chairman of the advertising 
committee. 

This feeling is well epitomized in a letter 
written recently to Mr. Gruen by H. A. 
Gardiner, Bugbee & Niles Co., North Attle- 
boro, Mass., which was as follows: 

“It has been brought to our attention 
through a letter you wrote to Mr. Charles 
Whiting of Whiting & Davis Co., that you 
particularly endorse the campaign now in 
process of formation for advertising jewelry 
through the efforts of the National Jewelers’ 
Publicity Association. 

“We have been very stubborn uf until this 
moment, not so much because the amount of 
money involved was consequential, but be- 
cause it did not appeal to our best judgment 
as an effective way of remedying a situation 
such as the jewelers of America now {find 
themselves in. It particularly appealed to us 
as a means of scattering fire which we 
thought would be lacking in any results 
worth while. 

“We do, however, now view the matter in 
a different light; and the writer wants to 
say that when such a man as yourself, also 
Mr. Charles Whiting and others who have 
made such outstanding successes, endorse a 
project, there must be good in it even though 
it is not discernible to our own limited 
sense of reason. We, therefore, wholeheart- 
edly go into this thing for all it is worth. 
We enclose a subscription card, and do sin- 
cerely hope that the results attained from 
this forthcoming campaign will be satis- 
factory to the field at large and to yourself 
in particular.” 








Thief Smashes Show Window of Richmond, 
Va., Pawnshop 

RicHMOND, Va., Sept. 5.—A show win- 
dow of Jacobs Loan Office, 827 FE. Broad St., 
was smashed early this morning and 
jewelry valued at $100 was taken. The 
stolen articles consisted of two watches and 
three Masonic rings. A small-sized rock 
was used in smashing the glass. This was 
left inside the window. 

A young man was picked up by the police 
and held as a suspect. His finger prints 
were taken and an effort was made to com- 
pare them with impressions on the rock but 
these were so indistinct that the police were 
unable to tell whether they tallied with his 
prints or not. He denied all knowledge of 
the robbery. 








M. D. Bumgardner of Wapello, Ia., who 
recently purchased the Roderick jewelry 
store at LaHarpe, IIl., has taken charge of 
the business. Mr. Roderick will continue his 
optical shop in the same building. 
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fit for movements and insure maximum 
protection against dust. The jeweler can 







otter no greater watch case satisfaction. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 


Riverside, New Jersey 


KEYSTONE 


Watch 
CASES 














September 8, 1926 


DEATH OF Z. H. OPPENHEIMER 





President of American Watch Case Co. 
Passes Away at His Summer Home 
in White Plains, N. Y. 

Zach H. Oppenheimer, president of the 
American Watch Case Co., 15 W. 40th St., 
New York, died last Friday at his summer 
home in White Plains, N. Y., after a long 
illness. The funeral was held last Sunday 
and his body taken to the Fresh Pond, Long 
Island, Crematory. 

Mr. Oppenheimer had been ailing for 
many years and had not been active in busi- 
ness of late. Death was caused by harden- 
ing of the arteries. 

Mr. Oppenheimer was born in Chicago and 
was 65 years of age when he died. He 
spent practically his entire life in the jewelry 
trade and was president of the American 
Watch Case Co. for 30 years. 

A sketch of Mr. Oppenheimer’s life wiil 
appear in these columns next week. 








SCHEDULES FILED 





Creditor of the Late Tobias Nussbaum, New 
York Jeweler, Lists the Estate’s Assets 
Far in Excess of the Liabilities 

Because Tobias Nussbaum, formerly a 
jobber in jewelry, 136 Essex St., New York, 
died since creditors filed an involuntary peti- 
tion against him last February, one of the 
creditors filed schedules last week, listing 
the deceased jeweler’s assets far in excess 
of his liabilities. The schedules which were 
filed by Engel Bros., attorneys for the 
petitioning creditors and signed by Benjamin 
Wallman, one of the creditors, list the lia- 
bilities at $33,487 and assets at $64,847. The 
liabilities represent unsecured claims, while 
the assets constitute real estate, $4,000; cash 
on hand, $66; assigned claims, $8,695; stock 
in trade, $46,352; machinery, tools, etc., 
$656; debts due on open accounts, $5,011 
and deposits of money in the banks, $66. 

Creditors filed bankruptcy proceedings 
against Mr. Nussbaum on Feb. 4 last and 
later charged the jeweler with concealment 
of assets, which they said was done to cover 
up the report that Mr. Nussbaum made to 
the police that he had been held up and 
robbed on Dec. 30, in a hallway on Delancey 
St., where two bandits relieved him of dia- 
monds worth $46,000. Mr. Nussbaum 
claimed he was not bankrupt and before 
being adjudicated as such, demanded a jury 
trial. At the trial, which was held from 
July 13 to July 16, a number of witnesses 
were called including Louis P. Galenson, 
certified public accountant, who had gone 
over Mr. Nussbaum’s books. He made a 
detailed statement of Mr. Nussbaum’s affairs 
and a jury finally returned a verdict in favor 
of the petitioning creditors adjudging Mr. 
Nussbaum a bankrupt. Shortly afterward 
the jeweler died and last week Benjamin 
Wallman, on behalf of the creditors filed 
schedules which he swore was a statement 
of all the estate as appearing from a report 
of the bankrupt’s books made by Louis P. 
Galenson. 

Among the largest unsecured creditors 
listed in the schedules are the following: 
Artistic Platinum Jewelry Co., $260; Axel 
Bros. & Fabricant, $227; J. Biegeleisen, 
$700; W. Chalson, $300; Crescent Chain 
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Co., $527 ; Ehrlich & Snow, $412; Frackman 
Bros., $594; S. Glassman, $672; Gemart 
Jewelry Mfg. Co., $268; S. Gold, $765; 
A. Hechtman, Inc., $257; Hirschhorn & 
Stillman, $217; L. Jacobskind & Son, $724; 
M. Kutcher, $571; Landau & Co., $221; M. 
Lenkowsky & Son, $3,136; Chas. Lang, $1,- 
393 ; Meadoff & Aransky, $1,061; F. C. May, 
$486; P. Meodow, $1,100; I. Mohel, $2,560; 
M. Rengel, $400; Rubin & Paskow, $735; N. 
Siegel & M. Rubin, $520; M. Siegal, $1,361; 
M. Stern, $3,236 ; Schneider & Hyman, $386; 
I. Schnapp, $1,381; Triangle Jewelry Co., 
$1,408; Nathan Toplett Bros., $1,071; A. 
Teitelbaum, $539; L. Wellner & Co., $600; 
B. Wallman, $742; Weinman Bros. & Scher, 
$1,243; B. Weinstock, $667; A. ‘Wasser, 
$1,226. 











Students of the University of Washington 
displayed a collection of ceramics at the office 
of A. C. MacDonald, on N. 45th St., last 
week. 

Sprightly entertainment is furnished over 
the radio by the quintet of musicians form- 
ing the orchestra of the Binyon Optical com- 
pany of Seattle, which was formed for radio 
entertainment of fans in the Northwest. 

W. S. Morely, jeweler and optician of 
Wallingford Hill, donated prizes for the big 
B. F. Day community field events held re- 
cently in the Wallingford Hill district, con- 
tributing to the enthusiasm and the success 
of the games at the playgrounds. 

One of the most pretentious jewelry estab- 
lishments in the city is receiving its finish- 
ing touches on the main floor of the new de 
luxe Skinner building on Seattle’s Fifth 
Ave. This new store is being prepared for 
the removal of Thomas J. Cassutt, who is 
moving from his present quarters on Third 
Ave. early in September. ° 

School trinkets and suggestions were being 
advanced this week by alert Seattle jewelers. 
There was an atmosphere of the return to 
school in jewelry windows this week, plainly 
bespoke by the silver pencils, the fountain 
pens, thimbles of sterling silver and sewing 
sets for the domestic science classes, and a 
host of other ideas for the youngsters who 
will return to the class rooms on Sept. 7, 
when Seattle schools open. 

Paul E. Benton, of Benton Bros., jewelers, 
of the University district, believes that the 
merchants of that section built up around 
the University of Washington, have more 
than kept pace with the progress and ad- 
vancement of merchandising methods. The 
University district is now being termed a 
“nine million dollar ultra modern shopping 
district,” and a number of jewelry establish- 
ments are already located in that section. 

An association of Optometrists for the en- 
tire Dominion has been proposed at a recent 
meeting of Canadian Optometrists, accord- 
ing to the report of Leonard Morris ren- 
dered at the recent meeting of the B. C. Op- 
tometric Association. At this meeting of 
the members in British Columbia officers of 
that association were elected for the year 
1926-7 as follows: President, Neil C. Gil- 
christ; vice-presidents, J. A. MacKenzie, 
Joseph Rose, Laurence Smith; secretary- 
treasurer, A. Gerrard Hirschberg; executive 
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committee, George T. Gilpin, J. H. Healey, 
E. L. Sims, A. C. Liphardt, David Sinclair 
and R. G. Posgate. 








Items from Here and There 





F. A. Chapman has opened a jewelry store 
at Hillsboro, Wis. 

H. W. Lineaweaver, Campbelltown, Pa., 
jeweler in that city for the last six years, 
has rented a store near Lebanon, Pa., for 
the purpose of conducting a radio store. The 
radio business will be in the hands of a 
capable manager. Mr. Lineaweaver took on 
radio as a diversion from the confinement 
of his store, and became quite successful in 
selling, servicing and repairing. 

Three boys, employes of a cotton mill in 
Gastonia, N. C., have been arrested in their 
home town and charged with stealing a box 
of watches from the jewelry store of E. H. 
Jones, Landrum, S. C. The jewelry com- 
pany was entered one Sunday night recently 
and the watches were recovered several days 
later. It is said that other stolen articles 
were found in the possession of the three 
boys. 

Jacob C. Luden, broker in diamonds, 
pearls, watches and jewelry, recently sent 
out advertising invitations for old and new 
customers to visit him at his new location, 
Colonial Hotel, 5th and Court Sts., Reading, 
Pa. Mr. Luden has been in the jewelry 
business for a number of years in Reading. 
In his announcement he declared that he 
would specialize in diamonds, pearls, watches 
and jewelry. 

A case that should be of interest to the 
trade in Cleveland, especially the -credit 
jeweler, is that of Basil Ayer, who has been 
sentenced to jail by Judge Phillips of Com- 
mon Pleas Court for debt. It is the first 
case in 22 years in Cleveland that this law 
has been put into effect. It is known as 
Section 11744 of the general code. While 
the case has no connection with the jewelry 
business, it is news to many that a person 
may be jailed in this State for debt. In 
this instance, the defendant sold an auto to 
another man for $800 seven years ago. It 
was proved he stole it and the purchaser 
got judgment against him. Under the code 
the punishment is arrest and imprisonment 
until the debt is paid. However, if the 


credit jewelers are able to invoke this law. 


and other merchants, several new jails will 
have to be built. , 

The Abelson-Harris Co., Inc., wholesale 
jewelers, have moved to a new and attractive 
suite of offices in the First National Bank 
building, Genesee and Elizabeth Sts., Utica, 
N. Y. The concern made this move after 
having been located for more than 30 years 
in the Martin building. The extension of 
the business, however, made it necessary for 
the firm to take larger quarters, where they 
have more than double the floor space than 
in their former location. This concern was 
organized in Utica in 1893, and started in 
the Arcade building. The firm was first 
known as Abelson & Liberman, but M. S. 
Liberman retired in 1922 and the incorpora- 
tion under the present name was carried 
out. The officers of the company are: Bar- 
ney Abelson, president and _ treasurer; 
Mitchell A. Harris, vice-president, and Ar- 
thur I. Abelson, secretary. 
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JEWELERS’ BLOCK INSURANCE 


Do not leave show cases or show windows unlocked. 


Hints to | _s > & « 
Jewelers Do not mass large values in a window display. 


No. 10 

















* * * * * 














Carelessness increases the cost of your insurance. 

















* * * * * 


Do not lose your head if held up but make a mental picture of the crooks 
so that they can be identified. 
ci: =. e * 
Your insurance broker or agent will gladly place your policy with us, as our experienced 
inspection service is at their disposal. 


COMMERCIAL UNION ASSURANCE CO., LTD. 
THE CENTURY INSURANCE CO., LTD. 


W.B. Brandt & Co., Inc. 


NEW YORK General Agents SAN FRANCISCO 
110 William Street “All Risks’ Department 315 Montgomery Street 


Member National Jewelers’ Board of Trade 











THE HIGH STANDARD OF INSURANCE SERVICE 











Newest Designs from the Leading 
Manufacturers Are in 


Our Lines of 
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All wholesale houses in Boston closed 
from Friday over Labor Day, in accordance 
with a long custom. 

The business conducted by Esther M. Bar- 
low in. Lawrence is now known as the Bar- 
low Jewelry Shop, Inc. 

R. Kelsey McKeen and family are tour- 
ing through New Hampshire and Vermont 
and plan to return over the Mohawk trail. 

Frank A. Ferriera has taken over the 
business formerly carried on by Ferriera & 
Perry. The place of business is in Cam- 
bridge. 

Miss Murphy of the C. W. Sweetland & 
Son, Inc., visited the Sesqui at Philadelphia 
as part of a vacation in that part of the 
country. 

All. retail stores began Sept. 4. their 
regular schedule of remaining open Satur- 
days. They closed Saturdays throughout 
July and August. 

Mr. and Mrs, T. Wilson have visited 
Atlantic City, New York and Ocean Grove 
as part of their vacation tour. Before re- 
turning to Boston they will stop at several 
other resorts. 

With fishing as the chief bait, Max Elkon, 
David Nemser and Eli Seigel went to 
Sabago Lake over the holiday. The popula- 
tion of the lake took a decided drop since 
their expedition. 

J. Alkon, formerly at 21 Bromfield St., is 
now located at 704 Washington building, 
where premises have just been remodeled 
and renovated to meet his requirements as a 
manufacturing jeweler. 

E. H. Hardy of the D. C. Percival Co., 
has gone to the West Indies with his son 
Walter P. Hardy for three weeks. With 
Jamaica as headquarters they plan to tour 
extensively in the Indies. 

Forest Davidson of the Thomas Long 
Co., has returned to Boston after an ex- 
tended trip with his wife and family. 
Philadelphia, Hanover, Pa. and West 
Virginia were among the places visited. Mr. 
Davidson’s family remained in Virginia for 
several days longer. 

Every jeweler who owns an automobile is 
affected by the new insurance law which has 
just gone into effect. The rates were pub- 
lished in great detail in all the local papers. 
The law requires that every owner must 
carry insurance adequate to protect all those 
concerned in case of accident. 

Tables decorated with all kinds of novel- 
ties and standing in the aisles between the 
regular counters and showcases have been 
placed with great advantage by the Smith 
Patterson Co. Such tables enable customers 
to see at a glance many of the most attrac- 
tive articles in novelty lines and have re- 
sulted in many sales, 

Extensive alterations in the store of Dor- 
rety of Boston have just been made, so as 
to provide separate departments for bronzes, 
shields, fraternity emblems and_ trophies. 
Special showcases have also been installed 
for rings, cups and other articles. Dorrety 
has always made a specialty in these lines 
and is one of the best known houses in New 
England for these articles. 

Local jewelers have added a touch of senti- 
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ment to life and act as life savers to the 
poor, tired business man who simply can’t re- 
member the date of his wife’s birthday. 
They say men have even put their gift- 
making on an efficiency basis. Instead of 
having the trouble to remember a certain 
date the business man goes to his jeweler, 
gives him the important dates and a list of 
the jewelry his wife already has. All the 
jeweler has to do is to pick out something 
to match milady’s other trinkets, send it to 
her with one of hubby's cards—and keep 
within a certain price limit. 

Homer’s has leased the whole of the store 
and office building at 45 Winter St., and 
plans are being made to occupy the whole 
of the first four floors. At present the 
Homer jewelry store only occupies the first 
floor and basement. Homer’s is known 
throughout New England as one of the lead- 
ing stores and stands on one of Boston’s 
best known landmarks. The acquisition of 
the first four floors is the result of a great 
growth in business since this well known re- 
tail house came under new management up- 
wards of two years ago. The optical busi- 
ness, on the fourth floor, will remain there 
and is known as Homer’s optical establish- 
ment, 











Roe Fulkerson, optician, was one of the 
honorary reception committee at the annual 
family picnic of Almas Temple, Nobles of 
the Mystic Shrine, held at a nearby amuse- 
ment park, this week. 

Julius H. Wolpe, jeweler and optician, 
formerly located at 14th and R Sts. and 
later at 1402 New York Ave., has moved 
his entire stock to 12th and G Sts. Each 
department operates to better advantage in 
the new location. 

Some diamond specials are on display this 
week at the jewelry establishment of A. 
Kahn, Inc., 935 F St. This firm has been 
in business 34 years. Adolph Kahn is presi- 
dent, and Arthur J. Sundlun, treasurer, both 
of whom are members of the Atmsterdam 
Diamond Exchange. 

The sum of $5 is allowed on any old 
watch when a new one is purchased from 
Castleberg’s, for a limited time. The old 
watches taken in are to be used by appren- 
tice watchmakers in learning their trade. 
Castleberg’s was established in 1849, and has 
a branch store in Alexandria, Va. 

The public rejoiced when the Kay Jewelry 
Co., of 407-7th St., ran a big advertise- 
ment in the newspapers that the firm would 
cheerfully give the correct time to anybody 
who calls the store during business hours. 
After the Western Union Telegraph Co. an- 
nounced that it would no longer inform 
telephone inquirers as to the time, much 
disturbance was experienced among Wash- 
ingtonians until the generous offer was made 
hy the Kay company. 

Charles Schwartz & Son, jewelers, have 
just launched their 38th anniversary sale. 
In their publicity literature it is stated that 
due to the reputation they try hard to main- 
tain, the usually featured anniversary “Bar- 
gains,” are not included in the stock offered, 
hut that during this birthday celebration 
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lowered terms are made on watches, clocks, 
novelty jewelry, victrolas, radio, cameras, 
etc., and a large assortment of diamonds. 
This firm operates three stores, one at 708 
7th St., one at 709 14th St., and another at 
3123 M St. 


Minneapolis and St. Paul 











H. J. Harm has closed his business at 
Albert Lea. 

N. J. Zeller, retail jeweler, Lisbon, N. D., 
has moved into a new store. He has been 
in business there about 12 years. 

Frank E. Murphy, northwest manager of 
Oneida Community, Ltd., left Aug. 30 on a 
business trip to Duluth. His office is in St. 
Paul. 

W. J. Krenik, retail jeweler, Montgomery, 
Minn., was in St. Paul recently on a buying 
trip. He has been a jeweler there over 10 
years. 

O. H. Arosin, retail jeweler, 414 Robert 
St., St. Paul, recently returned from a trip 
of two weeks to Chicago, Toronto and 
Niagara Falls. « 

Mr. Hartwig, retail man operating out of 
the St. Paul office of Oneida Community, 
Ltd., has recently returned from a week’s 
trip to Duluth. 

E. M. Schwenke, retail jeweler, New 
Richland, Minn., and secretary of the Min- 
nesota Retail Jewelers’ Association, was in 
St. Paul a short time ago. 

C. A. Swanson, retail jeweler, Superior, 
Wis., motored down to St. Paul a short time 
ago to see his son off to the Pacific Coast, 
where he is to attend school. 

F. A. Walters of Walters & Werner, 
wholesale jewelers, Ryan building, St. Paul, 
left Aug. 28 for a week’s rest. He went to 
Duluth with his wife. His brother and 
parents live in Duluth. 

Paul Petit. with John S. Allen, retail 
jeweler, 110 Metropolitan Life building, 
Minneapolis, returned Aug. 31 from a week’s 
outing at Cedar Lake, Annandale, Minn. He 
was accompanied by his wife and family. 

The Howard Thomas retail jewelry store, 
Wenatchee, Wash., is now known as the 
Thomas-Funk Co. Mr. Funk, who is now 
associated with Mr. Thomas, formerly was 
in business at Havre and Billings, Mont. 

M. H. Goodman, wholesale jeweler, Ryau 
building, St. Paul, left Aug. 26 to cover his 
eastern territory, including Michigan and 
Wisccnsin. He expected to return in about 
10 days. His office heard on Aug. 3) that 
he was doing a good business. 

Peder Galaas, retail jeweler, Stillwater, 
was in St. Paul recently telling of the good 
business prospects in Stillwater, where the 
contract has just been let for a new $110,000 
hotel. The Foot Schultz firm, shoe manu- 
facturers, are completing an addition to their 
plant, and it is understood that they will 
make all their men’s shoes there, thereby 
greatly increasing the payroll of the town. 
Heretofore they have made just one style of 
their men’s shoes there. 








As John Ruggiero, jeweler, at Utica, 
N. Y., was about to enter his home in that 
city, one evening, recently, two men held 
up and robbed him of $28 in cash, a watch 
and a scarf pin. The thieves are said to 
have jumped into a waiting automcbile and 
made their escape. 
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G. W. Gerlach has been rearranging the 
interior of his retail store at 76 Empire St. 

M. D. Proodian has: recently completed 
new display windows at his store, 717 
Westminster St. 

Gregor Krichbaum was in New York and 
vicinity last week in the interests of L. 
Krichbaum & Co. 

The Butterfly Box, wholesaler and re- 
tailer of butterfly novelties and jewelry, is 
now located at 121 Empire St. 

Hugh Cunningham left last Saturday on 
a two weeks’ automobile trip through the 
White Mountains and Canada. 

Mr. and Mrs. Arthur L. Aldred left 
Friday for Glen Cove, Long Island, N. Y., 
where they will spend some time. 

Samuel A. Baldwin left a few days ago 
for an extended visit with relatives in 
Shawsheen Village, at Andover, Mass. 

Harry Wachenheimer is on an extended 
western trip along the Pacific coast in the 
interests of Wachenheimer Bros. of this 
city. 

At a final meeting of the creditors of 
William F. Almy held last week the ac- 
count of the trustee was allowed and the 
estate closed. 

Joseph A. Petrozella has filed his state- 
ment with the city clerk’s office that he is 
the owner of the Enterprise Stone Setting 
Co., 32 Broadway. 

Mr. and Mrs. Ralph G. Ostby have re- 
turned to their Summer home at Warwick 
Neck from a_ week’s automobile trip 
through the Adirondacks. 

The first meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
after the Summer recess will be held in the 
Turks Head building, Friday, Sept. 17. 

Capt. Cyrus B. Blake has returned from 
a two weeks’ training period at the Citizens’ 
Training Camp at Camp Devens, Ayer, 
Mass., with the Officers Reserve Corps. 

According to the statement of Jacob Ha- 
tow, Hotel Georgian, Pawtucket, with the 
city clerk of that city, he is the sole owner 
of the Pyramid Novelty Co., 737 Central 
Ave., Pawtucket. 

Randall H. Brayton, manager of one of 
the departments at the Belcher & Loomis 
Co., and Miss Grace M. Wood were granted 
a marriage license last week at the City 
Registrar’s office. . 

Alfred Spear, of Spear & Susskind, had a 
marrow escape from serious injury the other 
morning when another car collided with his 
auto on Gaspee St. He was considerably 
shaken up and his car damaged. 

A meeting of the creditors of Isaac C. 
Nicholas, doing business as the Excelsior 
Mig. Co., was held the past week and the 
final account of the trustee in bankruptcy 
was allowed and the estate closed. 

The case of the Baker & Potter Refining 
Co. against Bradley M. Graffam on a dis- 
puted book account was heard before Judge 
Rueckert in civil session of the Sixth Dis- 
trict Court on Tuesday and decision entered 
for the plaintiff for $20.42 and costs. 

Mr. and Mrs. Alfred Bb. Lemon and 
family, who have been visiting the former’s 
parents at their Summer home at Biddeford 
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Pocl, Me., are now at the Summer home of 


Mrs. Lemon's parents, Mr. and Mrs. 
Charles A. Russell at Thompson, Conn. 
J. B. Krevolin, retail jeweler, Warren, 


had the distinction of joining the “Hole-in- 
One” club while playing golf on the Bar- 
rington Country Club course last Tuesday 


afternoon. His partner was H. B. Cottell, 
owner of the grounds. The drive was 153 
yards. 


Word has been received here of the death 
of William B. Gladding of New York, for- 
merly of this city, at his Summer home in 
Sorrento, Me., on Tuesday last in his 71st 
year. He was for several years vice-presi- 
dent of the United Wire & Supply Co. of 
this city. 

A discharge in bankruptcy was granted 
by Judge Arthur L. Brown in the United 
States District Court for Rhode Island on 
Monday last to John M. Weinbaum, former 
proprietor of the Empire Jewelry Co., 
Westminster and Empire Sts., this city, and 
the Trinity Square Jewelry Co., of Paw- 
tucket. 

The C. I. Haynes Co., manufacturers of 
electrical furnaces and equipment for 
jewelers’ uses has removed from 194 
(Friendship St., where their offices and 
salesroom were located and their factory 
at 9 King St. to larger quarters in the 
Rodenberg building at Manucentre, Baker 
St., where they will occupy the entire first 
floor. 

Among the jewelry buyers who were 
reported in this city and vicinity during 
ihe past week were the following: Joseph 
Hammerschmidt, Philadelphia; Arthur Kas- 
kell, Weiner Bros.; Mr. Griffin, Marshall 
Field & Co.; Mr. Hughes, Larkin Soap Co.; 
Mr. Baskin, the Baskin Jewelry Co.; Mr. 
Picard, Dupuis Freres, Ltd.; Antonio 
Garcia, Manila, Philippine Islands. 

_O..B. Jansen, who has been superintendent 
of the A..L. Newman Co. factory, 31 Com- 
mercial St., Pawtucket, for some time, has 
resigned to accept a position with an auto- 
mobile company in Detroit. Last Saturday 
noon he was surprised when the employes 
surrounded him and presented him with a 
traveling bag and ‘a’ purse of gold, E. H. 
Grimes making the presentation speech. 

Fred. W. Van Camp, formerly of the T. 
Eaton Co., Winnipeg, and Carl Johnston, 
formerly of the Andrews Co., Winnipeg, 
are. now connected with the Hudson Bay 
Co., .which concern is preparing to open 
large. new department stores in Canada. 
Mr. Van Camp and Mr. Johnston just left 
for home after spending 10 days in New 
York buying jewelry and kindred lines. 

The employes of the A. L. Newman Co., 
Pawtucket, journeyed to Plum Beach the 
other day where they enjoyed the annual 
field day, the outing being in charge of 
Charles Nicolai and Mildred Barbour. 
There were games of every description in- 
cluding a baseball game in which Captain 
Harrison’s nine were victors over Gumm’s 
team by a 2 to 0 score. A. L. Newman, 
Sr., umpired. After the games a shore 
dinner was served. 








The opening of Kunsberg’s, Inc., jewelers 
and opticians, in the new Carling Hotel on 
W. Adams St., Jacksonville, Fla., is planned 
for next week. 
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A. B. Cummings has returned from a two 
weeks’ business trip through the west. 

The Marathon Co. has been adding to its 
force of workers on its line of ladies’ rings, 

Mr. and Mrs. George W. Godchaux have 
returned from a 3000-mile trip by automo- 
bile. 

Several stonesetters have been added to 
the L. G. Balfour Co. force during the last 
few days. 

The E. D. Gilmore Co. is now represented 
at New York by F. Norman Ullrich, 19 
Maiden Lane. 

Mr. and Mrs. Joseph Sicard have been 
spending a recreation period with friends 
at Touisett Point. 

Harold B. Andrews has returned from an 
extended eastern trip in the interests of the 
General Plate Co. 

Mr. and Mrs. Walter A. Cunningham 
were week-end guests of friends at Bay 
Spring on Narragansett Bay. 


Lewis V. Chilson, of the J. M. Fisher Co. 
left last week for a several weeks’ business 
trip through the middle west. 

Clarence L. Watson entertained a group 
of business associates at a clambake at his 
home last Saturday afternoon. 

Edward L. Gowen was chairman of the 
committee for the improvements of the 
Highland Country Club grounds. 

Mr. and Mrs. Axel Person have returned 
to their home after spending the Summer 
at West Point and on Cape Cod. 

Edmond R. Wuillenmier, last year’s ten- 
nis champion, is defending his title in a 
series of contests at Capron Park. 

An increase of 70 cents to $35.40 on each 
$1,000 of taxable property, the highest tax 
rate in local history, was announced by the 
assessors the past week. 

Lamont M. Clark, Briggs Corner, has 
accepted a position with the Bay State 
Optical Co. He was employed at the Moss- 
berg Co. as paymaster a few years ago. 

Joseph Rioux, of the Bliss Mfg. Co., pre- 
sented to each of the participants in the 
golf tournament and to each of the guests 
of the Highland Country Club last week a 
handsome wrist watch bracelet. The party 
numbered about 125 and the gifts made most 
delightful souvenirs, which were fully ap- 
preciated by everyone present. 

Combined figures from the First National 
Bank and the Attleboro Trust Co. indicate 
that for the first seven months of this year 
the amount of gold used in the local manu- 
facturing jewelry establishments, and that 
the local payrolls show an increase over the 
same period in 1925. The increase in local 
payrolls is a very substantial one and is 
taken as heralding a still busier Fall. 

Sergeant William B. Norwood sent two 
patrolmen rushing to the manufacturing 
jewelry establishment of the J. M. Fisher 
Co., on Pearl St. early Monday morning 
when a neighbor, who was roused by a 
noise at 5:10 o’clock sent in an alarm be- 
lieving that robbers were operating within 
the plant. The police found that the watch- 
man in making his rounds had roused the 
neighbors. 

Fred E. Briggs has been appointed and 
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has qualified as executor of the estate of 
the late Solon D. Bushbee of this city. 

Mr. and Mrs. Creighton S. Macdonald 
and children left last Tuesday for a tour of 
Nove Scotia, New Brunswick and Prince 
Edward Island. 

Frank Rounseville and Lawrence J. Keeler 
were members of the committee in charge of 
the two days’ handicap tournament the past 
week at the Highland Country Club. 

Miss Jessie Hussey, who for a number of 
years was formerly employed in the office of 
the Freeman-Daughaday Co., was married at 
Tilton, N. H. on Aug. 21 to Daniel W. 
Gale. 

Henry McGill, of the A. H. Babcock Co., 
has the sympathy of the trade in the death 
on Tuesday last of his wife, in her 42nd 
year. She had been in the hospital for the 
past year. 

James Walsh, 64 years old, employed by 
C. Ray Randall & Co., was knocked down 
by an automobile, Wednesday evening, while 
crossing the street at the junction of N. 
Washington and Grove Sts. and died a few 
hours later at the hospital. 

The employes of the Clegg Mfg. & Tool 
Co. were the guests of the firm on an 
outing held at Rocky Point last Friday 
at which everyone reports having had an en- 
joyable time. The usual programme of 
sports, shore dinner and dancing furnished 
the diversions. 

William F. Durell, of Pitman & Durell, 
accompanied by Mrs. Durell, have returned 
from an automobile trip through the north- 
ern States and Canada. A stop was made 
at the Y. M. C. A. camp at Beckett where 
several Attleboro boys have been staying 
this Summer. 

Among the players at the Highland 
Country Club golf course last Saturday 
were George L. Shepardson, who finished 
second in Class A with a net of 68; John 
R. Gary with 69; Frank P. Daughaday 
with 70; Edward L. Gowan with 71 and 
G. E. Hartman, also with 71. 

George E. Kissick of this city was fined 
$100 and costs in the district court at 
Taunton on Friday on charges growing out 
of the crash in which his machine figured 
in Taunton on Aug. 15. After the court 
session, Mr. Kissick accepted. service in a 
$40,000 damage suit brought by the four 
persons who allege injuries from the crash. 

The J. F. Sturdy Sons Co., employes held 
their first annual outing on Saturday going 
to Rocky Point. Transportation was fur- 
nished by motor busses and private machines 
and upon arrival a long list of sporting 
events was run off, the winners being award- 
ed appropriate prizes. A shore dinner was a 
prominent feature of the day’s features and 
dancing concluded the programme. 

The Massachusetts State Department of 
Labor and Industries, tabulating data from 
981 manufacturing establishments in the 
State, announces that male jewelry workers 
during July averaged $30.87 per week and 
female jewelry workers, $17.82. The aver- 
age for July of all workers in the jewelry 
industry showed a gain over June. About 
/) per cent of the jewelry workers were 
reported on full time. 








George Blashill, Marlette, Mich., has sold 
out to Wm. J. Johnson. 
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The G. K. Grouse Co. is increasing its 
force of stampers. 

Edmund Tweedy has returned from a 
several weeks’ stay in Europe. 

Mr. and Mrs. John E. Tweedy have re- 
turned from a pleasure trip in Nova Scotia. 

Walter Hart has returned from Maine 
where he has been spending the past few 
weeks. 

The H. F. Barrows Co., has been increas- 
ing its battery of presses, with additional 
help to man them. 

William Miller is making a business trip 
through the west in the interests of the 
Doran, Bagnall Co. 

Mr. and Mrs. Almon Cheney and family 
are spending the Summer at Warwick Downs 
on Narragansett Bay. 

August Collier has returned to his home 
where he is convalescing following an opera- 
tion at the Sturdy Memorial Hospital. 

The watch concerns of Waltham had 
agents in town the past week looking for 
engravers. They report a big demand for 
engraved watch dials. 

Francis J. Christian of this town died last 
Sunday at the Boston Ear and Eye In- 
firmary. He was a jewelry spinner and is 
survived by his wife and child. 

Andrew Morris, of the G. C. Hudson Co., 
with Mrs. Morris, spent the last week-end 
at Touisset on Mount Hope Bay as guests 
of Mr. and Mrs. Thomas G. Sadler. 


Frederick C. Paye, Daniel T. Paton, 
Alfred A. Cobb, Edward B. Lenzen, Albert 
T. Lenzen and Herbert K. Sturdy were 
among the exhibitors at the Pawtucket Gar- 
den Club at Pawtucket last week. 

Donald Sutherland was most thoroughly 
surprised last Wednesday noon time when 
the employes of the office and packing room 
of The Webster Co., tendered him a mis- 
cellaneous shower in honor of his approach- 
ing marriage which takes place in September. 

At the August exhibition of gladioli by 
the North Attleboro Garden Club in Red 
Men’s Hall last Saturday and Sunday among 
the winners of the various prizes were: 
Herbert K. Sturdy, Fred C. Paye, Joseph 
E. Pfeiffer, A. T. Lenzen and Edward B. 
Lenzen. 

Joseph Bartley, Norton, Mass., has pur- 
chased the interests of Raylond and Linwood 
Wise in the Doran, Bagnall Co. Mr. 
Bartley has been identified with the manu- 
facturing jewelry interest for a number of 
years and plans to devote his entire atten- 
tion to the affairs of the Doran, Bagnall Co. 

Among those who have been drawn for 
jury duty during the coming year, accord- 
ing to the Selectmen’s list just announced, 
are the following: Enoch P. Auty, Jr., 
Henry R. Baker, Alfred A. Cobb, Theron S. 
Curtis, John E. Doran, Howard R. Grant, 
Merrill A. Lege, Max Rosenberg and Alvan 
H. Whiting. 

A clam eating contest between one woman 
and two men was a novelty feature at 
the big annual bake of the Antiquarian 
Society at Rehoboth on Tuesday last and 
was won by the woman, Mrs. Rose Rooney 
of Central Falls, R. I., who ate two pecks 
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of the bivalves. The prize was a silver 
medal in the form of an immense Rhode 
Island clam made by the Paye & Baker Mfg. 
Co., of this place and presented by J. Noble 
Shaw, treasurer of the concern. 

The members of the North Attleboro 
Rotary Club are determined to make the 
most of their opportunity for giving the 
jewelry industry a good send off in connec- 
tion with the luncheon meeting that they are 
to have charge of at the conclave of the 
3lst rotarian district at Poland Springs, Me., 
the latter part of September. Numerous 
novel features are under consideration and 


numerous souvenirs will be presented. The 


entire jewelry industry ‘of the Attleboros 
have become interested in the project and it 
is expected that the occasion will be one that 
will be one of the outstanding events of the 
conclave. J. Noble Shawe, treasurer of the 
Paye & Baker Mfg. Co., of this town, who 
composed the songs that proved so popular 
during the recent hotel drive here, has writ- 
ten a North Attleboro verse for the Rotary 
Club to sing at the jewelry luncheon. The 
song is set to the music of “Let the Rest of 
the World Go By.” 








Atlanta, Ga. 





H. S. Banta of Newnan, Ga., was a vis- 
itor in Atlanta during the week. 

Mr. Dannelly of Roanoke, Ala. was an 
out-of-State jeweler in the city on a short 
business visit this week. 

Charles D. Broan, of the Eisenstadt Mfg. 
Co., St. Louis, Mo., was in Atlanta during 
the week calling on the local trade. 

Mr. Bayhenson, of the Maiden Lane Dia- 
mond Co., New York city, spent several 
days in Atlanta this week visiting local 
jewelers. He reports business conditions 
as good. 

B. F. Beasley, Jr., of Holzman’s Jewelry 
Co., is in North Carolina. He motored to 
Fayetteville, N. C., and expects to visit 
many points of interest in the State before 
returning. 

Mrs. Grace Anschutz, with Henry Muench, 
well-known Atlanta retail jeweler, is in 
Philadelphia, Pa., visiting relatives and, 
incidentally, seeing the Sesqui-Centennial 
Exposition. 

Lathan & Atkinson, well-known Atlanta 
jewelers, are starting an advertising cam- 
paign to “do the Christmas shopping early.” 
A partial payment plan has been devised al- 
lowing shoppers to select goods and pay for 
them in several payments before Christmas, 
making the final payment then and having the 
goods delivered at the proper time. 

Leal Scheff, the son of J. J. Scheff, of 
Ewing Bros., is working temporarily at the 
big wholesale store during his vacation from 
Emory University. Frederick L. Williams, 
of the same concern, is resting at Bryson 
City, N. C., having motored there through 
the Carolina mountains. Paul L. Ewing, 
president of the firm, has just returned from 
a motor trip to Chicago, Ill., bringing his 
wife and daughter home with him from that 
city. 








L. Kreisel has opened a jewelry store at 
Moorhead, Minn. 
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Four Months -- And Your Advertising 


ITH the best four months of 

the year ahead of you—sixteen 
weeks teeming with opportunities for 
selling—the important thing is to plan 
to get your message to the greatest 
number of jewelers, the greatest number 
of times, at the least possible expense 
of time and money to yourself. 
So-called ‘‘direct mail’’ advertising, for example, may look good to 
you. With folders, circulars, booklets, etc., a manufacturer or whole- 
saler can reach a part of the trade, tell his selling story and ring the 
bell for orders every here and there. 
In certain cases, at certain times, direct mail advertising has worked 
very well—but it has one important weakness which has prevented 
it from successfully becoming the back-bone of a manufacturer’s 
trade advertising—and that is its cost. 
It costs at least $250.00 to reach 5,000 jewelers one time by indi- 
vidual mail. 


It costs less than HALF that sum to reach TWICE 
as many Jewelers through the Leading Trade Paper. 


Ck aekEae 





Reaching twice as many dealers through 
a trade paper at less than half the price 
is obviously the better “buy’’—but the 
main advantage is that for the same ex- 
penditure an advertiser in The Jewelers’ 
Circular can reach more than twice as 
many buyers three or four times as 


often as he can through folders or 

















9) booklets. Frequency of issue is what makes the great and lasting 
Q impression. 
I And another point worth noting—jewelers read their trade paper for 


its business news, for its suggestions, its information, its advertising, 
its value to them. They read it when they have time and are in the 
mood tc do so. Consequently they give more attention to an 
announcement in its pages than they do to a piece of unsolicited mail 
matter dropped on their desks when 
their minds are on other matters. 


How absolutely true this is you 
can readily judge for yourself. The 
facts show that hundreds of adver- 
tisers regularly use their trade 
paper, whereas only a handful con- 
sistently use direct mail matter. 
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Out of town jewelers calling on the trade 
included A. C. Bunnell of Ridley Park, Pa., 
and George H. Clemmer, Norristown, Pa. 

L. H. Ashburn, retailer, Cape May, N. J., 
has returned from a business trip to Florida, 
where he had been interested in a real estate 
deal. 

Among the trade visitors recently were 
Henry C. Edinger, representing the Iron & 
Russell Co., and George C. Wiltshire, for 
\V. R. Cobb Co., Pawtucket, R. I. 

|. B. Bechtel, J. B. Bechtel & Co., Inc., 
and Mrs. Bechtel are enjoying a few weeks 
at Atlantic City. Earl Bechtel of the firm 
has returned from a sojourn, which he spent 
at State College, Pa. : 

M. K. Laudenslager, Souderton, Pa.; 
A. H. Landis, Lansdale, Pa.; F. R. Smith, 
Pleasantville, N. J., and William H. Wal- 
lace of Conshohocken, Pa., were among the 
out-of-town retailers who called on the 
trade during the week. 

Arthur B. Hagstoz, head of the refining 
plant of T. B. Hagstoz & Son, is reported 
as convalescing from a severe illness, but 
by his physician’s orders is still confined to 
the house. It is expected he will be able to 
be at his office again within a short time. 

Morris Rosenblum, of the Philadelphia 
Jobbing House, 715 Sansom St., has re- 
turned after an extensive trip to California 
and the west. Although this was a pleasure 
and business trip combined, Mr. Rosenblum 
did more business than he expected, open- 
ing a lot of good new accounts. 

Irwin Ehrlich, head of the diamond firm 
of I. Ehrlich & Co., and Mrs. Ehrlich have 
returned from an enjoyable visit to their 
daughter, Miss Florence, at Oxford, Me., 
where she was in camp with a number of 
other girls. A. Weyl of the firm, who has 
been on a trip south, returned with a good 
volume of business. 

Several jewelers are having what their 
friends in the trade describe as “soft” these 
days. W. H. Hurlburt of Hurlburt & Sons 
spent the Labor Day week end on a motor 
trip to Buffalo, N. Y., and John C. Dem- 
ment, retailer, 504 Federal St., Camden, right 
across the river, went on a yachting trip 
along the New England coast. 

A visitor from Florida, who dropped in on 
several of the wholesale houses here was 
Peter Lindenstruth, Pensacola, who came 
up primarily to visit the Sesqui-Centennial 
exposition and found much in it to interest 
a jeweler. He described the jewelry ex- 
hibits as the most wonderful he ever had 
seen. 

L. A. Ketonen, formerly a jewelry re- 
tailer in Washington, D. C., but now operat- 
ing a jewelry concession at the Sesqui-Cen- 
tennial, will make a business and pleasure 
trip to Finland when the exposition closes. 
He plans to spend some time in that coun- 
try and bring back specimens of the jewelry 
work, especially in silver and gold done 
there, 

Max Goodman, who has been employed 
for some time in the office of I. S. Sagorsky 
& Son, Chestnut St. wholesalers, has been 
Promoted to city salesman and is now on 
the job. Miss Henrietta Ball, for five years 
‘bookkeeper for the firm, has resigned to 
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become a bride and her place has been taken 
by Miss Beatrice Dvinsky, daughter of a 
Sansom St. jeweler. 

The Wholesale Jewelers’ Association has 
voted to close all its member stores at noon 
on Wednesday, Sept. 15, which has been 
proclaimed by Mayor Kendrick as “Phila- 
delphia Day” at the Sesqui-Centennial ex- 
position and officials of the Sansom Street 
Business Men’s Association are cooperating 
in the movement. Efforts are being made 
to have the Sansom St. district closing at 
that time a 100 per cent. one and if this 
succeeds officials of the association will con- 
tinue their efforts to have an entire day, 
next Summer set aside for an outing of the 
association which will include every jewelry 
and other firms in the district. The holding 
of an outing this Summer or Fall has been 
discussed by leaders in the organization, but 
owing to the lateness of the season, it has 
been decided to let the plan go over until 
next year. Meantime a number of other 
plans for entertainment and business meet- 
ings are under consideration by the officers, 
with the idea of bringing the members to- 
gether more often for the discussion of 
trade and district problems. As the dis- 
trict represents a large part of the business 
wealth of Philadelphia, it is felt it should 
take a more active part in civic affairs and 
make its influence felt more strongly than 
has been the case. 

Market Street jewelers are co-operating 
in the movement launched by the Market 
Street Business Men’s Association to “clean 
up” that principal business thoroughfare, one 
of the first steps being the elimination of 
the sidewalk vendors, including sellers of 
fake pearls and other “jewelry,” who have 
become a nuisance. They usually take their 
stand in front or close by a jewelry store 
to create a psychological impression among 
passersby that they have some connection 
with the store, and with raucous voices hawk 
their wares. Another important angle of 
the crusade, which is headed by A. H. 
Geuting, a leading shoe merchant, president 
of the assoc‘ation, is a determined war on 
the auction houses, several of which are still 
infesting the street, despite the city ordi- 
nance adopted several months ago by City 
Council but which thus far has not been 
enforced to any noticeable extent. One 
reason given for the failure to enforce the 
ordinance is the increased work placed on 
the police by the Sesqui-Centennial crowds, 
and by the detail of so many men to enforce 
the dry laws. The association will demand 
that the police enforce the auction law as 
well as others and keep both these and the 
sidewalk vendors off the street. Overhead 
swinging signs and other dangerous features 
of store advertising also will be fought as 
well as the merchants who misrepresent 
their goods in advertising. Reputable jewel- 
ers in the association also are planning to 
insist on elimination of several so-called 
jewelry stores on the street, which have been 


under suspicion for some time as outlets for © 


“fences” or which handle and misrepresent 
the cheapest grades of jewelry and imitation 
wares as coming from well-known whole- 
sale houses. 








The jewelry store owned by S. F. Whit- 
comb, Kalamazoo, Mich. was recently 
damaged by fire. 





Ike DeRoy, Louis DeRoy & Bro., Smith- 
field St. jewelers, is sojourning in Atlantic 
City. 

Kaufmann’s Department Stores, Inc., have 
declared the customary quarterly dividend of 
134 per cent on the preferred shares of the 
company. 

H. H. Hofmann, vice president of the 
Heeren Bros. Co., and Mrs. Hofmann, are 
touring the east and will spend several days 
in Philadelphia visiting the Sesqui-Centen- 
nial. 

F. H. Hayes, Washington, Pa., was in 
Pittsburgh last week buying goods. Condi- 
tions in his part of the State are very good 
and the merchants of the section are pre- 
paring for activity for the remainder of the 
year. 

An involuntary petition in bankruptcy was 
filed in the United States District Court 
here last week against Joseph V. Salera, 714 
Wylie Ave., trading as the Chatham Loan 
Office. The petitioners’ claims total $3,621, 
one local concern representing nearly the 
entire amount of the petitioning claimants. 

Emanuel Grafner, Grafner Bros., left this 
week for New York to meet his son and 
daughter, William Taft Grafner and Miss 
Alice Grafner, who have been abroad all 
Summer. Mr. Grafner also expects to place 
some orders for business in New York as 
he feels the coming Fall will be very satis- 
factory in a business way. Miss Margaret 
Farrell, the financial head of the firm, is at 
Atlantic City. 

Detectives are at work in an endeavor tu 
get a line on the thieves who recently blew 
the safe of the Kaplan Jewelry Co. in the 
Blackstone building, but as far as known, 
not much headway has been made. The loss, 
it is stated, will be around the original sum 
at first reported. The thieves, it appears, 
have managed to cover up their tracks fairly 
well and:for that reason it has been diffi- 
cult to make appreciable headway in the 
matter of finger prints. 

Local jewelers will take a part in “Fire 
Prevention Week,” which will be observed in 
Pittsburgh the week of Oct. 3. It is being 
planned by the Pittsburgh Association of 
Credit Men, it being desired to reduce the 
loss by fire and .especially by arson, It is 
figured that 40 per cent of the losses is due 
to arson. What it is desired to accom- 
plish in Pittsburgh is constant vigilance in 
the matter of fire prevention rather than con- 
fining activity to one week in the year. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week. 


Selling Price 
London U.S. Gov't New York 


Date Oficial Assay Bars Official 
pS ee 28% 64% 62% 
RT Seer 645% 62% 

aie TM 2844 645% 6214 

- Siawudae 28 fx 64% 62 

= yee 283% 63% 61% 

= eee 283% Holiday Holiday 

— 1 








Lawrence B. Hokamp, 429 S. 16th St., 
Quincy, IIl., is opening a new jewelry store 
in that city. 


ee 
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i) TREASURE 
SOLID SILVER 


E modern Americans are turning 

again to our past for a new period 
of design for our homes and their 
furnishings. 


That American women may have for 
their tables, silverware in all the 
decorative charm and beauty of our 
early American days, we have de- 
signed and wrought this new pattern 
in “TREASURE” Solid Silver. 


Going back to the very silver itself 
for its inspiration, the EARLY AMERI- 
CAN STYLE, which embraces _ the 
delightful and distinctive features of 
the spoons made by our early silver- 
smiths, provides the ideal design 
for the many who are demanding 
house furnishings of Early American 
traditions. 
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E are often puz- 
zled by the ac- 
tions of many of the 
prominent and up-to- 
date retail jewelers who, though careful, 
progressive and methodical in the conduct of 
their business generally, seem to drop all 
their caution when sending articles away to 
the larger centers to be repaired. Many of 
these men, who, under ordinary circumstances 
would not dream of entrusting their mer- 
chandise to a stranger or buy merchandise 
(particularly watches) from concerns that 
they did not know to be absolutely reliable 
and in a position to back up the quality of 
the product, will, without hesitation, forward 
to a strange firm in another city, watches or 
other articles which have been given by 
their customers to be repaired. In this they 
often not only take a chance on the ability 
of the firm or people to whom they send the 
goods to, do the work properly, but an even 
vreater chance as to their reliability. As a 
result this often leads to their getting 
“botch” work on one hand or as in many 
instances recently called to our attention, a 
complete loss of the customer’s article with 
corresponding trouble to themselves. 

There is hardly a month that passes that 
the aid of THE JEWELERS’ CiRCULAR has not 
been asked in getting track of watches or 
other articles that have been sent to firms 
in New York or other cities to be repaired 
and were never returned. In a few instances 
that have come to our attention, the article 
has gone to a firm or individual of standing 
that has met with reverses and gone out of 
business, but by far the greater number of 
cases where help has been asked, the mer- 
chandise has been sent to people totally un- 
known in the jewelry trade of their vicinity, 
in many instances, the names not being in 
the general or telephone directory. Of 
course, most of such people have no financial 
standing whatsoever, are of doubtful reputa- 
tion as to ability and in a great many cases, 
do not do business under their own name but 
under a high sounding corporate style. 

Often after we have run down and located 
the party to whom the subscriber has en- 
trusted his merchandise, we find that the 
repairer has met with financial. reverses, 
has gone out of business and moved away, 
either to do the same thing again or seek 
employment in another section. As far as 
tracing the goods entrusted to him by the 
subscriber, this is impossible, because they 
have either been hypothecated by the in- 
solvent or sold out in bankruptcy proceed- 
ings. How such people have been able to 
get reputable jewelers to entrust their 
watch work or jewelry repairing to them, 
is a mystery that has puzzled us for many 
years. 

Now, there is absolutely no reason for 
such a condition to exist. In New York, 
Philadelphia, Chicago and other large 
jewelry centers, there are a number of con- 
cerns, reputable and reliable, and known for 
their skill and ability, who are not only 
willing but anxious to take over the work 
such as is sent to the unreliable element. 
These people are known to the jewelry 
trade with whom they have built a sound 
reputation for skill and dependability and in 
most cases have a financial responsibility as 
well. They have the facilities not only to 
do work properly but to do it quickly. They 
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understand the jeweler's needs and how his 
reputation is tied up in their work. Their 
names are in the directories, often in the 
rating books of the mercantile agencies and 
they can be reached with the same facility 
as can the unknown unreliable and oiten dis- 
honest concern of the kind which has caused 
so much trouble to retail jewelers in every 
section of the land. 

Why is it then, we repeat, that the careful 
jeweler will so often run the risk in send- 
ing goods to the unknown man when he can 
so easily learn from the jobbers or mant- 
facturers with whom he deals or from the 
trade paper to which he subscribes, the 
names and addresses of the known and re- 
liable repairers. Is it a question of the 
price charged for the work or simply dumlt 
carelessness? But no matter which it is, the 
merchant who risks ,the loss of customers” 
goods by sending them to unknown and un- 
reliable people is deserving of little sym- 
pathy because for the sake of saving either 
a little trouble or a little money, he is rutt- 
ning a risk out of all proportion to what he 
may think he can gain by either his care- 
lessness or his parsimony. 

The subject is one deserving of very 


» serious consideration by all jewelers because 


the business mortality of these unknown and 
irresponsible watch and jewelry making 
concerns is growing greater as the years go 
on; they are here today, and gure tomorrow. 
The careful jeweler should never be im- 
pressed by any high sounding name used by 
a concern who solicits his repair work; 
he should send nothing out until he has 
investigated and knows the character of the 
people with whom he is going to deal. 





' 66 HAT -author- 
What the Poets Say ity,” writes a 
of the Engagement “Doubting Thomas” 


among our subscrib- 
ers, “have we, jewel- 
ers, for saying that the 
giving of betrothal rings by both the com+ 
ing bride and groom is a custom of antiquity, 
at least, among our own people?” And he 
also wants to know what he can quote to 
prove it an old custom. While no doubt 
there are many authorities that this jeweler 
could quote, we think the evidence most 
readily obtainable is in the old literature; for 
instance, the references to it in Shakespeare 
and the earlier poets. Now, in olden times 
the betrothal of a young couple was attended 
with considerable ceremony, a portion oi 
which was the exchange of rings. Shake- 
speare alludes to this in the play, “Twelfth 
Night” in the line, 


Rings for Men 
and Women 


“Strengthened by the interchangement 
of your rings,” 


while in the second act of “Two Gentlemen 
of Verona,” we have the passage, 

Julia, “Keep this remembrance for thy 
Julia’s sake.” 


Proteus, “Why then we’ll make exchange ; 
here, take you this.” (Giving a ring.) 

Julia, “And seal the bargain with a holy 
kiss.” 


No-doubt the jeweler can find many other 
references to the custom in the early litera- 
ture for the interchangement of rings is 
referred to even by Chaucer, the first of the 
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English poets who in “Troilus and Cre- 
seide,” says: 
“Soon after this they spake of sondry 
things 
As fitt to purpose of this aventure, 
And playing enterchangeden of rings 
Of whom I can not tellen no scripture, 
But well I wot, a broche of gold and 
assure 
In which a rubie set was like an herte, 
Creseide him gave, and stacke it on his 
sherte.” 


Charles Edwards in the “History and 
Poetry of Finger Rings” published over 30 
years ago, refers to the universal exchange 
ef betrothal rings in Germany, saying: 

“In Germany, a loving couple start on the 
principle of reciprocity and exchange rings. 
This is not done at the time of the marriage 
ceremony, but previously when the formal 
betrothment takes place, which is generally 
made the occasion of a family festival. The 
ring thus used 1s not called a wedding ring, 
but ‘Traw’ ring, which means ring of 
betrothal.” 

So it will be seen that the jeweler in 
catering to the demand for the engagement 
rings for men is not helping to put over a 
new custom, but is participating in a revival 
of one that has not only been known but 
recognized through the ages. 





Yellow Diamonds RELATIVE to the 
Cannot Be Made .. on | 9 b- 
lished in several news- 
Blue papers that a New 
York “scientist” had, by subjecting them to 
radium, changed the color of yellow dia- 
monds to blue, on which comment was made 
editorially in the last issue of THE 
JEWELERS’ CIRCULAR, the National Jewelers’ 
Publicity Association, Sept. 1, sent the fol- 
lowing to the New York Evening Post: 
“Recent statements have appeared in 
the newspapers throughout the country 
claiming yellow diamonds can be turned 
into valuable blue-white stones by 
radium. As the Sphinx in the Desert 
of Egypt holds the secrets of nature, so 
has nature jealously guarded the secret 
of the formation of the diamond. 
“The National Jewelers’ Publicity 
Association in consultation with eminent 
authorities of international reputation 
on gems, states that white and blue-white 
diamonds are their natural colors, which 
means that they have never been treated 
in any way and that this cannot be pro- 
duced from any color of diamond, not- 
withstanding claims on the part of those 
who may or may not have ever tried the 
experiments they claim to have made. 
“Yellow diamonds cannot be de- 
colorized although the color has been 


slightly changed to darker shade, 
generally recurring to the original 
coloring. 


“Trade investigation further estab- 
lishes the fact that no laboratory ex- 
periments ever conducted have shown an 
appreciable effect on the diamond.” 

It is to be hoped that jewelers will call 
this to the attention of all other newspapers 
that published the original wild story with- 
out attempt at verification and ask the 
editors to make amends by publishing a 
correction. 








= PO 








September 8, 1926 





Irving Baum, 48 W. 48th St., after visiting 
the diamond markets abroad, returned to 
this city several days ago on the Leviathan. 


Charles Kastenhuber, of Kastenhuber & 
Lehrfeld, refiners and smelters, 24 John St., 
is back at his office, after an illness of a 
fortnight. 

Schein & Engel have just leased large 
office space which was formerly occupied by 
Jonas Koch in the building at 35-39 Maiden 
Lane. This concern has more than doubled 
the space they o ccupied last year. 

Stephen Varni, of the Stephen Varni Co., 
importers of precious stones, 15 Maiden 
Lane, returned from abroad last week on 
the steamship Bremen after an eight weeks’ 
purchasing trip in the interests of his new 
firm. 

B. I. Packer, wholesale dealer in watches 
and jewelry, formerly doing business under 
the name of The Bernard Co., 65 Nassau 
St., this city, and 16 Court St., Brooklyn, is 
now located in Room 818, Vanderbilt build- 
ing, 132 Nassau St. 

The Jewelry, Leather and Fancy Goods 
Salesmen’s Association, Inc., is now located 
in new quarters cn the 15th floor of the 
Waldorf Astoria Hotel. The organization 
was formerly situated on the second floor 
of the same hotel. The new quarters are a 
great deal larger and more commodious and 
have many added improvements over the 
old place. 


Mrs. Rose Ferreri, 121 Manhattan Ave., 
Brooklyn, who shot and killed her ‘husband 
in front of a pawnshop at 705 Grand St., 
Brooklyn, several weeks ago, after he had 
pawned her wedding ring, pleaded guilty to 
a charge of manslaughter in the first degree, 
on Tuesday of last week. Judge Nova sent 
her to the Raymond St. Jail to await 
sentence. 

L. W. Rubinstein, dealer in rings, 15 
Maiden Lane, after 25 years of business 
activity, will start on a pleasure trip around 
the world next month. Mr. Rubinstein will 
be accompanied by Mrs. Rubinstein and 
they will depart from this country on Oct. 
14 and will not return until March 14, 1927. 
The trip will take them through Cuba, 
Japan, China, New Zealand, Australia, 
Philippine Islands and the southern part of 


Europe. 


Hyman Amberg and Benjamin Mintz, the 
two men arrested last week on charges of 
being members of the gang which held up 
and murdered Aaron B. Rodack, retail 
jeweler, 3630 Broadway, on July 22, were 
arraigned in the Homicide Court before 
Magistrate Gordon on Tuesday, Aug. 31 and 
held without bail. This pair is also accused 
of taking part in several other jewelry store 
hold-ups, a list of which appeared in these 
columns last week. 


Attorneys representing George Cohen, 
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who, as reported in these columns last week, 
was sentenced to serve 40 years in prison for 
holding up and robbing Abraham W. Faigin, 
diamond dealer, of 15 Maiden Lane, made 
a motion before the Court of General Ses- 
sions last Thursday requesting that Cohen 
be allowed to withdraw his plea of guilty. 
Judge Koenig, however, refused to grant the 
motion and, as a result, Cohen’s former plea 
and sentence will stand. 

Creditors of Mike Kaplan, jeweler, Nor- 
folk, Va., who recently filed a voluntary 
petition, held a meeting last Wednesday 
afternoon at the rooms of the National 
Jewelers Board of Trade, 22 W. 48th St., 
this city. At the meeting several offers of 
settlement were proposed but no definite 
action was taken on any of these offers. 
They ranged from 30 cents on the dollar to 
40 cents, some cash being involved but in 
each instance, unendorsed notes constituted 
the larger part of the proposed offers. 


Seederer-Kohlbusch, Inc., makers of pre- 
cision balances and weights, notified the trade 
recently that they have discontinued their 
office and show room at 41 Union Square, 
this city. Hereafter all communications 
should be sent to the concern’s main office 
and factory at 149 New York Ave., Jersey 
City, N. J. The concern in making the 
announcement of its removal, points out that 
this change will facilitate the handling of 
orders and inquiries as the result of closer 
co-operation between the office and factory. 

The Fall tournament of the New York 
Jewelers’ Golf Club will be held on Mon- 
day, Sept. 13, on the course of the Wing- 
foot Golf Club at Mamaroneck, Westchester 
County. After the day’s play, the members 
will enjoy a dinner and an evening of vaude- 


_ ville which is being arranged by the com- 


mittee and officers of the organization. The 
prizes will also be distributed at the dinner. 
Harry Clark, secretary of the organization, 
announced last week that members may still 
reply to the cards sent to them sometime 
ago indicating whether they will attend this 
tournament. He urges that these replies be 
sent in as quickly as possible. 

The Jewelry Crafts Association is urging 
those in the trade who desire to take the 
course in applied design for jewelers to 
enroll as quickly as possible. The course 
will start with a class on Friday, Sept. 24, 
at 7:20 p. M., and is to be given under the 
auspices of the Jewelry Crafts Association 
at the Mechanic Institute, 20 W. 44th St. 
Those who have not received a registration 
card can telephone or write to the office of 
the association at 45 W. 45th St. Anyone 
having ability for designing whether experi- 
enced or not, is eligible for this class. 
There is no charge for the course and the 
class will meet every Friday night at the 
hour stated above for a term of 25 weeks. 
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Sol Brofman, one of the two men arrested 
for holding up and robbing Abraham W. 
Faigin, 15 Maiden Lane, who pleaded guilty 
to an indictment charging grand larceny in 
the first degree, was scheduled to be sen- 
tenced on Tuesday of last week but at the 
request ot Assistant District Attorney Gar- 
rison, sentence was postponed indefinitely. 
3rofman, it is understood, has given valuable 
information to the authorities and has told 
the details of a number of hold-ups in which 
jewelers were victims. From his confession, 
the police expect to clear up a number of 
robberies which have occurred in this city. 
Richard ‘C. Murphy, counsel for the 
Jewelers National Crime Committee, is 
aiding Mr. Garrison in obtaining Brofman’s 
confession. 

Durward Howes, of B. D. Howes & Son, 
jewelers of Los Angeles, spent 10 days in 
New York recently, and left Friday night, 
accompanied by his wife, for Boston, from 
which city he will return west by way of 
Montreal. Mr. Howes’ firm conducts two 
stores in Los Angeles, a downtown shop at 
7th and Grand Sts., and an uptown shop 
in the lobby of the Mary Louise Tea Room, 
at 7th St., opposite Westlake Park. The 
firm makes a specialty of pearls. Durward 
Howes is also secretary of the Los Angeles 
Junior Chamber of Commerce, and on his 
trip east was also busy in connection with 
the work of this institution as well as buy- 
ing for his firm. Mr. Howes was a visitor 
at THE JEWELERS’ CircuLar offices Friday, 
just before his return. 

It is understood that the Board of Educa- 
tion intends to improve the work of the con- 
tinuation schools during the coming year. 
To further this improvement, the trade is 
being urged to assist in every way possible 
in aiding the class in jewelry making for 
beginners which has been established in the 
East Side Continuation School at 66 
Chrystie St. This class made such a good 
start last year that the prospects for the 
coming session are encouraging. According 
to the law, all juvenile employes in offices 
or factories under the age of 17 years are 
required to attend the continuation school. 
For that reason, jewelers who have employes 
under that age, are being requested to send 
their names to the office of the Jewelry 
Crafts Association, 45 W. 45th St., in order 
that the organization may get some idea of 
the number who desire to attend the class 
this Fall. 

The trials of Joseph Herman and Joseph 
Anzell, both jewelers of this citv, who were 
indicted in the United States District Court, 
on charges of being involved in the well- 
known Harry Cohn case, in which over 
$1,000,000 in jewelry was lost, were scheduled 
to begin last Thursday but were postponed 





(Continued on page 97) 
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Practical Course in | 
THE STATE BANK | Adjusting 
| | 


376 Grand St. 


a review of the laws governing the motion of the bal- 
ance and balance spring in watches and chronometers, 
N E W Y OR K and application of the principles deduced there- | 

from in the correction of variations of rate | 
| arising from want of isochronism, change 
| of position and variation of 
temperature. 





H. C. RICHARD, President | 
aonaceeanamaneel Elucidated and Demonstrated | 
| by original experimental researches in the actual problem, 





showing the causes that are operative in the variation 
of rate, and leading to correct remedies. To 


Specializes in Accounts of | | which have been added chapters on 
| 
| 


HOW TO MAKE A BALANCE ARBOR 
| WITH MODERN APPLIANCES; HOW 
J ewelers e | TO CLEAN A WATCH PROPERLY; 

| AND, THE LEVER ESCAPEMENT— | 

| SOME CURRENT DEFECTS IN IT AND 

and | HOW TO REMEDY THEM. | 


By THEO. GRIBI 


Diamond Merchants 
Price $1.50 


11 John St., New York 
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until yesterday (Tuesday) after THE 
JEWELERS’ CIRCULAR had gone to press. ‘ihe 
authorities are examining a number of in- 
dividuals and are gathering considerable data 
for the trials. 

The Bronx Retail Jewelers’ Association 
will open its Fall and Winter activities with 
a meeting on Sept. 14 at Ebling Casino. 

Harold Gibson ard Ilarry Armstrong of 
the Zenith Watch Co., 64 W. 48th St., have 
left on a western trip in the interest of their 
company. 

The Brooklyn Retail Jewelers’ Association 
will hold its first meeting of the coming Fall 
and Winter season on Sept. 23 at the Hotel 
St. George. 

Jacob Wax, manufacturer of rings and 
diamond mountings, has removed his office 
and factory from 70 Fulton St., to more 
spacious quarters at 106 Fulton St. 

The archives of the Jewelers 24 Karat 
Cinb cf New ‘York are being enhanced by 
photographs of the members which axe being 
taken by Blank & Stoller at 74 Broadway 
anl 16 W. 77th St. 

Samuel Lenkowsky of Samuel Lerkowsky 
& Sons, importers of diamonds, 10 W. 47th 
St., accompanied by his wife and daughter, 
returned on the steamship Leviathan from 
Europe where he has heen spending the last 
two months. 

James L. Hand, jeweler’s auctioneer, 14 
Maiden Lane, has just closed out the stock of 
A. W. Cornelius, Asbury Park, N. J. Mr. 
Cornelius who is vice-president of the New 
Jersey Retail Jewelers Association will retire 
from the jewelry business after 35 years. 

Jack Teichlauf representing S. Nathan & 
Co., importers of diamonds and _ precious 
stones, 71 Nassau St., is leaving on his usual 
western trip to call on his many friends 
throughout the middle west during the 
months of September and October. Lambert 
Wallenstein of the same firm is also calling 
on the trade in the east. The Nathan con- 
cern is taking some additional space in the 
same location, which will give them about 
half again as much floor space as they are 
now occupying. 

The Jewelers’ Co-operative Bureau is 
searching for the owner of a pearl necklace 
containing about 103 Oriental pearls of fine 
quality. These pearls are graduated from 
five grains to one grain. The necklace has 
a barrel-shaped diamond clasp containing 
about 31 small stones while the penetrating 
point of the clasp is gold. Anyone recogniz- 
ing this necklace should advise Captain 
“Matt” Stratton, general superintendent of 
the Jewelers’ Co-operative Bureau, 15 
Maiden Lane, or the office of THE JEWELERS’ 
Circutar, 11 John St. 

Burglars opened two safes in the factory 
building at 368 Adams St., Brooklyn, and 
obtained $5,000 in cash and jewelry some 
time during the week end. Entering 
through a skylight in the four-story build- 
ing, they forced a safe in the office of C. F. 
Boleschka, manufacturing jeweler, and took 
cash and jewelry valued at $3,000. On the 
second floor they opened the safe of Her- 
man Rahenstein, jewelry repair man, and 
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took $2,000. They tried to open the door 
to a shoe company store, on the ground floor, 
but fled without entering the place. 

While dusting his desk last Friday after- 
noon, Ellis Glaser, head of Jules-Wallace & 
Co., instalment jewelers, 101 W. 42nd St., 
dropped dead in his office. Religious and 
Masonic services were held at his late home 
2514 Webb Ave., in the Bronx last Sunday, 
after which the body was interred in Mt. 
Neboh Cemetery at Salem Fields, Long 
Island. Mr. Glaser was 65 years old and 
had been affiliated with the trade for about 
30 years. He was formerly in the pawn- 
brokerage business and about five years ago 
when the firm of Jules-Wallace & Co. was 
formed became its president. Deceased is 


survived by a widow, two sons and threc 
daughters. 











Al. Hayes, of J. J. Hayes & Son, retail 
jewelers of Austin, Minn., and J. W. Mc- 
Kay, West Bend, Mich., jeweler, were in 
the city last week on motor trips, the former 
returning from the A. N. R. J. A. conven- 
tion. 

The following out-of-town jewelers visited 
the wholesale trade during the past week: 
Miss Gladys Kelloway, Silver Creek; H. N. 
Stebbins, Medina; C. G. Bushnell, Gowanda; 
E. B. Skinner, Jr., Attica; Frank Mengler, 
Sharon, Pa.; Mr. and Mrs. R. S. Mills, 
Akron; George Engel, Springville. 

William F. Ehmann, Frank Ehrenfried, 
Frank and Louis Striker, and their families, 
who have been spending the Summer at 
Crystal Beach, Ont., have moved back to the 
city. Fred J. Dorn will remain at the 
Canadian resort at least until Oct. 1, com- 
muting to and from his store by motor, as 
the boats stopped running on Sept. 7. 

Emil J. Scheer, president of the New 
York State Retail Jewelers’ Association, 
stopped off in Buffalo on his way to Roch- 
ester on Thursday, from the Toronto Ex- 
position, and discussed association affairs with 
Charles T. Evans and Edward Leininger, 
the former a former State president and the 
latter the present vice-president of the or- 
ganization. From present indications the 1927 
State convention will be held in Buffalo. It 
is considered returning to the former custom 
of holding the annual meetings in the Spring 
rather than the Summer months, owing to 
the disappointing attendance since the con- 
ventions have taken place in the warm 
weather. It is now thought probable that 
the next conclave will be held in this city 
shortly after Easter. If held at that time 
roads would probably be in condition for 
use by those who have motored to recent 
conventions, and the time convenient for 
most jewelers to attend. An attempt may be 
made at that time to make the convention 
a reunion of the past presidents and other 
older members who have held executive of- 
fices. 








L. Maratskey, jeweler at Hudson, N. Y., 
was one of the members of the Retail 
Merchants’ Council of that city who recently 
took part in the Dollar Day sale held a* that 
place. 
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Melody in Decoration 





[* the decorative arts the term “Melody” 
is more often used than understood. A 
good explanation will be found in R. G. 
Hatton’s “PrincipLes OF DECORATION” 
(Chapman & Hall, London, 1925). He says: 

“We borrow the word melody from music 
because the words used in the theory of the 
arts of form and color do not so well suggest 
an effort to secure beauty. By melody we 
understand an arrangement which maintains 
its interest for a spell long enough to con- 
vey a message, vague as it may be. Melody 
is more than harmony, it is harmony with a 
beginning, a middle, and an end. Without 
power to produce melody the decorator can 
do nothing. He must not confuse the ques- 
tion by introducing meaning or significance, 
welcome as they may be. Let him first mas- 
ter the simple cases. 

“Melody is a mixture of constancy, uni- 
formity, repetition, with variety or difference. 
Perhaps the simplest example we can take 
is a row of squares If we color 
these all alike we certainly have an expres- 
sion of continuity and permanence. The 
white spaces between the squares, by adding 
a contrast of color and tone, introduce a 
lively effect. But the liveliness is much in- 
creased if we paint the squares, one yellow, 
three blue, all along the row. Melo- 
dies and melodic phrases are, of course, mat- 
ters of proportion. To train himself in pro- 
ducing them the artist must make masses of 
different sizes, and arrange them together.” 


—C. W. C. 











TRADE CONDITIONS 


With the ushering in of the month of September 
business in every line has commenced to improve, 
and the retail jewelers are receiving their share 
of the trade. The opening of schools and colleges 
this month is improving the sale of watches, class 
and fraternity rings and other jewelry. Retail 
jewelers are predicting a good Fall and Winter 
trade. The State fair, which opens early in October, 
will bring several thousand visitors to the city. 
The steel and iron industry, on which Birmingham 
depends largely, is flourishing with many orders 
booked far ahead. 





The retail jewelers of Ensley and Bes- 
semer, suburbs of Birmingham, report busi- 
ness in good condition. 

A number of jewelers were among the 
number of merchants from all parts of Ala- 
bama who attended the State meeting of 
merchants in Birmingham during the past 
week. 

The Parrish Jewelry Store on 19th St., 
Birmingham, has gone into bankruptcy. The 
United States Court has appointed John S. 
Coxe as receiver. This firm had been in 
business for the past four or five years. 

James A. Nelson, well known retail 
jeweler, Decatur, is a candidate for mayor 
of his city for another term. He has been 
mayor there for the past 12 years or more. 
Under his administration the finances of the 
city are in hetter shape than ever before. 
His friends say he will be re-elected. Mr. 
Nelson is one of the oldest retail jewelers in 
Alabama, measured from the number of 
years he has been engaged in business. 
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Established 


The banking service of The icefounded upon experience 
National Park Bank is a and achievement, one that 
development of many years’ is practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in all parts of requirements of merchants 
the country. and manufacturers in the 
Consequently, it is a serv- jewelry trade. 
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George Porth, jeweler, Jefferson City, Mo., 
was in town this week on business among 
the wholesalers. 

I. B. Morris, retail jeweler, Sherman, 
Tex., was a trade visitor here this week and 
visited several of the local wholesale con- 
cerns for goods. 

The stock of jewelry and fixtures of the 
estate of Max Silverstein, bankrupt, 505 
Arcade building, was sold last week at the 
trustee’s bankruptcy auction sale, pursuant 
to an order of sale by the local referee in 
bankruptcy. 

J. G. Schoenthaler, secretary of the Eisen- 
stadt Mfg. Co., in the Louderman building, 
has returned to his desk after an enjoyable 
sojourn with his family in northern Wis- 
consin where he had a good rest and did 
some fishing, 

Herman Mauch, well known jeweler and 
prominent in local association affairs, lias 
returned from a sojourn spent with his fam- 
ily. They toured north to several points in 
Iowa and then came home down the Mis- 
sissippi, having both a road and river trip 
which he says was most enjoyable. 

William Mauch, Jr., jeweler and optician, 
1436 So. Broadway, has returned to business 
after having an extended vacation during 
which he attended the recent national asso- 
ciation convention in Philadelphia and visited 
the Sesqui-Centennial, Later he visited New 
York and Boston and other places of interest 
before returning west. 

A. F. Eisenbeiss, vice-president and dia- 
mond expert of the Eisenstadt Mfg. Co., has 
returned from a buying trip to the European 
diamond markets. He landed last week in 
New York, having made the trip home on 
the Berengaria. He spent some six weeks 
in Paris and Amsterdam, arranging for new 
importations of diamonds for the customers 
of the company. 

The interior of the store of the Hess & 
Culbertson Jewelry Co., 9th and Olive Sts., 
has been completely overhauled and_ re- 
decorated for the opening of the new Fall 
season. Ceilings and walls have been fur- 
hished up with a new coat of white and the 
result is that the store presents an inviting 


aspect in keeping with the opening of a new 


season’s business. 

Will Drosten, of the Drosten Jewelry Co., 
retailers, 9th and Olive Sts., left this week 
for New York on business and incidentally 
will look up some novelties for the coming 
State convention of Missouri dealers. He 
is on the local arrangements committee and 


a style show and some elaborate displays of 


precious stones and jewelry are being 
planned for the occasion. 

A meeting has been called of leading mem- 
bers of the local retail trade to perfect the 
arrangements for the coming annual conven- 
tion of the State association, which kas been 
set for the closing week of the month. Head- 
quarters for the convention will be at the 
Hotel Statler. Local wholesalers will co- 


operate in arranging the entertainment and 
Program. The dates set for the convention 
are Monday and Tuesday, Sept. 27-28. 
With the advent of September, the down- 
town stores have resumed the regular Sat- 
urday all day opening and the new Fall 
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season may be said to have opened. A num- 
ber of the local jewelry stores closed half a 
day while those departments in the large 
department stores were closed all day Sat- 
urday for the past six weeks. The only 
individual jewelry firm which observed this 
rule was the FEeffern-Neuhoff Jewelry Co., 
at"°95 Locust St. 

A number of members of the traveling 
force of the Eisenstadt Mfg. Co. are in this 
week, after nearly two months on the road. 
The rest of the men will also. be in, prac- 
tically the entire force being off the road for 
about two weeks this month, when the men 
will resume the road, until early December. 
Some of the Missouri representatives will 
not get out until Oct. 1, after the meeting 
of the Missouri Retail Jewelers’ Association 
has its convention here the last week in the 
month. 

George G. Gambrill, president of the 
Eisenstadt Mfg. Co., wholesalers, leaves 
next week for the east where he and his 
wife will have a two weeks’ vacation. They 
plan to accompany their daughter to Vassar 
College, and then visit the metropolis, re- 
turning in time for him to be here for the 
Missouri State convention, the last week in 
the month. He is chairman of the whole- 
salers’ committee which will co-operate with 
the local dealers in entertaining the State 
members who will be here for the annual 
meeting of the organization. 

Business with the wholesalers is reported 
good. Reports from the travelers in the 
field are encouraging and the general feeling 
is that Fall and Winter business will con- 
tinue to hold up well. In the south and 
west conditions are reported good for the 
business and farming contingent and _ this 
means good business for the merchants as 
well. Orders coming in for the coming holi- 
day trade seem to indicate that the dealers 
feel optimistic at the outlook and are pre- 
paring for a good holiday business. Jobbers’ 
salesmen will be out most of the time frcm 
now until early December. 

Local jobbers had plenty of calls for base- 
ball tickets from nearby out of town dealers 
who wanted to attend the “little world’s 
series” held here last week, betwecn the St. 
Louis and Pittsburgh teams i: the National 
League. Both have been running neck and 
neck for the pennant race and the five games 
here were largely attended and many up- 
State visitors were in town. Should the St. 
Louis team win the National League race 
needless to say there will be a real call for 
World Series tickets and as one jobber said, 
there was nothing to do but try and get a 
bunch of tickets so the visiting trade could 
be taken care of for the games here. 








Allentown, Pa. 





Jeweler Ralph M. Smoyer and wife re- 
turned home after spending some time in 
Lake City, S. C. 

Mrs. Fred W. Rex, wife of Fred W. Rex, 
jeweler, Lehighton, left on a 10 days’ visit 
to her son Harold Rex, and wife, at Lynn 
Seach, Mass. 

Melvin D. Pugh, the Northampton 
jeweler and optometrist, was received as a 
member of the local Rotary Club at their 
Thursday meeting. 

Arthur Keller, of the local jewelry firm 
of E. Keller & Sons, and Mrs. Keller are 
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enjoying a sojourn at the Marlborough- 
Blenheim, Atlantic City. 

The following traveling men are calling 
on the trade in this locality: W. J. Royal, 
with Illinois Watch Case Co.; Paul H. 
Gesswein, with Faul H: Gesswein &° Co., 
Inc., and Karl H. Hatch, with Oneida Com- 
munity, Ltd. 

In an effort to stimulate attendance at 
the games played by the Allentown “Dukes” 
in this city, “Danny” Grechan, the popular 
manager of the Kay jewelry store, and an 
ardent sportsman, offered a 26-piece set of 
William A. Rogers’ silverware. B. A. 
Diehl, a baseball fan of Bangor, Pa., was 
awarded the prize. 

A representative of the E. Howard Clock 
Co., Boston, is giving the tower clock of 
Salem Refermed Church, Allentown, a 
thorough overhauling. At the same time 
the dial and hands will be painted. The 
clock has now been running for 10 years, 
and this is the first time it has been in- 
spected. The tower of this church was 
struck by lightning during one of the 
Summer’s severe storms, so repairs to the 
clock are being made while masons repair 
the damaged stonework. 











TRADE CONDITIONS 


A feeling of optimism pervades the local jewelry 
trade, for the outlook for the Fall trade is promis- 
ing. The leaf tobacco industry, so important a 
factor in the business circles of Lancaster county, 
is most satisfactory now, the cutting of the new 
crop having begun last week, though not yet very 
general. As the crop generally puts into the 
growers’ pockets from five to seven million dollars, 
most of which remain in Lancaster county, the 
importance of this industry is apparent. With the 
passing of Lahcor Day the annual Thursday half- 
holiday ends, and the hours for business return 
to the Winter schedule. 





George Delevan, St. Louis, is visiting 
Lancaster relatives and his old home near 
Columbia. 

Mrs. Joyce Bingham left last week to join 
her husband in Tacoma, where he recently 
opened a repair shop. 

During his visit to Europe George R. 
Weber, of Louis Weber & Son, got some 
good pointers from the jewelry stores he 
inspected. 

James C. Allerton has returned from a 
two weeks’ pleasure trip to the west and 
it nearly proved his last. In Chicago he 
got into a crowd where gunmen were at 
play and a stray bullet clipped his straw 
hat. 

The late Lancaster County Fair was only 
saved from absolute disaster on account of 
rain by two days of sunshine. Many of the 
stockholders favor selling the fair grounds 
and paying off all debts, which would 
enable stockholders to get out clear, as 
$175,000 has been offered for the property. 

An effort will be made to hold an early 
September meeting of the Lancaster Jewel- 
ers’ Association, with a view to reviving the 
waning interest in a body that should be of 
inuch importance to the local trade. The 
Lancaster Optometrical Society will also 
resume its meetings sometime this month, 
having taken a vacation during the Summer. 
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Chicago Notes 

Marvin Wexler, of Wexler Bros., 58 E. 
Washington St., will leave this week on an 
extended business trip through his eastern 
territory. 

Frederick Kline, salesmanager for the 
Juergens & Andersen Co., is spending a 
couple of weeks in Michigan with his wife 
and family enjoying a rest. 

Charles M. Slemmons, representing the 
Norris, Alister-Ball Co., returned recently 
from Philadelphia, where he attended the 
convention of the N. W. J. A. 

Hal Eyster of Portland, Ore., stopped off 
in Chicago last week on his way home from 
Ohio, where he spent several weeks visiting 
at his old home and renewing old acquaint- 
ances. 

Raymond Friedman, of the Service Jewelry 
Co., 5 S. Wabash Ave., who returned last 
Tuesday from a month’s business trip 
through Indiana, reports business as good 
there. 

Henry Birkenbusch, Jr., of Henry Birken- 
busch, retail jewelers of Pekin, Ill., was a 
visitor in Chicago last week for a few days 
visiting with friends and recuperating from 
a serious operation. 

Arthur Cole, city representative for Wex- 
ler Bros., returned last week from Red Oak, 
Ia, where he spent two weeks visiting at 
his old home, and has resumed his duties in 
calling on his trade. 

Victor B. Hume, manufacturers’ repre- 
sentative, has removed his offices from the 
8th floor of the Heyworth building to room 
1103 of the same building, where he has se- 
cured considerable more space. 

Sam Wexler, formerly of New York city, 
has joined the sales force of Wexler Bros., 
wholesale jewelers, and will represent them 
in the northwest territory. Mr. Wexler will 
leave for his territory this week. 

“Daddy” Massa, of the Bauman-Massa 
Jewelry Co., St. Louis, Mo., was a visitor 
in Chicago last week for a few days. Mr. 
Massa, spent some time in the east visiting 
with friends and looking over markets. 

Arthur Fuller, manager of the Chicago of- 
fice of the Towle Mfg. Co., accompanied by 
his wife and family, left last Friday on a 
motor trip to Sister Falls, Wis., where he 
will remain until Tuesday of this week. 

M. A. Grollnek, of the Crescent Jewelry 
Co., St. Louis, Mo., stopped off at Chicago 
last week for a few days to visit with mem- 
bers in the trade here en route to Detroit, 
Mich., where he will spend the week-end 
and Labor Day holiday. 

The K. & K. Co., watchmakers to the 





trade, have moved their office and shop from 
the 9th floor to room 1711 Kesner building, 
5 N. Wabash Ave. In making the move, 
this concern has more than doubled its space 
and has excellent north light. 

Alfred J. Moss, manager of the Chicago 
office of the J. J. White Mfg. Co., left last 
week on his regular Fall business trip 
through the west to the Pacific Coast. He 
will be gone for about four weeks, calling 
on the wholesale jewelry trade. 

Miss Frances Wathier, manager of the re- 
tail jewelry store of Joseph P. Wathier Co., 
Inc., 735 W. Madison St., has again re- 
sumed her duties, after being confined to a 
local hospital and home for several weeks 
recuperating from an operation. 

H. N. Dobbins, of the National Jewelers 
Board of Trade, left last Saturday for Sar- 
ona, Wis., where he joined his wife at their 
Summer home. He will close up the home 
for the season and will accompany Mrs. 
Dobbins home, arriving here this week. 

E. S. Millan and B. M. Slein, of Millan 
& Slein, representatives for Lerner Bros. & 
Buchsbaum of New York city, with offices 
on the 9th floor of the Mallers building, left 
this week on a business trip through Wis- 
consin and Illinois. They will be gone for 
about four weeks. 

L. W. Williams, Chicago manager for the 
Theodore Foster & Bro. Co., with offices on 
the 17th floor of the Heyworth building, re- 
turned last week from a seven weeks’ trip 
through the southwest. Mr. Williams called 
on the retail trade in this territory and re- 
ports having had very good business. 

Paul Werner, well known retail jeweler, 
died at his home, 7610 Ridgeland Ave., last 
Wednesday morning. Mr. Werner was 68 
years of age, and had been ailing about six 
weeks with dropsy. Mr. Werner had no 
place of business, but solicited trade from his 
private customers. He belonged to no socie- 
ties, and has no survivors. 

Herbert Rosengreen, an Indianola, Ia., re- 
tail jeweler, was in Chicago last week look- 
ing over the market and making purchases 
to replace some of his merchandise that had 
been damaged by smoke. Fire broke out in 
the store next door to the one ocupied by 
Mr. Rosengreen, but his only damage was 
that caused by smoke. He was fully insured. 

“Van” E. Hillman, of Thomas L. Barrow- 
man, wholesale and manufacturing jewelers, 
with factory and salesrooms at 25 S. Hazel 
St., Youngstown, O., accompanied by Mrs. 
Hillman, spent a few days in Chicago last 
week looking over manufacturers’ lines. Mr. 
and Mrs. Hillman motored to Joliet from 
Youngstown, where they spent several weeks 


visiting at the home of Mr. Hillman’s 
parents. 

A. W. Huggins, president of A. I. Hall & 
Co., San Francisco, Cal., spent a few days 
in Chicago last week renewing old acquaint- 
ances. Mr. Huggins, accompanied by his 
wife, motored to Kansas City, Mo., to visit 
with relatives, and while Mrs. Huggins was 
visiting he spent a few days in Chicago. He 
returned to Kansas City last Wednesday 
evening. : 

Siegmund Gottlieb, of Frederick Gottlieb 
& Co., 1536 Jewelers’ building, left last Fri- 
day night for New York city, where he will 
spent some time visiting with his sister, 
looking over the diamond markets and vis- 
iting factories. Before returning home he 
will stop at Philadelphia to visit the Sesqui- 
Centennial. He is expected to return to 
Chicago about Sept. 20. 

Milo M. Hoppe is now associated with 
Alfred G. Friske, retail jeweler, at 4112 W. 
North Ave., as a partner in the business. The 
name of the business is now known as the 
Friske & Hoppe Co. Mr. Hoppe formerly 
was in the retail jewelry business at Gary, 
Ind., being the principal member of the firm 
of the Milo-Hoppe Co. Mr. Friske is well 
known in Chicago, having been located at 
4112 W. North Ave. for many years. 

The Bulle Clock Corp., manufacturing and 
listributing electric clocks, is now located 
in suite 1540 Jewelers’ building. The com- 
pany has desirable quarters on the Wacker 
Drive side of the building, and has divided 
the space into an office and display room, 
where a complete line of its clocks will be 
on display at all times. This firm formerly 
was located at 440 S. Dearborn St., and will 
continue to keep its stock and shipping rooms 
there. 

Mr. and Mrs. Morris Brostoff of Chicago 
last week announced the engagement of their 
daughter, Miss Rose Brostoff, to Louis 
Kohn. Both Mr. Kohn and Miss Brostoff 
are associated with the Jewel Craft, Inc., 
manufacturers of fine platinum jewelry, lo- 
cated on the 11th floor of the Mallers build- 
ing, 5 S. Wabash Ave. Mr. Kohn is presi- 
dent and one of the founders of the Jewel 
Craft, Inc., and Miss Brostoff is connected 
with them as private secretary. Miss Bros- 
toff has been associated in the jewelry trade 
for more than five years. The date for the 
wedding has not been set, but the event will 
take place immediately after the first of the 
year. 

Max S. Greenwald, of Benjamin F. Levy, 
Inc., New York city, spent the past week in 
Chicago visiting the trade in Chicago and 


(Continued on page 103) 
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vicinity. Mr. Greenwald is making a busi- 
ness trip through the middle west. 

Harry Rosenshield, of H. & H., Jr., called 
on his trade through the middle west during 
the past two weeks, and states business was 

ood. 

; M. G. Vanderhaeghen, of the George H. 
Fuller & Son Co., returned last week from 
a two weeks’ business trip through the north- 
west in the interest of this concern. 

Jake Levine, manager of the Chicago of- 
fice of L. Heller & Son, who completed a 
business trip last week through the middle 
and northwest, reports conditions improved 
there. 

O. A. Starke, president of the Star Watch 
Case Co., Ludington, Mich., spent a few days 
in Chicago last week visiting at their local 
office in the Jewelers’ building, and calling 
on friends in the trade. 

Francis H. McClernon, retail jeweler at 
Springfield, Mo., motored to Chicago last 
week, and after spending about five days 
here looking over the markets and calling 
on friends in the trade returned home. 

Earl St. Orr, representing F. H. Noble & 
Co. in the west, completed a business trip 
through his terriotry, and is now at the fac- 
tory for a couple of weeks assisting in the 
filling of his orders and replenishing his 
stock. 

L. J. Coffey, retail jeweler at Port An- 
geles, Wash., passed through Chicago last 
week from Dayton, O., where he attended 
the grand American Shoot. Mr. Coffey 
participated in the events and won high 
honors. 

John Leitner, of the Juergens & Ander- 
sen Co., left last week, accompanied by his 
wife and daughter, Loretta, for Quebec, 
Can. New York, Washington and other 
cities in the east. He will be gone for about 
two weeks. 

Retail jewelers visiting in Chicago dur- 
ing the past week included: Harry Pru- 
dames, Delavan, Wis.; D. D. Graff, Elk- 
horn, Wis.; W. D. Hoover, Gibson City, 
Ill.; Louis Friedman, Reliable Jewelers, 
Peoria, Ill.; A. J. Brill, Kiel, Wis. 

C. H. Wurster, of the material depart- 
ment of the Levy Bros. Co., Hamilton, Ont., 
Can., was a visitor in Chicago during the 
past week. While here he visited the watch 
factories at Elgin. Before returning home 
he will stop at St. Louis for a couple of 
days. 

Sidney H. Israel and Oscar A. Lessing, of 
the Israel-Lessing Sales Co., 1202 Heyworth 
building, left Tuesday on a 10-day business 
trip through the middle west. Leonard B. 
Lewy, of this same concern, will leave next 
week on a month’s trip through the middle 
and northwest territory. 

Leo Ludwig, of the Edwards, Ludwig & 
Fuller Co., Kansas City, Mo., stopped off 
in Chicago last week on his way home from 
Charlevoux, Mich. where he had joined 
Mrs. Ludwig for a few days. While at 
Charlevoux Mr. Ludwig devoted the greater 
part of his time to golf. He was accom- 
panied home by Mrs. Ludwig. 

Tony Nolan, representing the Newall Mfg. 
Co., traveling out of the Chicago office, in 
the Heyworth building, returned last week 
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from a business and pleasure trip. Mr. 
Nolan called on his trade in the middle 
west and spent some time with “Bill” Mc- 
Caw, of William S. McCaw Co., Inc., of 
Toledo, Ohio, visiting at his Summer home 
and fishing. 

Ben J. Boedecker, Chicago representative 
for F. H. Noble & Co., traveling out of their 
Loop office, at 29 E. Madison St., returned 
last week with his bride from a two weeks’ 
honeymoon trip to Ephrain, Wis. Mrs. 
Boedecker formerly was Miss Dorothy Read, 
daughter of Mr. and Mrs. Charles Read of 
Chicago. The couple were married on Aug. 
9. Upon their return to Chicago they will 
make their home at 1918 Oakdale Ave. 

The business of the Art Watch Case Co. 
was consolidated last week with that of the 
Becker-Heckman Co. The Art Watch Case 
Co. formerly was located in suite 1103 Hey- 
worth building, and the Becker-Heckman 
Co., in room 803 Heyworth building. The 
business will continue under the name of the 
Becker-Heckman Co., and will remain in 
room 803 Heyworth building, where the 
managers have rearranged their offices and 
have secured additional space. The business 
is incorporated under the laws of Illinois 
with a capital stock of $10,000. The officers 
of the corporation are J. W. Heckman, presi- 
dent; Otto Heckman, vice-president; Albert 
Johnson, secretary, and Fred Reichert, treas- 


urer. 
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Mr. Jacobsen, Schulz-Jacobsen, Astoria, is 
in Portland on a pleasure trip. 

F. E. Tanjade, Cottage Grove, has opened 
a new jewelry store in Harrisburg. 

The Vines jewelry store, 344 Washington 
St., is being remodeled, and a new vault in- 
stalled. 

Although of course this is the usual slack 
season, jewelry salesmen report that business 
over the State is as a whole very fair. 

Miss Eckstrom, Astoria, is on an auto 
trip that will cover eastern Oregon, part of 
Washington, and possibly extend into Can- 
ada. Miss Eckstrom ‘is one of the officers 
of the State Jewelers’ Association. 

Frank Borg, jeweler, Missoula, Mont., is 
visiting his mother, Mrs. Peter Borg, Port- 
land. Mr. Borg was born and raised in 
Heppner, where his father was for many 
years engaged in the jewelry business. 

Mrs. A. I. Aronson, owner of Aronson’s 
Jewelry Store, Broadway and Washington 
Sts., was married quietly in her own home 
at 1011 Westover Terrace on Aug. 10. The 
bridegroom is George L. Meyers, assistant to 
the President of the Portland Gas & Coke 
Co. After a short trip, the couple will be 
at home on Westover Terrace. 

This is a second Christmas for the jewel- 
ers of Astoria. The annual salmon fishing 
season is just over, and the fishermen have 
received their pay. That means that thou- 
sands of dollars go into the coffers of 
Astoria merchants, and many of the fisher- 
men take advantage of the opportunity to 
purchase watches, silverware for their homes, 
etc. 

A seven-year-old boy got himself much 
newspaper publicity recently by getting lost 
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in the wilds of the Mt. Hood region, and 
wandering about from Thursday until Syn- 
day, while several hundred private citizens, 
mountaineers, forest rangers, soldiers, etc., 
hunted for him. He was finally found abso- 
lutely unhurt, despite the fact that cougar 
tracks had been discovered very close to his 
footprints, and that the nights in that 
region are very cold. The finders were 
three Hood River men belonging to a moun- 
tain-climbing organization known as_ the 
“crag rats.” One of the three men on Aug. 
22 received a letter from a prominent Port- 
land jeweler, offering to give each of the 
three men a beautiful gold medal free, for 
their achievement, but the “crag rats” de- 
clared that they did not want any medals 
for their rescue work. 











Albert Edholm, Omaha, has returned from 
a month’s vacation spent in the Pacific north- 
west, Seattle, Portland, and points in British 


Columbia. He returned with what seemed 
about the most conservative fish stories of 
any jeweler who has gone to the waters this 
Summer. 

Dale Griffin, traveler for the A. F. Smith 
Co., Omaha, has returned from California, 
where he went on account of the serious 
illness of his father at Long Beach. His 
father died of a second stroke of paralysis 
after Mr. Griffin arrived there, 

Men’s engagement rings are taking hold 
fairly well in the territory. In Omaha some 
are being sold by the active retailers who 
are pushing the movement and mentioning it 
diplomatically at the opportune time to their 
customers. A. F. Smith, head of the A. F. 
Smith Co., Omaha wholesaler, says the idea 
is taking hold to some extent over the ter- 
ritory as evidenced by the calls the whole- 
salers get for such rings. 

The Omaha and Council Bluffs Jewelers’ 
Guild will hold its first Fall meeting the 
evening of Sept. 9, when matters of co- 
operative advertising and other matters 
started last Spring will be pushed. The 
special committee appointed to go ahead with 
the collective jewelry advertising campaign 
this Fall will make a report of its proposals 
for the Fall and Winter activity in that line. 
The committee is headed by Oscar Homan, 
head of the C, B. Brown Co. 

The corn crop in Nebraska and Iowa is 
now expected to come out much better than 
was expected up to a few weeks ago, much 
to the rejoicing of the merchants. In some 
sections of the State of Nebraska and also 
in Iowa the corn will make nothing but 
fodder, but since the first big rain Aug. 12, 
and subsequent frequent rains, the prospects 
of corn yield over all the Omaha territory, 
except these local spots, have brightened very 
materially and rapidly. On top of the several 
good rains came some exceedingly hot 
weather the last week of August, the tem- 
perature running up to 100 to 105. This 
pushed the development of the corn ahead 
rapidly for three or four days and did much 
to not only mature it and fill it out, but 
also to get it along on its way toward get- 
ting ahead of possible early frost. 
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RETAIL JEWELERS ARE 
MAMMOTH JEWELRY 


To be Held in the New Jew 


SEPTEMBER 20T 


This is a BETTER BUSINESS SHOW in Every Sense} 


There will be brought together under one roof the largest display ever 
made of your merchandise. Sixty of the leading manufacturers have 
taken space and not only will they display the latest styles and designs 
of their products but experts from the various factories will be there to 
tell you how these articles are made and give you the knowledge of your 
merchandise that will be helpful in selling. 


The Wholesale Jewelers of Chicago Cordially InviteYou to Atte 

















BENJ. ALLEN & CO.—10 So. Wabash Ave. 
A. C. BECKEN & CO.—180 No. Wabash Ave. 
BLOCK-WEINFELD CO.—29 East Madison St. 


The JEWELRY and 
ALLIED TRADES 


SHOW J. W. FORSINGER & CO.—31 No. State St. 


Jewelers Building, Chicago 
Sept. 20th to 24th, 1926 


| "OF CHICAGO HART JEWELRY CO.—27 East Monroe St. 


EMIL BRAUDE & SONS—29 East Madison St. 
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R. C. Erickson, retail jeweler, Norway, 
Mich., called on the Milwaukee wholesale 
jewelry houses during the week. 

August Leichtfuss, representative of the 
William F. Gollberg Co., wholesale house, 
Milwaukee, is now visiting his customers in 
the western part of Wisconsin. 

Richard Globisch, of Henry L. Tanezer 
Co., wholesale jeweler, Milwaukee, has re- 
turned to the office after being confined to 
his home for the past several days due to 
illness. 

The East Side Jewelry Co. has been 
formed at Monroe, Wis., by F. H. Germann, 
Selma R. German, and C. J. Goetz. The 
firm has 100 shares of common stock of no 
par value. 

John Glazier, representative of the K K 
Importing Co., New York, visited the Mil- 
waukee wholesale jewelers during the week 
on his semi-annual trip through this section 
of the country. 

Jewelers in Milwaukee have extended 
their sympathy to R. J. Furdy, who is em- 
ployed in the jewelry store operated by E. J. 
Metzke, 3719 North Ave., Milwaukee, whose 
father died on Aug. 25. 

W. J. Boszhardt, of the Boszhardt-Possin, 
Co., wholesale jewelers, Milwaukee, who is 
operating the Muskego Beach Amusement 
Co., at Muskego Lake, Wis., during the 
Summer, was a visitor in Milwaukee last 
week. 

Fred J. Theleman, manufacturing jeweler, 
Milwaukee, recently moved into his new 
home at Whitefish Bay, a suburb of Mil- 
waukee. Mr. and Mrs. Theleman entertained 
a number of their friends with a house- 
warming party after they moved into the 
home. 

Retail jewelers in Wisconsin who visited 

in Milwaukee during the past week included: 
FE. Hoberling, Fennimore; J. J. Lange, and 
L. Versilion, Racine; H. E. Pelzer, Hart- 
ford; Frank Brown, Neillsville; John Arm- 
bruster, Cedarburg, and Morris Schneider, 
Burlington. 
- Henry Rank, of Rank & Motteram, Inc., 
retail jewelers, Milwaukee, as president of 
the Milwaukee Civitan Club, took a promi- 
nent part in promoting the annual outing of 
the club which was held recently at the 
Lakeside resort, Pewaukee Lake, west of 
Milwaukee. 

E. J. Metzke, retail jeweler, North Ave., 
Milwaukee, has returned to the city from a 
sojourn which he spent touring through 
Wisconsin. Among the places he visited 
were the “Dells” at Kilbourn, Green Bay, 
and Door county, the latter being the heart 
of the cherry growing industry. 

David Goldman, retail jeweler, Milwaukee, 
president of the Sturgeon Bay Fruit Co.’s 
orchard in the Door county cherry country 
of Wisconsin and a director of the Door 
County Fruit Growers’ Union, again had a 
large number of Milwaukee boys at his camp 
in Door county where they picked cherries 
in Mr. Goldman’s orchards during the annual 
cherry picking season. 

An interesting picture recently appeared 
in one of the Milwaukee newspaper’s roto- 
gravure section showing the city hall square 
as it appeared several years ago. In the 
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picture can be seen a sign of the E. H. 
Warnke Co., manufacturing jewelers, Mil- 
waukee, which was then in business. The 
firm at that time was located on E. Water 
St., north of Wisconsin St. 

Four diamond rings were taken from the 
jewelry store of H. E. Hinners, 1330 
Washington Ave., Racine, Wis., recently, by 
a man in that city who asked permission 
to let his bride-to-be pick out a ring at her 
home. The rings ranged in value from $75 
to $100. The man failed to return them, 
however, and he was taken into custody by 
the Racine police on a charge of larceny. 
One of the rings was found in the possession 
of the young woman who had married him 
a few days previous and a second one was 
found at the home. One of the rings had 
been disposed of for $5 and another for $10. 











Okla., were visitors early this week in the 


local wholesale market. Mr. Kennedy 
operates a retail jewelry establishment at 
that city. 

A general sale of jewelry is in progress 
at the Adelson Jewelry Co.’s store in the 
Newman Theater building, Main St., near 
12th St. All the stock in the store is said 
to have been materially reduced for the 
event. 

The retail jewelry business in this section 
is said to have been of very fair average for 
the time of year during recent weeks. Sev- 
eral wholesalers report a considerably larger 
volume for August than during the same 
month of last year. 

Charles E. Thistle, head of the Wood- 
stock-Hoefer Watch & Jewelry Co., with 
his family recently returned from a month’s 
trip to Yellowstone National Park, Salt 
Lake City and several points on the Pacific 
Coast. Mr. Thistle reported a very enjoy- 
able trip on this, his first vacation in a 
number of years. They returned here in 
time for Mr. Thistle to attend the Heart 
of America Gift Show at the Hotel Balti- 
more. 

According to Clem J. Simon of Cornish 
Beck, Inc., successors to Cady & Olmstead 
Jewelry Co., a good average volume in gen- 
eral jewelry and gift lines has obtained re- 
cently at that store. Silverware has been 
perhaps the leading item, he said, but the 
past week has produced quite an increase in 
demand for wrist watches, principally from 
young college men who are preparing to 
return soon to their respective universities. 
Women’s wrist watches are also said to be 
in good demand. 

J. H. Mace, head of the jewelry and ready- 
to-wear stores of the same name and presi- 
dent of the Retail Jewelers’ Association of 
Missouri, has just returned from the Minne- 
sota lakes region where he had spent three 
months at his Summer home. Mr. Mace 
maintains a large Summer lodge in that sec- 
tion, using it as his country home and to 
enable any employes to spend their annual 
vacations in the lakes country. Each year 
several employes go to the lodge for their 
vacations. Mr. Mace remained in Minne- 
sota this Summer for a longer period than 
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he has spent there during several previous 
years. 

The attendance at the third annual Kan- 
sas City Gift Show, held recently in the 
Hotel Baltimore, was more than 50 percent 
larger than the registration of the previous 
year. The event is growing by leaps each 
year, both in point of registration and the 
number of exhibitors. Out of approximate- 
ly 600 merchants registered at this year’s 
show, about 25 percent were retail jewelers 
from the southwestern trade territory, ac- 
cording to Fred Sands, secretary of the 
Kansas City Wholesale Jewelers’ Associa- 
tion. Mr. Sands is also one of the execu- 
tive committee of the Kansas City Art and 
Gift Wares Association, sponsors of the an- 
nual gift show. Although many of those in 
attendance at the show this year were here 
for their first time, a large number also at- 
tended last year and the previous year. Sev- 
eral exhibitors remarked the increase in 
size of individual orders received from regis- 
trants this year, compared to those re- 
ceived from the same individual merchants 
during the previous shows. One exhibitor 
reported a total volume received at this show 
as being only 40 dollars less than was ob- 
tained at the Chicago gift show, held the 
previous week. A large number of the gift- 
wares exhibitors at the Kansas City event 
came directly here from their exhibits the 
previous week at Chicago. Virtually all ex- 
hibitors were optimistic in the outlook for 
continued and increasing importance of the. 
annual Heart of America event, remarking 
the enormous trade territory from which 
the show may draw visiting merchants. Plans 
are already under way for a much larger 
and a more important gift show here next 
Summer. This year, as in each of the pre- 
vious years, several merchants not in-the 
gift wares phase of merchandising attended 
the Kansas City show with a view to open- 
ing a new gift shop or a gift department in 
their respective businesses. 








Canada Notes 





W. Vegiard, Montreal, has assigned, and 
R. Corneillier has been appointed custodian. 

B. Berman, jeweler, Winnipeg, has sold 
his business to the American Jewelry Co., 
Ltd. 

Francis H. Waddell, jeweler, Toronto, 
has given a chattel mortgage for $200 to 
‘Herbert Eddington. 

W. D. Brough, optometrist, of Brantford, 
Ont., has given a chattel mortgage for 
$2,700 to the Imperial Optical Co., Toronto. 

Edouard Thibaudeau, manufacturing 
jeweler, William Moore, jeweler, National 
Import Co., jewelers’ agents, and Lamond & 
Racine, jewelers, are registered in Montreal. 

The Standard Electric Time Co. of 
‘Canada, Ltd., of Montreal, has been incor- 
porated, with a capital stock of $30,000, to 
manufacture and deal in clocks and time 
recording instruments, etc., by Francis G. 
Bush, Herbert W. Jackson, Alexander G. 
Yeoman, and others. 








Meldum’s jewelry store was opened re- 
cently at 808 Walnut St., Des Moines, la. 
The store in which the concern is located 
was recently remodelled and redecorated and 
equipped with handsome new fixtures. 
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Articles of incorporation have been filed 
with the secretary of State in Indianapolis by 
Kuehn & Schnarr, Inc., of Evansville, Ind. 
The company has a capital stock of $20,000 
and will do a general jewelry and watch- 
making business. The incorporators are 
John A. Schnarr, Ida G. Kuehn and DeWitt 
Chappell. 

The trade at Muncie, Ind., recently staged 
what they called the Million-Dollar Sale 
of Progress. Because of the extraordinary 
success of an entire week of special sales 
effort, the merchants plan to compile the to- 
tals of the business done and will get to- 
gether and see just exactly what the results 
were in dollars and cents. Muncie always 
has been a big booster for Dollar Day 
movements and has put over these special 
days with more than the usual success, but 
this is the first time more than one day was 
included in the effort. 

Arrests of pawnbrokers in Indianapolis 
on charges of receiving stolen goods, failure 
to make report of goods received and mak- 
ing false reports, are expected as a result 
of disclosures made to the police by cap- 
tured bandits. Already one pawnbroker and 
jeweler, has been arrested charged with 
receiving a stolen ring from John Marinee, 
18 years old, one of the five youthful ban- 
dits who confessed to the police. Detec- 
tives have returned to Indianapolis from 
Vandalia, Ill., with Emmett Brownlee, alias 
“Carl Johnson” of near Noblesville, and 
John Marinee, 18 years old, Indianapolis, 
two youths involved by confessions of three 
others in wholesale robberies of jewelry and 
hold-ups. The detectives took Brownlee and 
Marinee on a round of several pawnshops 
in an effort to identify the places where they 
had obtained revolvers used in the burglaries 
and also where they had disposed of the 
stolen vroperties. At one shop a $600 dia- 
mond ring was pawned for $1, the pawn- 
broker telling the bandits it was a “hunk 
of glass.” A sixth boy implicated in the 
burglaries, has not been apprehended. 

Extensive plans are being completed by 
the wholesale trade of Indianapolis for the 
reception of about 2,500 retailers in the city 
during the last week of September for the 
annual “Buyers’ Week.” It is estimated 
that the retailers will attend in larger num- 
bers this year than ever before. Special 
concessions are being made by jobbers, who, 
in addition to a lavish program of enter- 
tainment, will refund the railroad fare and 
hotel bills of their customers. More than 
30 wholesale firms are co-operating in 
the movement. This is more interest than 
jobbers have taken in former years, when 
a few virtually had to pay the way. Three 
nights of entertainment for the buyers are 
planned. Beginning Sept. 20, a dinner, at 
which women accompanying the buyers will 
be present, will be held at the new Cham- 
ber of Commerce dining room. Orchestra 
entertainment and dancing will be featured. 
The second night the buyers will be en- 
tertained at a smoker at the Chamber of 
Commerce. On this evening the women will 
receive tickets for downtown theaters. The 
following night the buyers will be enter- 
tained at a theater party at the B. F. Keith 
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theater. The wives and women accompany- 
ing the buyers also will be included in the 


theater party. 











Roland Noterman of Joseph Noterman & 
Co., is confined to his home with a recurring 
illness. Physicians will determine whether 
it will be necessary to undergo an operation. 

Julian G. Schwab of A. G. Schwab & Sons 
will pick up where he left off on his vaca- 
tion in August and will again visit Charle- 
voix, Mich., where his wife and child re- 
mained during the Summer. When Mr. 
Schwab returns he will bring his family 
with him. 

E. M. Valentine, road representative of 
Fox & Son in the Schmidt building returned 
from a months’. stay at Atlantic City and 
will leave Sunday for a tour through the 
southeast. E. J. Fox, president of the firm, 
will leave next week for a trip through the 
middle west. 

Chase Hoffman of the Hoffman-Greene 
Co. of Springfield, O., drove down to Cin- 
cinnati with his family and a couple of 
friends. They called on Arno Dorst, presi- 
dent of the Dorst Co. and he immediately 
dispatched the group to his box at Redland 
Field where they watched the Reds in action 
against the Giants. 

Louis A. Snyder, assistant to Walter H. 
Wilkening, diamond setter in the Andrews 
building, is scheduled to take a cruise on the 
matrimonial seas, as he and Miss Florence 
Schuppig are to be married. The ceremony 
will be performed at St. Mary’s church, 13th 
and Caly Sts., on Oct. 20. Mr. Snyder 
would not say where they are going to spend 
their honeymoon. 

A. G. Schwab, founder of the firm bearing 
his name, left for his usual stay at Atlantic 
City. He was accompanied by Mrs. Schwab 
and both will meet Mr. and Mrs. Louis 
Lange when they return from a two months’ 
tour of Europe Sept. 20. Robert S. Lange, 
a son who is connected with the Schwab 
firm, has left for a short pleasure trip and 
he too will meet his parents when they 
return. 

William F. Pohlmeyer, diamond setter in 
the Palace Theater building, will have charge 
of all the games that will be played during 
the 77th annual orphan feast of the General 
Protestant Orphan Home, Sunday, Sept. 
12. Pohlmeyer will supervise all the games, 
in which it is hoped to swell the funds for 
the home. August Herrmann, president of 
the Cincinnati Baseball Club, despite the fact 
that the Reds are in the pennant hunt, was 
pressed into service as Officer of the Day 
and has charge of the entire affair. 

Members of the entertainment committee 
of the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association, have received a 
number of compliments for the outing they 
gave at the Ohio Boat club last week. The 
committee worked very hard for the outing 
and the results achieved spoke for them- 
selves. Members of the association enjoyed 
themselves to the limit even though the Ohio 
River was a little out of its banks and pre- 
vented some from taking a good swim. The 
big event of the outing was the toothsome 
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beefsteak dinner that was served at seven 
o’clock: Those who had charge of the affair 
were: Clarence Loeb, chairman; Eli Gut- 
mann, Arno Dorst, Edgar Noterman and 
Arthur C. Jacobs. 

Samuel Meyers, doing business as the 
Meyers Jewelry Co., 44 E. 5th St., is de- 
fendant in a suit filed in the Common Pleas 
Court by Charles H. Rinkenberger, Colum- 
bia and Torrence roads. The plaintiff 
charges that a girl friend bought him a strap 
watch for $40 and it was represented to her 
as being a 15 jewel watch. He asserted he 
found that it was only a seven jewel watch 
and when he took the time piece to the store, 
he charges, Meyers attacked him, beat him 
up and ejected him from the store. Rinken- 
berger said he returned to the store to have 
the mistake corrected, and instead of rectify- 
ing the error, he said, Meyers beat him up. 
He asks damages to the extent of $1,000. 
Meyers denies the charge. 











& Hubbard Co., has joined a party of 
friends and gone bass fishing in northern 
Wisconsin. 

W. H. Cohn, of the Wagner, Gilger, 
Cohn Co., is in for a week’s stay, having 
finished the first part of his trip through 
his territory. 

Peter Rocco has opened a new store on 
the third floor of a new building on the 
corner of E. Ninth St. and Prospect Ave. 
In addition to retailing he will also do a 
manufacturing business and has installed up- 
to-date equipment for that purpose. 

The George A. Clark Co., 7th and Broad- 
way, Lorain, O., presented “Miss Lorain” 
winner of the Elks’ beauty contest with a 
string of pearls of her own selection when 
she visited the store. The occasion attracted 
quite a crowd and resulted in some good 
publicity. 

Out of town jewelers visiting Cleveland 
on business this week included: Leon F. 
Wilson, Erie, Pa.; Charles McCarvel, 
Elyria; C. H. Backenstos, Niles; H. C. 
Webb, Bedford; Charles R. De Ran, Free- 
mont; C. A. Bogert, Sandusky; Harry 
Downs, Amherst, and Mrs. McCarthy, of 
Amherst. 

The Webb C. Ball Co. will hold its an- 
nual silverware exhibit from Sept. 15 to 25. 
Pieces made by Paul Revere will be on dis- 
play, these having been loaned by the Towle 
Mfg. Co., Newburyport, for the occasion. 
Other special pieces will also be on display. 
President H. R. Avery, of the company, is 
issuing a special invitation to the principals 
of schools to have children visit the exhibit. 

Due to the promptness of a scrubwoman 
turning in an alarm, a fire that started in the 
jewelry repair shop of J. A. Gilbert, on the 
fifth floor of the Erie building, was extin- 
guished before serious damage was done. The 
fire was discovered by the woman when 
cleaning. She saw smoke coming from under 
the door, and when firemen arrived the place 
was ablaze. The cause of the fire was due 
to a defective electric power switch. Damage 
to the extent of $300 was done, exclusive of 
that to the clocks, watches, etc., in the shop. 
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H. S. Owen, Romeo, Mich., was in De- 
troit this week buying new merchandise for 
the Fall. 

Burr, Patterson & Co., Inc., Detroit, has 
recently increased its capital stock from 
$50,000 to $90,000. 

A. F. Crongeyer, Wyandotte, was a caller 
on the Detroit wholesale and manufacturing 
jewelers this week. 

John Marvin, of Royal Oak, paid a visit 
to the wholesale and manufacturing jewelers 
in Detroit this week. 

George Kahn, of Fink & Harrison, has 
returned from a delightful trip among the 
inland lakes of Michigan. 

John Roach, formerly with the Johnston 
Optical Co., has accepted a position as sales- 
man with E. H. Pudrith & Co. 

Irving Rattner has returned to his old 
position with Fink & Harrison, wholesale 
jewelers in the Metropolitan building. 

Edward R. Roehm recently entertained at 
the Detroit Yacht Club in honor of three 
cousins, who paid him a visit in Detroit. 

James O’Rourke, Richmond, was a visitor 
at the Metropolitan building this week, 
buying new jewelry merchandise for the 
Fall trade. 

Harold Green, of W. F. Green & Sons, re- 
tail jewelers at Mt. Clemens, paid a visit to 
the wholesale jewelry establishments in De- 
troit this week. 

Julie E. McWhinnie, one of the executives 
of Edward R. Roehm, manufacturing jeweler 
in the Liggett building, has returned from a 
two weeks’ rest. 

The Daniels Jewelry Co. has been incor- 
porated at Battle Creek, with a capital stock 
of $10,000. It will engage in a general 
jewelry business. 

The Gleichman Crystal Co. has moved 
from 903 to larger quarters at 907 Metro- 
politan building. Included in its expansion 
is a new watch repair department. 

Albert R. Kamberg, of E. H. Pudrith & 
Co., paid a visit to Chicago on Labor Day. 
H. L. Merry, of the same organization, 
passed the holiday at Holland, Mich. 

J. G. Haller and G. R. Haller, of the 
Luths, Dorweld, Haller Co., wholesale jewel- 
ers in the Liggett building, have returned 
from a three weeks’ visit to Elk Lake, Mich. 

H. B. McNally of Brown City, who was 
in Detroit last week buying new merchan- 
dise, said that prospects are bright in his 
section and he is anticipating a good run of 
business this Fall. 

Roy Connolly, of Hugh Connolly & Son, 
retail jewelers, has recently purchased a new 
sail boat, and is now passing considerable of 
his spare time on Lake St. Clair. He ex- 
pects soon to acquire the title of commodore. 

J. Rassner, of the Maiden Jewelry Co. 
in the Metropolitan building, left this week 
for a trip that will take him through Michi- 
gan, Indiana, Illinois, Texas and California. 
He expects to be away the greater part of 
the Fall. . 

Eugene Wagner, retail jeweler at Mon- 
roe, Mich., was in Detroit last week buving 
new merchandise for his Fall trade. Mon- 
toe and vicinity have experienced unusual 
prosperity this Summer and an extensive 
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jewelry trade is anticipated in that territory. 

Reid Berkey has returned from a trip 
through the southwest that kept him away 
from Detroit for the greater part of the 
Summer. He was home for the week-end 
and then left for another prolonged trip into 
the northwest. 

Fred Russell, Mt. Pleasant, Mich., died re- 
cently at St. Lawrence Hospital, Lansing. 
At one time he was president of the Michi- 
gan Retail Jewelers’ Association, and was 
founder of the jewelry firm of Russell & 
Foland. He also had other interests. 

A. Dunn has moved his watch repairing 
business from 601 Metropolitan building into 
the wholesale jewelry establishment of Fine- 
berg-Max Co., at 901 Metropolitan building. 
He now has much larger space and is better 
able to handle his increasing business. 

Charles A. Berkey, of the Charles A. Ber- 
key Co., who has not been in the best of 
health throughout the Summer, says he is 
now feeling much better than he has for 
some time. He hopes before the Winter 
sets in to have reached his old-time physical 
vigor. 

Fried & Krasner is a new concern which 
recently took out incorporation papers at 
Battle Creek, Mich., for the purpose of deal- 
ing in all kinds of jewelry. The owners are 
David Fried, Benjamin F. Krasner and Lilly 
Fried. The address is 30 Tompkins St., Bat- 
tle Creek. 

An armed bandit recently entered the re- 
tail jewelry store of Henry Simons at 1940 
Gratiot Ave., obtaining $5 from Mr. Simons 
and $8 from the cash register. He came in 
about 4 o’clock in the afternoon, and as soon 
as he secured the money made his escape 
into the street. 

Julius L. Melms, wholesale jeweler at 501 
Metropolitan building, after Sept. 1, will be 
located at 1209 in the same structure. Elmer 
S. Thurston, who has operated an engraving 
business at the same address with Mr. 
Melms, also will move with the latter. They 
will have much more commodious quarters. 

E. C. Strang, retail jeweler at 2113 Wood- 
ward Ave., has opened a branch store in the 
new hotel district at 227 Park Ave. A num- 
ber of large apartment houses and hotels 
have recently been completed in that part of 
Detroit, and Mr. Strang is the first retail 
jeweler to get into the territory. He has 
fitted up a fine store, fixtures and stock being 
new. Everything about it is attractive and 
in harmony with the surroundings. 

The Jacob Segal Co. is the recipient of 
any number of favorable expressions regard- 
ing the exhibition of diamond cutting it has 
been making in display windows of different 
retail establishments. It is simply a sales 
promotion plan that is proving most success- 
ful. Among those recently putting on the 
exhibition include Brown’s, at Highland 
Park, Mich.; Sallans, Inc., Detroit; Ben- 
Sams, Flint, and Rothbart Co. of Cleveland. 

H. Spira, of H. Spira & Son, announces 
that he expects to have his new establish- 
ment in the Metropolitan building completed 
and ready for occupancy some time during 
the week ending Sept. 11. He has associated 
with him his son. Mr. Spira comes to De- 
troit from Chicago, where he was in the 
jewelry business for about six years. Pre- 
vious to that he was a resident of Detroit 
for a number of years. He will engage in 
the importation and sale of diamonds. 





TRADE CONDITIONS 


General business conditions continue to improve 
and many of the leading manufacturing plants in 
this city are being operated on steady time. Re- 
ports from rural communities are more encouraging 
than ihey have been for some time past. Collec- 
tions are looking up. Local wholesale jewelers are 
looking for a brisk trade during the next three 
menths. 





E. J. Welp, retail jeweler at Huntingburg, 
Ind., was in Jasper, Ind., a few days ago on 
business. 

Charles F. Artes, Jr., of Charles F. Artes 
& Co., is back from a business trip at 
Indianapolis. 

T. C. Basye, leading druggist and jeweler 
at Rockport, Ind., was in Evansville a few 
days ago on a business mission. 

Mose Gans, for many years vice-president 
and general manager of I. Gans & Ca., 
wholesale and retail jewelers (now Raphael 
Bros.), was in Cincinnati on business re- 
cently. 

Alden Heuring, editor of the Winslow, 
Ind., Dispatch, who for a number of years 
was engaged in the retail jewelry business, 
was at West Baden, Ind., last week, attend- 
ing a State editorial meeting. 

Starting on Thursday, Sept. 2nd, local re- 
tail jewelers discontinued their Summer 
custom of closing their stores every Thurs- 
day afternoon and are resuming their 
regular closing schedule from this time on. 

The members of the Evansville Retail 
Jewelers’ Association held their first Fall 
meeting on Thursday night and there was a 
good attendance. Regular monthly meet- 
ings of the association will be held hereafter. 

Charles Hebner, retail jeweler at Boon- 
ville, Ind., was here a few days ago on a 
business mission and reported there had been 
a great improvement in trade conditions in 
his home city during the past month or 
two. 

Floyd Nester, of the retail jewelry firm 
of Heinzle & Nester, at Boonville, Ind., was 
on a committee recently to help arrange the 
Boonville Elks’ annual fair dance. The 
event was attended by many people from 
Evansville and other towns in southern 
Indiana. 

Letters received recently from H. H. Tis- 
low, retail jeweler, at Petersburg, Ind., and 
published in the Petersburg Democrat, state 
he has been having a great time fishing in 
Wisconsin and that he and his wife will 
make a motor trip in Canada before their 
return home. 

Reports from Boonville, Petersburg and 
other mining centers in southern Indiana are 
to the effect that many of the coal mines 
are getting ready to resume operations after 
a long shut-down and that this will have a 
stimulating effect upon business in almost 
every line in this part of the State. 

Galen White, whose retail jewelry store 
at Tennyson, Ind., was destroyed several 
weeks ago when the worst fire in the history 
of Tennyson visited the place, has not as yet 
started to rebuild and he may decide to 
locate elsewhere, it was announced at Tenny- 
son a few days ago. Many of the merchants 
whose stores were eaten up by the flames, 
may not rebuild. 
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A new wholesale diamond business has 
been opened in Rooms 706-707 at 704 Market 
St., by Morris Riskin. 

A. I, Hall & Son have added another 


watch specialist to their force, Sidney 
Sommer, formerly with Mayer & Weinshenk. 

P. H. Shuey is now located at 717 
Market St., and is equipped to handle all 
trade work. He has been doing watchmak- 
ing here for 22 years. 

Paul Loptson and John E. Gabriel, 
Seattle, Wash., were recent visitors. They 
were accompanied by their wives and were 
combining business and pleasure. 

A. L. Desenfant, of George A. Desenfant 
& Son, has just returned from a_ three 
weeks’ pleasure tour of the State. He re- 
ports that the outlook for Fall is favorable. 

Walter Dibb, San Diego jeweler, recently 
spent a delightful two weeks’ in San Fran- 
cisco. The trip was made via the coast 
route, and the return trip over the Ridge 
route. 

Harry 
Bros., Providence, 
spending a week here. 
who is in California for her health, 
maining longer. 

E. Dauphin, manufacturing jeweler from 
Indianapolis, Ind., recently came west and 
is looking for a location in the San Fran- 
cisco Bay section with a view to locating 
here permanently. 

The Hiles Watchmaking and Engraving 
School, formerly located at 717 Market St,, 
is now in larger and more desirable quarters 
at 5330 Mission St. ‘Charles O. Hiles is 
principal of the school. 

Jackson-Jewelers, Inc., formerly the Her- 
bert Jackson Co., Oakland, Cal., have re- 
modeled the show windows of their new 
store at 1432 Broadway, and are making 
every preparation for an active Fall business. 

Hustedt & Maisin have started a new firm 
to manufacture platinum and gold jewelry 
in room 404 of the Whitney building, at 
133 Geary St. Both men were formerly 
with Granat Bros. and Shreve & Co. They 
bought out Ferdinand Heiduska. 

G. A. Jewett, Pacific Coast representative 
of Hamilton & Hamilton, Inc., is leaving to 
cover his territory, which takes him to 
Bellingham, Wash., Denver, Salt Lake, Reno, 
back to San Francisco for a few days, and 
then to the southern part of the State. 

L. H. Burnett, president of Burnett Bros., 
returned recently from a visit to the Burnett 
stores in the Pacific northwest, which are 
located in Seattle, Tacoma, and Everett, 
Wash., Portland and Salem, Ore. He was 
favorably impressed with general conditions 
in that section. 

On Aug. 13, A. Muhs, senior member of 
the Muhs Mfg. Co., returned from a trip 
to New York, having been gone since July 3. 
Mr. Muhs returned through the Panama 
Canal. He stopped off at Havana and de- 
clared it the most enjoyable part of his 
trip. Byron Muhs left Aug. 15 on a two 
weeks’ motor trip through California. 

The Miller-Steinau factory was closed 
down on the Saturday before Labor Day 
and will remain closed until the day after 
Admission Day, thus allowing employes a 


Wachenheimer, Wachenheimer 
left on Aug. 27 after 
Mrs. Wachenheimer, 
is re- 
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whole week to enjoy the holidays. Mr. 
Miller and his wife will spend the week at 
Yosemite National Park, and Mr. Steinau 
and his family plan to spend the holidays 
in the Santa Cruz Mountains. 

Max Hirsch, Chicago importer, spent a 
few days in San Francisco, in the course 
of a long automobile trip, which was to 
take about four months. He was accom- 
panied by his wife, and they had already 
visited in Tia Juana, Mexico, San Diego, 
Los Angeles and other points en route before 
reaching here. From this point they pro- 
ceeded to the Pacific northwest. 

Joseph Kielty, Kielty & Beard, reports 
from the southern part of California that 
business there is good. This company has 
only recently started to cover this territory, 
and results so far promise much for the 
future. Good reports are also being sent in 
from Oregon and Washington, where 
Stanley Beard has been calling on the trade. 
The Kielty & Beard Co. recently took on 
the Sheets-Rockford silver plate line. 

A. A. Keene, of Pomeroy & Keene, Salem, 
Ore., arrived in town several days ago, to 
remain two weeks. Mr. Keene, who is 
secretary of the Retail Jewelers’ Associa- 
tion of Oregon, is accompanied by Mrs. 
Keene and Mrs. Goodman. He reports that 
business conditions in Salem are extremely 
good at present, and the outlook for Fall is 
most promising. Pomeroy & Keene have 
just moved into their store. 








Pacific Coast Notes 





A. Hirsh & Son, San Jose, Cal., are in 
the midst of their 11th anniversary sale. 

J. Irving Bedford is making improvements 
in his store at Chico, Cal., in anticipation 
of an active holiday campaign. 

Fred Baker, watchmaker, Wallace, Idaho, 
has accepted a position with the Boyd-Hayes 
Jewelry Co., Wenatchee, Wash. 

Ed. Condy, formerly with Chas. Haas & 
Son, Stockton, Cal., for many years, is now 
with H. J. Kueschler & Son in the same 
city in charge of their new optical depart- 
ment. 

A contract was recently awarded to the 
Standard Mfg. Co., 715 W. Spokane St., 
Seattle, Wash., for the installation of a 
store front and interior work at 1316 Second 
Ave., the new home of Burnett Bros., 
Seattle jewelers. The new store is expected 
to open in the first part of September. 

Founded in California, and nurtured to 
prosperous growth in this State, the Gensler- 
Lee Jewelry Co., with stores in Los Angeles, 
Sacramento, San Francisco, Oakland, and 
Richmond, recently announced further ex- 
pansion, in a store soon to be opened in 
Denver. “The new store,” said G. J. 
Gensler, president of the company, “has 
already been leased and will be opened in 
October. It will make the sixth link in our 
rapidly growing chain. The chain store 
idea, it has been proven, makes for 
efficiency in management and benefits the 
community. Chain stores in the past few 
years have developed with marked rapidity, 
proving economically sound from every 
standpoint. While still a new idea in the 
jewelry field, growth in this line promises to 
keep pace with the chain expansion in other 
commodities.” 
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Utah Notes 


Walter Brown, watchmaker at the J. S, 
Lewis Co. of Ogden is at his bench again 
following a vacation in Yellowstone Nationa] 
Park. 

Milton Peters of the Peters Jewelry & 
Optical Co., Brigham City, and son of State 
Senator John W. Peters head of the com- 
pany, is spending his vacation at Yellowstone 
National Park. 

Vice President John A. Evans of the J. 
W. Lewis Co., Ogden, is seriously ill. Col- 
leagues said he will recover but that it will 
be several weeks before he will be able to 
resume his duties. 

Henry A. Anderson of Los Aneles, Cal, 
who came to Ogden several weeks ago as a 
watchmaker for the J. S. Lewis Co., has 
been joined by his wife and family during 
the past week. 

From “Ogden 20 Years Ago” in Ogden 
Standard-Examiner: “A real gold brick is 
on display in the Lewis jewelry store 
window. The gold bar is from the property 
of the Yellow Boy Mining Co. in 
California and is valued at from $1,600 to 
$1,800.” 

Recent local trade visitors include: M. B. 
Bernstein, representing Harry Tropin; A, 
Shapiro, Louis Manheimer & Son Co.; M. 
Rosegaar, A. F. Smith Co.; A: Jewett, Ham- 
ilton & Hamilton, Jr., Inc.; George Epstein, 
Rosenthal & Kaplan; Harry Heifetz, Du- 
luth, Minn.; Albert B. Randall, M. B. Bry- 
ant & Co., Inc.; T. Goodman, Goodman & 
Co.; Max Reichblum, Etna Watch Co.; 
Charles E. Davis, Alphonse Jeddis Co.; 
Aaron Friedman, Bulova Watch Co.; J. J. 
Alexander, E. Bastheim Co.; Lee Hirsch, 
Joseph L. Herzog & Co.; Harris C. Cheney, 
San Francisco, Cal. 

A new fad has been started here by cer- 
tain of the younger set in Salt Lake City 
which it is stated is likely to be continued on 
a large scale next year. It is the wearing of 
flowers in place of jewelry. It originated 
last week at the second annual exhibition of 
the Salt Lake Flower Garden Club which 
was held at the Hotel Utah and attracted 
considerable attention. The girls who say 
they will wear flowers for adornment in 
place of jewelry, declared they will do so as 
long as garden flowers last, but no longer. 
They will not buy them from commercial 
florists and continue to wear them through 
the Winter months. The jewelers are look- 
ing for some way to combat this new flower 
fad. 

The retail trades department of the Salt 
Lake City Chamber of Commerce Com- 
mercial Club has decided to re-organize on 
the group plan, in effect in many large cities 
of the State, it was stated. It was found, 
according to a statement by officials of the 
Department, that in San Francisco jewelers 
found on making a survey that they had 
been wasting money by spending such a 
large proportion of their advertising money 
during the month of June in the belief that 
most of the weddings took place then. The 
survey which was made disclosed, it was 
stated, that the average for many years gave 
June a slight preference in marriages, but 
that was all. It was decided that the group 
plan will be more practical as problems of 
different trades differ so widely in different 
localities. 
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Beginning with September, all the jewelry 
stores are remaining open on Saturdays. 

Guido Noack, of the Carl Noack Co., 
Sacramento, is sojourning for a week in 
this city. He is accompanied by his family. 

J. A. Friedman, of the Friedman-Gessler 
Co., wholesalers of jewelers’ supplies, 405-6 
Jewelers’ building, is spending a week in 
San Diego. 

All the members of the traveling force 
of the I. Behrstock Co., wholesalers, Title 
Guarantee building, are out on the road 
after Fall business. 

Leo Alexander, representing Tomchin & 
Levinson, Inc., makers of gold and platinum 
jewelry, New York, is calling on the whole- 
sale trade in this city. 

The Jewelry Crafts Association, follow- 
ing its Summer recess, will hold its first 
meeting on Sept. 14. All the members are 
earnestly urged to be present. 

Hubert A. Wood, of Koke, Slaudt & Co., 
has just left for San Diego on a short busi- 
ness trip. H. W. Slaudt, of the same com- 
pany, is at present in El Paso, Tex. 

Carl Havelein, head of the watch-repair 
department of the Donavan & Seamans Co., 
has been suffering from an infected eye. 
He is expected back at the store in a few 
days. 

Edward B. Nicoll, manufacturing and re- 
tail jeweler, 320 Jewelers’ building, has been 
rearranging his shop in order to make it 
more convenient. He is also installing a 
new show-case. 

The young son of J. G. Donavan, of the 
Donavan & Seamans Co., is still in the 
hospital following an operation for appen- 
dicitis. It is expected, however, that he 
will be able to return home in a few days. 

Malcolm P. Campbell and Wallace Ginder, 
of the firm heretofore known as Wright, 
Campbell & Ginder, have received a copy 
of their new charter changing the name to 
Campbell & Ginder, Mr. Wright having re- 
tired a considerable time ago. 

Glenn W. Bodley, of the jewelry depart- 
ment of the E. W. Reynolds Co., has re- 
sumed his place in the salesroom after being 
confined to his home three weeks as a result 
of an injury received from an automobile 
as he stepped from a street car. 

G. D. Davidson, of the G. D. Davidson 
Co., has the sympathy of many friends be- 
cause of the death of his mother, Mrs. John 
Davidson, Aug. 26. She was a resident of 
Los Angeles and had reached the age of 87 
years. William M. Rayley, secretary of the 
Davidson concern, left a few days ago for 
a rest. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are the fol- 
lowing: Barney Goodstein, San Bernardino; 
Oscar Crowell, Riverside; W. C. Guerth, 
Redlands ; C. W. Middleton, Pomona; C. W. 
Wallace, Chino; E. J. Hase, Ontario; Frank 
Hoffman, Santa Ana; T. R. Canady and 
John Parker, Huntington Beach; R. W. 
Popejoy, Redondo; B. F. King, Venice; J. 
H. Blanchard, Ocean Park. 

J. D. Bridges, of the International Silver 
Co.’s local office, recently visited Bakersfield, 
(Fresno and Santa Barbara. F. C. Plate has 
just returned from a short trip to San Diego 
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and is intending to go soon to Bakersfield 
and then to El Paso, Tex. Mr. and Mrs. 
C. E. Breckenridge, former vice-president 
of the International Silver Co., who make 
their home in Pasadena, are spending the 
Summer at Coronado Beach. 

C. F. Sischo & Sons, dealers in jewelers’ 
supplies in the Jewelers’ building, have been 
making changes in the arrangement of their 
office by which their work can be carried 
on much more conveniently. Mr. Sischo, 
who has recently been away on a brief trip, 
has returned home. Robert H. Gilmore, of 
the concern’s traveling force, has gone on a 
business trip to San Bernardino. Harry 
Phillips, another salesman, is at present 
visiting near-by towns. 

Munro Montgomery, of Montgomery 
Bros., has returned after a rest and is again 
at his place in the store. In company with 
his family, he first visited Del Mar, about 
100 miles south of here on the coast, and 
then returned and went to Del Monte, a 
popular resort on the Monterey Bay about 
375 miles north of here. James A. Mont- 
gomery, president of the concern, has prac- 
tically recovered his health, which was 
slightly impaired recently. 

Miss Anna McPherron, for several years 
past in the silverware department of the 
E. W. Reynolds Co., was married on Sun- 
day, Aug. 22, to Edwin S. Earhart, a promi- 
nent attorney of this city. Rev. Governor 
Porter of the Methodist Episcopal Church 
performed the ceremony. After a honey- 
moon trip they will make their home in Los 
Angeles in a beautiful house which they are 
now having constructed in Annandale. 
Their many friends in the trade and fellow- 
employes of the Reynolds concern are con- 
gratulating the bride on her new venture in 
life. 

Emulating in some degree the small but 
tastefully appointed jewelry shops that have 
become a feature of interest to those who 
visit Paris, the new firm of Wallace & Co. 
have established a salesroom at 26 S. 
Marengo Ave., Pacific Southwest Bank 
building, Pasadena. Although a carefully 
selected stock of artistic diamond jewelry 
and watches is carried, special attention will 
be given to designing, manufacturing and 
remodeling unusual pieces of jewelry, a 
feature in which the members of this new 
firm are well-known experts. The per- 
sonnel of this firm consists of Harvey B. 
Wallace, Detroit, Mich., importer of dia- 
monds in the rough for industrial purposes; 
Harry W. Twogood, who for a period of 
years has been connected with the manu- 
facturing jewelry business in Detroit, and 
James M. Wallace, expert in diamonds and 
precious stones, and designer and manu- 
facturer of artistic jewelry. In arranging 
the appointments cf this new place of busi- 
ness, great care has been exercised in the 
selection of simple yet tasteful decorations, 
and for the comfort of the customers and 
the facilities for the handling of business. 
Wallace & Co. opened for business Sept. 1. 








The Gensler-Lee Jewelry Co., well known 
jewelry firm of the west, has leased a store 
at 819—16th St., Denver, Col. The concern 
operates a chain of credit jewelry stores, five 
of which are located in California. The new 
store in Denver will open the early part of 
October. 
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St. Joseph 


The Erken-Vanzandt Jewelry Mig. Co., 
118% N. 8th St., St. Joseph, Mo., have added 
some mechanics to their shop, and have also 
added considerable new shop equipment. The 
company reports a very good business and 
looks forward to a good Fall and Winter 
trade, due to the good crop conditions. 

E. E. Pollock, president and treasurer of 
the Pollock & Creviston Jewelry Co. 
manufacturing jewelers, St. Joseph, Mo., 
is making a business and pleasure trip to 
New York and other eastern cities. The 
firm recently completed a contract for the 
‘Chamber of Commerce of St. Joseph, of 
30,000 medals, commemorating the start of 
the air mail in St. Joseph. The company 
has added considerable new shop equipment, 
which included an 800 press which strikes 
30 medals a minute. Additional help has 
also been added to the shop staff. 











Kansas Notes 





L. D. Williams has recently added com 
siderable space to his show room and also 
added a gift shop and taken on a line of 
clocks. The house reports a good repair 
business. 

The Mack Jewelry Co., Leavenworth, 
Kans., recently added William Whiles to its 
mechanical staff. The firm has added con- 
siderable new shop equipment and has its 
show room newly arranged and newly deco- 
rated. 

The Frederick Jewelry Co., Leavenworth, 
Kans., which is doing a very extensive credit 
business, is doing considerable newspaper 
and direct by mail advertising, which is 
helping get considerable business. The firm 
recently won the $100 silver cup which the 
International Silver Co. gave away in a re- 
cent contest. The manager of the firm re- 
cently announced that the house was running 
less than three per cent. on its “skips.” The 
firm recently had its show room newly deco- 
rated and also have added some new fixtures. 























Several of the Memphis jewelry houses 
will have booths at the Tri-State Fair amd 
Auto Show opening here the last week in 
September. 

Leonard Krower & Sons, Inc., New Or- 
leans, put on in Memphis, at the Hotel 
Gayoso, Aug. 23 to Aug. 30, a complete 
holiday display of jewelry, diamonds, 
watches, art and gift goods. J. T. Kirtland, 
Paul Seibel, and R. A. Janin were in 
charge of the show. 

The New Brys department store is stag- 
ing this week a Housekeepers’ Bazar. Music 
is furnished by the Seven Aces, Columbia 
record producing artists, playing at the Pea- 
body. The jewelry repair, optical and other 
departments are having a large visitation. 
Many prizes and special souvenirs feature 
the event. 








Harry Huber, Mahnomen, Minn., will 
move his jewelry business to Owatonna, 
Minn, 
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ARTISTIC AND ATTRACTIVE 
FIXTURES 





MANUFACTURERS 
LIGH GRADE 


JEWELERS FUXTOR 











No. 104 Case and Table 








Have you a fixture problem? Let us help you solve it! 


We design and manufacture fixtures for the up-to-date 
Jewelry store incorporating quality in materials and work- 
manship in our products. 


You will find us at the show but we invite you to our 
factory and showroom to inspect our complete line while in 
Chicago. 


Just 10 minutes ride on Lake St. elevated to Ann St. 
station. 


F. C. JORGESON & CO. 
159-167 Ann Street CHICAGO, ILL. 


Phone Monroe 1623 












































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrircULAR regarding any advantageous 
device or plan which they are utilizing in con- 











nection with their business. 

















Shall I Go Into 
Credit Business? 





Written Expressly for The Jewelers’ Circular 
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 gemite the past two years many retail 
jewelers of high standing have spent 
some sleepless nights worrying over this 
bothersome question. They have seen ex- 
tended credit business taking the world by 
storm in every line of business. The tempta- 
tion to the old-line jeweler has been exceed- 
ingly attractive—and many have succumbed. 
I believe that a poll of those jewelers who 
have gone into the long-term credit business 
would show that most of them are mighty 
glad they did. 

In most instances what is referred to by 
“going into long-term credit business” is 
merely announcing the fact. Most cash 
jewelers are now in the long-term credit 
business in spite of themselves. A close 
examination of their accounts will show that 
most of their charge customers are taking 
from 60 days to four months to pay up their 
bills. And the higher the class of customers, 
as a rule, the longer they are taking to square 
their accounts. The high-toned jewelry 
buyer is used to having his own way with 
tradesmen, and he pays in his own sweet 
time, as the doctor, the baker and the candle- 
stick maker will tell you with a tear in their 
eyes. He knows his patronage is greatly de- 
sired, and on the strength of it he plays fast 
and loose with his creditors. 

Many cash jewelers are running a credit 
business, therefore, without getting the ad- 
vertising they deserve out of it. When an 
old-line, cash or 30-day-account jeweler be- 
gins to consider extending long-term credit, 
immediately there hops into his mental eye a 
vision of the “dollar down, ketchum, skinnem 
and dropem” kind of jewelry houses that 
have reflected discredit on the whole trade. 
He does not appreciate the fact that there is 
a happy, high-class, dignified middle ground 
that is beckoning te-him. Many of his cus- 
tomers, high and low, will welcome a digni- 
fied long-term credit policy adoption by the 
first-rate jeweler. Nowadays, with more 


than $900,000,000 worth of time-payment au- 
tomobiles crowding our streets and high- 


ways, credit terms are welcome to every one. 
It is most probable that the jewelry cus- 
tomer who has been honestly trying to meet 
his bills in 30 days and usually succeeding in 
00 or 120, is occupying a time-payment home, 
using time-payment furniture, listening to a 
time-payment radio, riding in a time-payment 
automobile and, perhaps, buying on the side 
a time-payment bond. 

lf he buys jewelry, he finds that his in- 
come is mortgaged for a long period ahead 
—and he just simply cannot find sufficient 
cash to meet a 30-day purchase. He will 
gladly trim off for the jeweler a portion of 
that future income that has to be parceled 
out so many ways, but he cannot lump off 
enough to cover the whole purchase at one 
swoop. Therefore, he has either got to ar- 
range terms with his jeweler in whom he 
has faith (or take terms without arranging 
them), or he has to go to the out-and-out, 
dyed-in-the-wool instalment jeweler. He is 
out for the best terms he can get on reliable 
jewelryv—and is willing to take jewelry not 
so reliable, if the terms are attractive. And 
hundreds of thousands are daily going to just 
this sort of jewelers—hundreds of thousands 
who would far rather have their jewelry 
from the old reliable Jones & Co., if they 
could afford his 30-day terms. 

I am not presuming to say that all buyers 
of jewelry have to have long terms. There 
are thousands who pay their bills promptly 
every 30 days and do not ask, and would not 
accept, longer terms of credit. There are 
other thousands who will accept credit from 
no one—they pay cash for all they buy and 
are justly proud of the fact. But it must 
be. borne in mind that these are in the ex- 
treme minority. It takes the bread-and-but- 
ter patronage to make a jewelry store profit- 
able. And a large section of this bread-and- 
butter class has been going to the “dollar 
down” jewelry house, paying 125 to 150 per 
cent. gross profit blindly for the sake of the 
12 or 18 months terms they can get. And 
this class of competition is cutting deeply 


into the legitimate jeweler. This class of 
jewelry store is using -three times as much 
advertising as the conservative, dignified 
jeweler. Their bad account losses are, of 
course, greater (but not so much larger ‘as 
you would think), but their turnover and 
net profits also are greater by far. 

These fears usually beset the mind of the 
conservative, high-class jeweler when he 
tosses in bed with the long-term credit bug 
buzzing in his night-cap: 

(1) Will it ruin my standing? 

(2) What will my old customers think 
about it? 

(3) Will the bad accounts I'll get ruin 
me? 

(4) Won’t it increase my bookkeeping 
expense to a prohibitive figure? 

(5) Will I have to charge a higher mark- 
up all down the line? 

(6) What kind of terms must I make? 

(7) Will the public stand for an interest 
or “carrying” charge? 

(8) Will it not necessitate ruinous ad- 
vertising space? 

Like most other difficulties contemplated 
from afar, they actually evaporate when once 
attacked. A jeweler may ruin ‘his standing 
in many ways—by unreliable repair work; 
by doubtful handling of customers’ dia- 
monds; by unfair advertising practices; ‘by 
unreasonable prices, and a hundred ‘other 
open or insidious means. Why should a.dig- 
nified extended term credit policy damage a 
jeweler? This fear exists in the jeweler’s 
mind because he has pictured all extended 
term credit business as in the class of the 
disreputable firms who have hurt the busi- 
ness as a whole. I know of one of the 
country’s largest retail jewelers who turned 
this question over and over in his mind for 
weeks before deciding to allow longer eredit. 
He came to the conclusion that such.a policy 
would not damage him so long as it was 
carried out on the same high plane as the 
other factors of his business. 

He knew the public was resorting to long- 
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Memorandum Selections Sent on Request 






HIRSCH 


IMPORTER 


SHOWING 


Newest Shapes in Ladies’ Bracelet and Men’s Wrist Watches 






Material Always on Hand 
CHICAGO, ILL. 
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The Ament Diamond 
Advertising Service 
for Retail Jewelers 


This diamond advertising 
service is produced for the 
finest retail stores. 


It is sent you each month 
complete with hand drawn 
cuts and borders. 


It is written to create pres- 
tige for your store. 


It may be procured by only 
one jeweler in each city. 


A note on your letterhead 
will bring details. 


NOLTE C. AMENT CO. 
STARKS BLDG. 
LOUISVILLE, KENTUCKY 
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The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 








Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 











wes PITKIN tne. 


ANALYSES OF 
PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
47 Fulton St. New York 








fej —-‘TheProtection Ring Guard 
fo For thin rings get our num- 
ber 0. It is a new addition 

\ to our regular sizes. 
The Lion Safety Pin Clutch Co. \ 
20 W. 22nd St., New York p,, May 25, 190 
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3 Genuine Diamonds be and wears 
4/100 Each like PLATINUM 


20kt. 
White Gold 


HAND CARVED 
To Retail 


“EP This Reg. Trade Z repens 

Mark guarantees you ea atinum 

renal cag diamonds without diamonds guarantees you genuine 
J. 6177 same price. 





BUFFALO JEWELRY MFG. CO. Top. Genuine Hope 
“The Mail Order House to the Jewelry Trade”’ 
5@1 Washington St. Buffalo, N. Y.- 








This <> Reg. Trade Mark 


diamonds, 
Solid Gold 14 Kt. White Gold 


Ruby. 


Gee °°” of the Business Men that fail come from the ranks of the Non-advertiser. Play Safe and 


Advertise. Write for our Free Cut Service. 





2 DIAMONDS 4/100 each A L a P R O F I T 2 DIAMONDS aut each 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Order on five days’ memo. when 
you have a sale in sight. Orders 
filled same day received. 

ALL EMBLEMS and INITIALS 
6517 on hand at all times $25.00 





in every size Retail : 
Also in White Gold Incrusting This <@3@ Reg. Trade Mart 
Display Emblem Cards for your win- @uarantces you gcouine diamonds 


dow in original colors free upon request. 


Is 
CAN ALSO BE HAD IN FREE cuts in all emblems and initia 
BLACK ONYX, TOPAZ with One or more Rings 


GARNET, SARDONYX WRITE FOR WHOLESALE PRICE. 
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Storekeeping Department 








term credit in practically every other need 
of life and that he was out of step with the 
times in not giving this accommodation at 
his store. His manager threw up his hands 
and reminded him mournfully that all of his 
old customers who were cash or on the sup- 
posedly 30-day charge account basis would 
take advantage of the new and longer terms. 
This scared the merchant for a little while 
until he had that credit manager analyze his 
charge accounts as they stood. The manager 
was amazed to find in concrete figures the 
fact that their charge accounts were taking 
60, 90, 120 and 150 days, or longer, to pay 
their 30-day accounts! This shed a new 


“fight on the whole thing. 


Therefore, it was concluded that nothing 


‘much would be lost by making a virtue of 


this necessity, and capitalizing in their ad- 
vertising the fact that the old reliable Jones 
& Co. jewelry establishment was now out 
actively for jewelry business and was ready 
to accommodate its clientele with some lib- 
eral terms, if:needed. A shrewd man in the 
organization also pointed out that, while 
many of their accounts were taking from two 
to five months to pay their bills, in many in- 
starces the firm was getting no cash on such 
tracsactions, while, with an out-and-out an- 
nounced instalment credit policy they were 
sure to get something down, and almost cer- 
tain to get. something each month. This 
made the situation considerably lighter. 


Then arose the subject of bad accounts. 
Would they not ruin the firm if they were 
allowed to come in and buy Jones’ high-class 
jewelry on long terms? Would there not be 
many dead beats? The answer to this was 
to be found in the fact that most of that 
sort of rabble would not even attempt to 
buy from Jones & Co. The credit depart- 
ment would be expected, of course, to carry 
on in the same conservative, safe and digni- 
fied manner that had characterized all other 
departments of the firm always before. Not 
that the credit department was to be too 
stiffanecked, allowing credit only to those 
persons with five-figure annual incomes, but 
it must choose its risks carefully, inquiring 
closely into any other outstanding obliga- 
tions that a credit applicant might have. 


Under the head of bad accounts, there 
were statistics to be had, too. The research 
department of THE JEWELERS’ CIRCULAR, or 
of the national association of jewelers, or of 
individual jewelers themselves, all stood 
ready to give their information and experi- 
ence on this subject. And such reports were 
encouraging. It was found that among high- 
class jewelry stores which had gone into the 
long-term credit business in a dignified way, 
were reporting bad-debt losses of less than 
one per cent. Their experience, it was ad- 
mitted, as yet did not cover a long period, 
for it is only in the last three or four years 
that the long-term credit movement has in- 
vaded the ranks of the conservative jewelers. 
However, such as the information was, it 
was most satisfactory. It showed practically 
no higher rate of loss than the jeweler was 
experiencing on his old-line business policy. 

As to the bookkeeping end of the problem 
—this depended largely upon the system of 
bookkeeping the jeweler proposed to use. 
Many jewelers have made no increase in 
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their bookkeeping establishment, simply for 

the reason that they have inaugurated the 

plan without changing their system at all. 
Thus if John Smith bought a ring for 


_ $100, paying $25 and promising tfie “balance 


in three months, he was merely tharged with 
$100, credited with $25, and every month he 
was billed with a statement for the balance 
then due. This plan is superior in its amaz- 
ing simplicity. Nothing impresses the public 
more than to know that there is no “red- 
tape” about opening an account. The “dol- 
lar-down” boys make a play to this very 
psychology by broadcasting the fact that 
there is no red-tape to their racket. You 
walk in with a dime and out with a diamond. 
Try to do it! 

The simplicity of this plan appealed to the 


jeweler under discussion. It fitted in with - 
He didn’t - 


the traditions of Jones & Co. 
want hundreds of persons carrying around 
with them instalment books from Jones & 
Co. It would cheapen his place and do that 
very thing that he feared most when he was 
worrying over the proposition of long-term 
credit. Thus, by being “Johnny at the rat- 
hole,” he was able to side-step at the start 
an error that would have reflected against 
his store. There was to be no distinction 
at Jones & Co. between the person who 
bought, cash down, pay in 30 days, or the 
one who wanted six months or longer and 
was ready to pay something down. Right 
there was a master-stroke in the maintenance 
of store dignity. 

Right here entered the question of how 
to price the merchandise. Should there be 
two prices—one for the cash customer and 
one for the term customer? This looked 
dangerous. This merchant knew the public 
shied at any two-price store. It is just 
‘natural, plain animal psychology to hate to 
be classed differently from other people, and 
to be charged a premium for goods that 
someone else does not have to pay. No 
_matter if equity and so-called business ex- 


* perience does prove that terms have ‘got to 


be paid by someone. So it was decided 
there would be no two-price policy in Jones’ 
store, even if the whole proposition had to 
be thrown overboard. At this juncture 
there stepped forward a far-sighted execu- 
tive in this store who ventured the opinion 
that the price and mark-up on Jones & Co. 
remain as always—same price cash or credit 
—and no increase in prices on account of 
the new policy. 

“Increased turn-over will pay the cost of 
the new policy,” said this man. 

The logic of it hit the jeweler square in 
the eyes. The advertising values of such a 
policy had the advertising man beaming with 
-happiness. He was already visualizing the 
copy he could write around the fact that 
you could buy the traditionally fine mer- 
chandise of Jones & Co. on terms with no 
extra charge nor advance in price. The 
merchant found this solution entirely to his 
liking and congratulated himself upon the 
fast dissipation of the mists of doubt that 
had cost him so many nights’ sleep. He had 
investigated and found that some old-line 
conservative jewelers, who had jumped into 
the pool of extended credit, had tagged 
onto their selling prices an “interest or car- 
rying charge.” But he also found that many 
of them had abandoned this “carrying” 
charge, having found that it did not sit well 
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with the .public.. So he had his own judg- 
ment and the experience of others to guide 
him past.this treacherous point. 

Next for consideration was the question 
of the kind of terms to make. In the inter- 
ests of his firm he dared not offer terms that 
would be as long as the “dollar down” peo- 
ple, who sold terms instead of merchandise. 
The public must be made to feel that they 
were getting the same splendid merchandise 
at Jones & Co. as always, and that the 
extended credit was merely an accommoda- 
tion Jones & Co. extended to its clientele, 
knowing that clientele had many other 
obligations to meet besides those for jewelry. 
How about four months, on the average— 


without interest? Sounded good, and the 


other boys in the store agreed with him. 
Such a period of time would “fit in” with 
the general standing of the store. It would 
not verge into that zone of “installment pay- 
ments.” It was merely a friendly accommo- 
dation. Of course, if a longer period of 
time was desired, there would be a small 
interest charge on the balance deferred be- 
yond that time. No conscientious customer 
could rebel at that. For a four-months’ 
period he was getting Jones & Co.’s mer- 
chandise at the same price as any millionaire 
who wanted to pay cash on the spot—and 
if he needed more than four months he was 
willing to pay for it. 

Of course this interest phase was not to 
be exploited in the advertising, nor in the 
salesman’s talk,-if it could be evaded. The 
firm could truthfully advertise “Divided 
Payments,” “Deferred Payments,” “Pay Out 
of Income” or along any other dignified line 
that the advertising man hit upon. So much 
for that. 

There was little question in the minds of 
the executives of the store that the public 
would “stand for” the small interest charge. 


- This end of the. transaction was to be 


handled with the usual credit office tact, 
and only when the customer brought up the 
possibility of wanting longer than four 
months’ time. Available experience from 
other jewelers indicated there would be no 
stumbling block there. In other words the 
public would not feel there was a “catch.in 
it” just , because Jones & Co. wanted to 
charge a little interest on accounts extend- 
ing beyond a reasonable time. 
(To be continued) 





It’s Facts That Count 


I S it not true, as J. G. Frederick tells us? 

He says: “Business is a game of facts ; 
facts are the chessmen, and the chessboard 
is the hardpan of reality. The first require- 
ment of a business man is love of facts and 
of practical reality. Business is no game for 
anyone who hates facts, hates the practical 
side of life, hates to deal in things as they 
are. The game of business—like most clean, 
healthy sports—is played down on the good 
green earth and not in the vaporous region 
of the clouds. A good game is usually a 
sweaty, grilling game of point matched 
against point, right out in the heat of the 
sun.”—“The Great Game of Business” (New 
York: Appleton & Co., 1920). 





“The Jewelers’ Circular is one paper we 
cannot get along without, and we look for- 
ward to each week’s issue.”—J. H. Kienker, 
Sheffield, Ala. 
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People Like That Busy Looking Store 








Written Expressly for The Jewelers’ Circular 

















oe THAT'S always such a lonesome look- 

ing store,” said an acquaintance as we 
passed a jewelry store familiar to both of 
us. 

“And on that account,” I replied, “we 
don’t feel any particular interest in going 
in there.” 

“We don’t feel interested in going in and 
we don’t exactly like to go in just to look 
around because we have the feeling that 
there is so little going on there that when 
a person. does enter there is going to be a 


. strenuous effort to see that he buys. You 


just don’t wander into an empty looking 
store to see what’s there. You feel too 
conspicuous.” 

And I could not gainsay that opinion. 
There is that big store, so big that one or 
two customers are lost and do not detract 
from its emptiness. And the stock does not 
require so much room but could be well 
displayed in half the space, with a little 
more modern display equipment. 

This incident reminded’ me of another 
case where a jeweler found that his store 
looked too much deserted. and he gave some 
thought to the problem and solved it. He 
told me about it afterward, for his store 
was smaller and busier when-I first saw it. 

“Every time I came back from lunch,” 
he said, “and saw that big, long room 
stretched out there and nobody in sight, I 
had a sort of sinking feeling, for I hadn't 
really got started yet and I wanted to see 
customers lined up in’ front of my counter. 
I determined that in. some way I would get 
that store looking busier. 

“First I cut the space in two, putting a 
beaverboard partition across half way back 
and moving my stock all up into the front 
half. That fixed it so that a salesman and 
a couple of customers made the store look 
busy. Then I used more light because a 
store always looks deserted if there isn’t 
enough light so people on the street can 
see when there are customers in there. I 
used good signs telling the public that we 
liked to have them come in just to look 
around. I sent out form letters inviting 
people to come and inspect any new stock 
when it came. These were made like in- 
vitations with the idea of just getting more 
people to come to the store, whether to buy 
or not. Something like this I used”; and 
the jeweler wrote off the following: 


Dear Mrs. Brown:—You are fond 
of seeing beautiful jewelry I know. 
I have just put on display a showcase 
full of novelty necklaces and earrings 
and I am inviting a few of the ladies 
of our town to come in Friday or 
Saturday to look them over. 

This is just an invitation to inspect 
these pretty new things. Of course 
they are for sale, but first of all I 
want you and any friends who might 
be interested, to come and let us show 


them. 


“Working along that line I got more 
people coming, and then I evolved the idea 
of putting in some stock that would not 
run up into money like jewelry, but that 
would help attract people in search of pop- 
ular priced goods. So I arranged a separate 
gift shop department in the back part of 
the room, making an archway through the 
temporary partition I had set up. I did this 
at first without any thought of more than 
breaking even on this department.if I could 
use it to bring in people and make the store 
look busier. As a matter of fact the depart- 
ment has proved a real money maker for 
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A Store Front that. Attracts Attention 





HERE is the very interesting little store of 

N. C. Hall, 312 S. 5th St., Springfielg 
Ill. This store front is attractively framed 
in mahogany, and has art lettered glass with 
a top border of amber glass. The display 
space in the windows is 20 inches deep and 
6 feet long. The windows were designed by 
the jeweler himself. 





Your Work 





D2? it cheerfully, even if it is not con- 

genial. 

Do it in the spirit of an artist, not an 
artisan. 

Make it a stepping stone to something 
higher. 

Keep yourself in condition to do its as well 
as it can be done. 

Endeavor to do it better than it has ever 
been done before. 





ATTRACTIVE FRONT OF PROGRESSIVE: STORE OF N. C. HALL, SPRINGFIELD, ILL. 


itself as well as a help in bringing in people.” 

I have thought of this man’s method and 
the idea back of it a good many times when 
I have stood looking in the window into 
some jewelry store that seemed to be prac- 
tically deserted. I have come to the con- 
clusion that getting the people coming so 
the store looks busy is just about as im- 
portant for the effect upon people who look 
in as for actual additional business from 
the people who go in.—F. F. 








Lady: Young man, am I correctly in- 
formed that you intend to sue for the hand 
of my daughter ? 

Lad: I guess I'll have to—it has my ring 
on it—Nebraska Awgwan. 





Dad: Son, why don’t you stand up to 
that girl, tell her you are not afraid of 
her and that there are plenty more women 
in the world just as good as she is? 

Son: But, Father, you always told me 
not to be deceitful—Centre Colonel. 


Make perfection your aim and be satisfied 
with nothing less. 

Do not try to do it with a part of yourself, 
the weaker ‘part. 

Recognize that work is the thing that 
dignifies and ennobles life. 

Regard yourself as a co-worker with the 
Creator of the Universe. 

Accept the disagreeable part of it as cheer- 
fully as the agreeable. 

Believe in its worth and dignity, no matter 
how humble it may be. 

Choose, if possible, the vocation for which 
nature has fitted youu—E-schange. 








Paul Revere rode into Newburg with the 
hurrying hoofs of his horse arousing quite 
a clatter on the cobblestones. “Damn those 
joy riders,” muttered the citizens. 

“The British are coming!” he loudly 
shouted. 

“Damn these immigration situations!” 
muttered the citizens.—A ggievator. 
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Storekeeping Department 
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Window Display and the Jewelers 








By L. F. Jopry* 


wy Et us show our people the way back 
to the jewelry store” is today the 
earnest prayer of every progressive jeweler 
in the country. 

No longer is the neighboring jeweler your 
greatest competitor. It is the department 
store, the drug store, electrical appliance 
stores and even the haberdasher who has 
been allowed to dictate the fashions which 
eliminate many items of the jewelry trade. 

Our competitive "neighbors have made 
progress and in doing so the jeweler has 
allowed them to take his business along. 
It may be a startling statement but a great 
many jewelers are not awake to the modern 
methods of merchandising. Recently the 
writer attended the convention of the Inter- 
national Association of Display Men and 
found just one other representative from a 
jewelry store. 

Does this mean that in both the United 
States and Canada there are just two 
jewelers who recognize the value of window 


display to the extent that they are willing 


to send their display man to a convention 
for new ideas? 

The windows of a store are the beacons 
that guide prospective customers in the har- 
bor of greater sales. Their appearance re- 
flects the personality of the store. Through 
them the public formulate an opinion, good 
or bad, of the merchandise, personnel, and 
the owner of the store. 

It is estimated that one-third of the rental 
price of the. store should be charged to the 
windows, yet how often are they the most 
neglected part of the store. 

Nearly every department store in the 
country has a display manager and a corps 
of assistants who are trained artists and edu- 
cated in merchandising and displays. One 
particular store has a man at the head of its 


display department, who receives a salary of 


$25,000 per year for his services alone. 

How many jewelry stores have a display 
man who has ever made a study of window 
display? In most cases the display man, 
dubbed the window trimmer, dresses his 
windows when the mood strikes him or 
when his other duties permit. His windows 
are good for jewelry stores but they are a 
crime when compared with the displays of 
the department store, the clothier and the 
haberdasher who recognize the value of win- 
dow display and pay a trained display man 
to do their work. 

It is hoped that every jeweler recognizes 
the value of window display, and that it will 
not be necessary to convince him of their 
merits. In fact more sales are made out- 
right or started by window displays than 
from any other one factor in the store, yet 
the lowest paid clerk receives more per 
week than is generally spent on jewelry 
windows. 

The argument is advanced that the jeweler 
can not afford a display man for that pur- 
pose only, as he would be idle nearly half 
the time, which is true if he paid no more 
attention to detail and arrangement of the 





* Advertising and display manager for Robert 
Koerber, Ft. Wayne, Ind. 
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windows than is generally made, but one 
good display man will sell more merchandise 
through his windows than any two or three 
high priced sales experts on the inside who 
will approach a customer and through sug- 
gestion of different items, make or attempt 
to make sales. 

As stated before, the jeweler is facing the 
great problem of an encroachment on all 
sides by competitive lines. He is fighting 
with his back to the wall, seeking for some 
opening whereby he will realize more than a 
meager percentage on his capital investment. 
Every year some item wanes in popularity, 
becomes dead, such as scarf pins, cuff links, 
etc.. and no new item comes forth to take 
its place. Every week, in some part of the 
country, department stores are _ installing 
jewelry, watch, diamond and silverware de- 
partments and operating them successfully. 
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that drives home to the people who pass by 
in thousands. 

An old Chinese proverb tells us that one 
picture is worth 10,000 words. Let every 
jeweler who is worthy of his vocation, re- 
solve that he will put forth every effort to 
make his windows a picture that will be 
attractive, beautiful and as educating as 
possible and that he will make an earnest 
endeavor to really show our nation, the 
people, the way back to the jewelry store. 





Terpsichore Trips the Light Fantas- 
tic in Their Bridal Window 





HERE is a most attractive and unusual 
window display made in June by Frank 
A. Leber, 3817 W. 26th St., Chicago, III. 





CHILDREN DANCE BEFORE THE BRIDE IN THIS CENTRAL DISPLAY PIECE 


It is a problem that has not yet been 
solved. Our national advertising campaign 
will help to better conditions and should be 
whole heartedly supported by all jewelers 
and manufacturers. Unfortunately, the man- 
ufacturing jewelers and clock makers who 
should be foremost in boosting this cam- 
paign have in many instances been its most 
bitter opponent. 

It will take a better understanding of 
modern methods of merchandising and above 
all, it will mean better window displays 
throughout the country if we want to teach 
the people that jewelry, diamonds, watches, 
clocks and silverware should be purchased 
from the jeweler, that his knowledge and 
experience gained through many years of 
hard work and study of his trade are impor- 
tant factors in deciding on “where to buy.” 

In the evening, when our work is done, 
let our merchandise stand out in clean and 
well lighted windows, attractively arranged, 
priced, judiciously selected and with neatly 
lettered show cards with a selling message 


The children in the attractive central piece 
dance before the bride and groom, while 
other couples dance cn and off the stage. 
The harpist at the left supplies music. The 
wing scenery is all hand carved and deco- 
rated and the entire piece is attractively 
colored. 

The display was designed and made in the 
store of a friend of the jeweler, after two 
years’ painstaking work, which, of course, 
was not continuous. The device is operated 
by electricity. 








“No grass will ever grow under your 
feet, Son,” said the sheik, as he sent his 
offspring forth on the Sahara.—Colgate 
Banter. 

Aeronautics Prof: I have been training 
men to fly for the past five years and I’ve 
never heard a complaint! Now, what does 
that prove? 

Voice from Rear: 
tales!—N. Y. Medley. 


Dead men tell no 
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him was 99c., which brought many people 
into the store. 

This advertiser used effort in finding ar- 
ticles that were actually worth the money 
and made a strong. appeal to the public, 


They were wanted articles and caused the 
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Practical Publicity for the Retailer 


| Written Expressly for The Jewelers’ Circular by Robert Francis Nattan ‘) 














A. Filene in his interesting volume entitled, 
“More Profits From Merchandising,” says: 

“These bargains are not of that doubtful 
variety consisting of the tag ends of un- 
wanted merchandise nor of damaged or out- 
of-date goods. They are goods of remark- 
able quality and for the most part in large 
quantities or accumulations of smaller lots. 
Yet they are sold at less than their regular 


Advertising and Turnover 

A FASTER rate of turnover is something 

which the retail jeweler has been striv- 
ing for,'for many years, many times in vain. 
Some jewelers succeed in turning over their 
stock twice, which is considered very good. 
Others turn it less than once. The turn- 
over of jewelry items carried by department 
stores is sometimes considerable. One de- 














“THE ATMOSPHERE OF SOCIAL SUCCESS IS A MATTER’ 
OF TASTE, NOT MONEY 99 








ONE OF SPAULDING & ‘CO.’ ATTRACTIVE AN- 
NOUNCEMENTS FOR THE AUTUMN SEASON 


advertiser to be favorably remembered. It 
pays to hunt around and find desirable’ mer- 
chandise—exclusive, unique—which. perhaps 
will not be readily available in department 
stores and other places of outside competi- 
tion. A little effort along this buying line 
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SOME MANUFACTURERS’ DEALER HELPS DISTRIBUTED TO RETAIL 


partment store, for example, had a turnover 
in watches one year of four and a half times. 
It has been claimed that it is difficult to 
force the sale of certain items in the jewel- 
er’s stock, but whether or not this is based 
on fact, is debatable, because the proper 
kind of selling effort, which includes adver- 
tising, can accomplish much. In view of the 
slow turnover of the jeweler’s stock, many 
will be interested in the fact that in Wm 
Filene’s Sons Co.’s store in Boston, Mass., 
there were 17 stock turns in what is known 
as their automatic bargain basement. 

In speaking of this large turnover, Edward 


JEWELERS 


price because of the methods employed in 
selecting and disposing of them. Quite often 
there are special reasons why manufacturers 
can advantageously sell at prices lower than 
usual and why they are very glad indeed to 
be assured of a large cash outlet.” 

While the use of the word “bargain” is 
decried by many retailers today, “specials” 
may be featured and advertised instead, with 
satisfactory results. A jeweler who started 
a very small, unpretentious store in the West 
some years ago, became highly successful by 
the intensive advertising of desirable specials 
at popular prices. A popular figure with 














SPAULDING ANNOUNCEMENT JUST 
RECEIVED 


ANOTHER 


stamps the retailer’s establishment as indi- 
vidual and makes it stand out as distinctive. 
With the addition of low-priced, attractive 
little articles suitable for all occasions, the 
jeweler has an opportunity to do powerful 
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Retail Advertising Department 














advertising to bring people into his store. 

One jeweler, by 'the way, has his so-called 
Gift Department arranged at the end of his 
long store so that the visitor, while proceed- 
ing to the low-priced department, has an-op- 
portunity to inspect the several other depart- 
ments devoted to diamonds, watches and 
jewelry. On the way out from this so-called 
gift section, the visitor has another oppor- 
tunity to inspect “gifts that last.” The en- 
terprising jeweler with this store arrange- 
ment makes the most of it by displaying to 
the visitor some of the latest productions in 
appropriate jewelry. In the Summer, for 
instance, he will show slave bracelets, neck- 
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Confidence Earned 


Next month, 100 years after the declaration 
of the independence of America, Bertl's jewelry 
store was founded. During this length of time 
the name of Bertl has been recognized as a 
jewelry store for real service and he is enjoying 
the p ge of four g of satisfied 
customers not only from Newark, but also from 
the ‘vicinity and different states of the U. S. A. 





Berti specializes in diamonds from a most 
liberal assortment for any size pocketbook. The 
name Bertl is the trademark for the best quality 
in diamonds. If you help patrofize Bert! you 
help yourself. 


Bert!’s Experience: 


Only a fair prefit can assure you a fair deal. 


NORBERT BERTL 


DIAMOND AND JEWELRY EXPERT 
46 SPRINGFIELD AVENUE 
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BERTL’S PERSISTENT ADVERTISING INCREASES 
HIS TURNOVER 


laces, wrist watches and pérhaps an excep- 
tional value in a diamond ring. 

Much thought is necessary to keep a re- 
tail establishment, live, up-to-date, and 


active. Success in retailing is not automatic. 


Others May Profit by This Experience 
THE plan of giving something “free” 
adopted by some retailers, not only in 
the jewelry field but 1n other trades as well, 
does not always work out satisfactorily. It 
is quite understandable why such a plan will 
often fail because many people are dubious 
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about getting, anything. worth while without 
giving something in return. 

Here is the experience of one jeweler in 
Chicago. The experience of others may be 
entirely different. He says: “We _ used 
certain gift articles as premiums, giving 
them away with purchases of jewelry from 


_ $10 and up in some instances, and from $50 












Satisfaction is the 
Foundation of Happiness 
Who would not be happy with one of Bertl's 

Diamonds selected from 

BERTL’S DREAMLAND 


“Fee ber ot Fe cat Bad in te Jewelers’ art comprises the immense stock at 


Nour Generations of satisfied customers and ready for you. 


NORBERT BERTL 


DIAMOND EXPERT 
A 46 SPRINGFIELD AVE. Half Block Above Court House 
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ANCTHER RECENT ANNOUNCEMENT BY NORBERT 
BERTL 


upwards, on other occasions. In one case 
in the smaller towns this operated to stimu- 
late sales to a certain degree, but in Chi- 
cago it has been an absolute failure. 

“On one occasion we offered to give away, 
in good faith, a .. . . clock, which 
regularly retails for $15 with every purchase 
of $50 and over, without attempting in the 
slightest way to raise the price of our regu- 
lar merchandise. The results in sales were 
little or nothing, although we used much 
space in our Metropolitan newspapers to 
announce the sale. We carry only side lines 
that fit in with our regular jewelry mer- 
chandise, such’ as beaded -bags, candlesticks, 
perfume accessories, etc. We believe . that 
the jeweler may avoid the accumulation of 
unsaleable merchandise only in one way, 
namely by selling below the regular price 
all merchandise that has become out of date 
or obsolete: ‘We do this at all of our stores 
and thus keep our stock as near to 100 per 
cent. saleable as possible.” 
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447 S. FOURTH 


GEIGER & SON—BIG REDUCTION SALE 
25% Off Everything in the Store 


Diamonds, Watches, Jewelry, Sterling Silver and Shef- 
field Plate--- Greatest Bargains in the City 





G. F. GEIGER & SON 


JE WELERS 








Thin model, heavy filled case. 
- Regular price, $40.00. Sale $39” 
price 


Sterling Silver Bread Tray 


=> 


75 * Regular Price, $2000. Bale $] 5 
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STARKS BUILDING 








GEIGER & SON, LOUISVILLE, KY., KEEP THEIR STOCK MOVING BY WELL ADVERTISED SPECIAL 
SALES 
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Current Advertising 

Joel’s, Dallas, Tex., in a noteworthy an- 
nouncement alluringly entitled “contact,” 
calls attention to the advisability of giving 
gifts that reflect one’s individuality. This 
thought is linked up with the desirability of 
Joel’s jewelry merchandise. “Diamonds, 
watches, jewelry and kindred lines; the same 
for cash or dignified credit,” says the ad- 
vertiser. 

* * * 

Among jewelers who conducted a reduction 
sale recently were G. F. Geiger & Son, 
Louisville, Ky. The price reduction 
amounted to 25 per cent. The merchandise 
included watches, silver and diamond rings. 

Our old friend, Norbert Bertl, Newark, 
N. J., keeps continuously at it and some of 
his recent announcements are shown this 
week. One announcement informed the pub- 
lic that Bertl’s jewelry store is nearing its 
centennary celebration—quite a record. Bertl 
has built up a most remarkable patronage 
by good values and original advertising 
containing an abundance of human interest. 


A Good Publicity Stunt 


PERMITTING students to decorate win- 

dows is one method of attracting wide 
interest. This has been tried successfully 
by a jeweler in an Indiana city of about 


The telephone r = 
—_ The wegrayh transmits it as words 


re if your messages are to convey the 
parecer tend represent—the ideals ang 
principles characteristic of you—they 
reflect your individuality = 
Gifts from a house of 
feeling of poy age ; 
establish the right kind of contact 
Diamonds, —— jewelry and ‘kin- 
pom sae the same ‘for cash >r dignified~ 
Hi 








A DISTINCTIVE ADVERTISEMENT. FROM DALLAS, 
TEx. - 


10,000 population. The high school in that 
city, and the same is true of most high 
schools in this day, has what is known as a 
commercial art class!) The members of this 
class trim one window: ‘Trims are changed 
twice a week. Two members of the class 
work together. At the end of each semester 
prizes are given of $25, $10-and $5 for the 
best three windows during that half year. 
In each display the two students insert a 
card showing the window trimmed by them. 
The prizes are awarded by a committee 
composed of display managers of other 
stores so there is no ill-feeling on the part 
of those who are not successful against the 
store itself. Incidentally members of this art 
class, working with members of the manual 
training class of the high school sometimes 
create something entirely different in display 
fixtures and display effects——E. .B. 
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‘(NOTHING 1S 
Too BiG OR Too 


We're F ishing 


for your next lot of old jewelry— 





platinum, gold and silver. Send it 


along today. 





We will hold your shipment intact 
awaiting approval of our estimate. This 


is in line with our policy of trying to 
avoid all chance of a misunderstanding. 


Kastenhuber & Lehrfeld 


24 John Street, New York 











a 





Smelters and Refiners for 31 Years 


Benches 














Double 
Work 
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Jewelers 


Our newly patented bench with the 
double top, The back is the same as the 
front—you turn. it around when one side 
is worn out or disfigured. The drawer is 
full width, with plenty of room for every- 
thing. ‘The lower pan is of rust-proof 
metal—the edges embedded in the wood 
—no filings can work underneath. No 
shop is complete without comfortable 
benches. No workman can produce at 
his maximum without a comfortable 
place to work. 


Used Around the World—Get the Catalog 
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The New Model 
Jewelers Work 
Bench that 
doubles the 
value of your 
dollar. 
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Leiman Bros. 
N o n-Warping 
Jewelers Work 
Bench. A New 
Development. 


LEIMAN BROS., 23 BBNC Walker Street New York 
MANUFACTURERS 
Makers of Good Machinery for 35 Years 

















26 









































Buck and the Waterbury Watch 














Written Expressly for THE JEwELERS’ CrrcuLtar by Cart W. Mitmawn of the Smithsonian Institute, 
WasuineTon, D. C. 














HE statement has been made at various 

times by individuals with authority to 
speak that of all American inventions in 
horology those of D. Azro A, Buck, of 
Worcester, Mass., which led to the manu- 
facture of the first cheap watch were the 
most valuable and had the most far reach- 
ing effect. Quite recently the writer had 


the good fortune to rediscover almost all of 
the models which Buck submitted to the 
U. S. Patent Office with his applications for 
patents between the years 1878 and 1885, and 
it was felt that because of Buck’s achieve- 
ment and the fact that the actual materials 
were available to visualize his efforts, an 
account of his watch might be desired by 











No. 203 442 : ed 






ities Ad i 4, vf 





% 


ca he 

















l xeseosee ot. 


QaaCuck 


oe ' ron Nhe 6 AR CERNE TE 


es 
Kee 


LENS 13. 


/ 


M, 


Mag : 
A oe es * 


) 7 
tH 
/, albthil J 
Miiithe 3 ba 


"s a a a 
Hage, : ee uF tee 


Og 


jewelers and others interested in horology. 

In Brearley’s book, “Time Telling Through 
the Ages,” is a story of the Waterbury 
watch and from it we gather that the idea of 
designing an inexpensive and yet fairly ac- 
curate watch was not original with Buck 
but that he was: induced to try his hand at 
it by E. J. Locke, of Boston. It would 
seem that Locke became interested in the 
idea through the efforts of Jason R. Hop- 
kins, of Washington, D. C. Hopkins was a 
man described as of a very versatile mind, 
who had invented a number of. mechanical 
devices. Early in the 70’s he conceived the 
idea. of producing a watch which would 
obviate the necessity of adjustments to posi- 
tion. He worked on the idea for several 
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ABOVE ILLUSTRATIONS SHOW PATENTS TAKEN OUT AT VARIOUS TIMES BY D. AZRO A. BUCK AND BY J. R. HOPKINS 








122 THE JEWELERS’ CIRCULAR September 8, 1926 


io St. 


Refining Plant 
E. Ontar 


317-319 


ae \VEvelbbe-Watbas as 
CHICAGO 


Sales Office 
5 So. Wabash Ave. 


SERVICE 
Our Check 
CO 
We Reclaim Every 
Grain of Value 
OC 
Ask Any Old Time 
Jeweler 
O 
THOMAS J. 
) 0) OF Oe a OL Oe 


Confidence in 


ISCostelsast 





Ye 
y 4 
— 
yA 
— 
“a 
a 
27 


Is Represented in 

















HOOVER & STRONG. Inc. 
iene sti me 


PLA’ 
ey BUFFALO, N.Y. U.S.A. : 
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HOOVER 
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years and finally developed it to the point 
where he was granted a patent on March 30, 
1875. As can be seen in the photograph of 
the model which he submitted with his ap- 
plication for a patent, his idea of doing away 
with adjustments was by placing the opera- 





Fig. 1—PLAN, UPPER SIDE 


tive parts upon and revolving with a 
centrally pivoted spring barrel and with the 
balance wheel pivoted at: the center of this 
motion. This was brought about, as is quite 
apparent, by the use of an annular disc hav- 





Fig. 2—PLAN, LOWER SIDE 


ing gear teeth around its inner periphery 
and its outer edge secured to a ledge on the 
inner side of the watch case. Hopkins does 
not mention in his specifications that the 
arrangement which he had perfected would 
result in lessening the manufacturing costs of 
a watch but it would seem that this thought 
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occurred to him> later; for he aroused: 
Locke’s interest in the idea of manufactur- 
ing watches which could be sold very 
cheaply. Locke apparently tried to interest 
the Benedict & Burnham Manufacturing 
Co., of Waterbury, Conn., but failing in this, 
he dropped the matter and Hopkins went 
ahead and secured other interests. 

Locke apparently was quite sold on the 
idea, however, and must have been quite 
disappointed in failing to arouse interest in 
Hopkins’ invention. At all events, he located 








Fic. 3—CENTER CROSS SECTION 


Buck in Worcester and prevailed upon him 
to try to see what he could do. Buck spent 
a year working with the idea and eventually 
obtained three patents on the 21st of May, 
1878, Pat. Nos. 203,998, 203,999 and 204,000. 
These are the fundamental patents on which 
the Waterbury watch was based. 

The first of these patents was for the 
watch plates, the accompanying illustration 
being a full-size copy of them made from the 
original model submitted with his applica- 
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Fic. 4—ENLARGED CROSS SECTION, TOP PLATE, 
DIAL, DIAL WHEEL AND HANDS 


tion. The two are exactly alike, being 1.316 
inches in diameter and stamped out of .042- 
inch thick brass. The round pillars are .12 
inches high. The manner in which the plates 
were incorporated and used in the watch will 
appear later in this article. The next patent, 
No. 203,999 was for the escape wheel. The 
model of this invention has not been found 
but its manner of incorporation appears 





Fic. 5—PERSPECTIVE VIEW OF PLATES 


later. Finally there was Pat. No. 204,000 
which incorporated all of Buck’s other ideas 
as well as the two contained in the preceding 
patents. Armed with these patents which 
Buck had assigned jointly to him, Locke 
again went to Benedict & Burnham with the 
result well known to all. 

What Buck had was, first of all, a stamp- 
ing job, even to the escape wheel. He had 
also a combined spring wheel and barrel and 
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besides that a revolving movement. ’ To tell 
all about it in his patent specifications re- 
quired over five thousand words, which was 
also quite unusual, but with all: these un- 
usual features it had one regular one, namely, 
that hardly had the watch been marketed 
than Buck saw and patented ways to im- 























Fic. 6—ELEVATION OF INNER SIDE OF SPRING 
PAWL 


prove it. The invention which can not be 
improved is a rare one. 


The Movement 
Reproduced herewith are a number of 
drawings of various parts and assemblies 
of the watch, each item of which has an 
identifying letter. These are referred to 
constantly and it is suggested that the 
reader follow the drawings as he reads, re- 





Fic. 7—PERSPECTIVE OF SCAPE WHEEL 


gardless of whether any specific reference 
is made to them in the text. 

At the center of the under side of the 
bottom plate, A, is secured an arbor, D, 
extending downward a short distance and 
squared at its end to receive a spring-collet, 
d. Projecting upward from hte center of 
the upper plate, B, is another arbor, E, 
whose lower end is reduced in diameter and 
fits loosely in the center hole in the plate. 














8—ELEVATION AND PLAN OF BALANCE 
STAFF AND SCAPE WHEEL 


Fie. 


This arbor is held in place by means of a 
concave steel washer, e’, to which the end 
of the arbor is headed on its concave side 
so as to cause the washer to bear firmly 
against the under side of the plate. The 
spring of the washer thus produced sufficient 
friction between its upper side and the plate 
and between the plate and the shoulder which 
forms the upper end of the reduced portion 
of the arbor, to permit the arbor to rotate 
with the two plates, A and B. Just off center 
of the plates an arbor, F, is pivoted, pro- 
jecting through the upper plate and bearing 
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on the lower. On its upper end is a pinion 
and just below the upper plate is secured a 
toothed wheel, f’. Another arbor, G, is 
pivoted at one side of F and about the same 
distance from the center of the plates. This 
arbor likewise bears on the lower plate. Its 
upper end is provided with a pinion, g, 
meshing with the toothed wheel, f’, and at 
about the middle of the staff is a toothed 
wheel, g’, about the same size as the wheel, 
f’. A third arbor, H, bearing on the lower 
plate and located near the center of the 
plates, has a pinion, h, located about midway, 





Fic. 9—PLAN OF UPPER SIDE OF SPRING WHEEL 


which meshes with the toothed wheel, g’. 
Below this pinion, h, is the escape wheel, I, 
of the duplex type. 

Near the periphery of the escape wheel and 
upon the side of the center of the plates, 
opposite to the arbor, G, is pivoted the 
balance staff, K, on which and at a point 
above the escape wheel is fastened the 
balance wheel, L, having a series of pro- 
jections around its periphery which resemble 
the balance screws of an expansion balance. 
On the balance staff and immediately below 
the balance and upon the same plane as that 
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Fic. 10—PLAN OF LOWER SIDE OF 


WHEEL 


occupied by the short tooth, i’ (Figs. 7 and 
8) of the escape wheel, is a collar, k, whose 
diameter permits its periphery to extend 
within the circle described by the short 
tooth of the escape wheel. In the collar a 
notch, k’, is cut, which, in horizontal section 
has the form of a right angle and, as shown 
in Fig. 8, is arranged with its forward side 
in a line with the radius. In this position 
one of the short teeth of the escape wheel 
may enter the notch until its forward face 
at its end bears against the front side of 
the notch. The position of the balance staff 
with relation to the escape wheel staff, H, 
is such as to permit ‘one-half its diameter 
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below the collar, k, to be within: the circle 
described by the ends of the long teeth of 
the escape wheel. In this part of the staff a 
V-shaped notch, k”, is cut which is located 
about one-fourth the circumference of the 
staff in advance of the other notch, k’. 
With this arrangement the operation of 
the escapement was as follows: When 
the balance wheel revolved backward one 
of the long or locking teeth bore against 
the staff and prevented motion of the escape 
wheel, but as the balance wheel revolved 
forward this long tooth dropped into the 
notch k”, and moved forward until the next 
long tooth, in turn, bore upon the staff and 
stopped the movement of the escape wheel. 
While the long or locking tooth was pass- 
ing through the notch, k”, the short im- 
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cept at their outer and inner ends. This 
exposed most of the interior of the watch 
but reserved sufficient material to give the 
necessary strength to support the mechan- 
ism. The dial is held in position within 
the case by being fitted at its edge into a 
rabbet, p, formed within the upper inner 
edge of the centerpiece, P. After being 
placed, the excess material of the center- 
piece was burred over the face of the dial, 
firmly locking it in position and preventing 
rotary motion. 

On the lower side of the center of the dial 
is a toothed wheel, Q, permanently secured 
by a washer, q, placed between the two and 
provided at each side with a hub, q’, that 
passes through a corresponding opening in 
the dial and has its projecting ends riveted 























THE WATERBURY WATCH 


This model was found with Patent Office material without the identification tag. With the exception of 
the dial it contains all the features of the basic patent No. 204,000. 


pulse tooth immediately back of it passed 
into its notch, k’, and bearing against the 
forward side of the later gave impulse to 
the balance. Its engagement with this 
notch ceased just before the next locking 
tooth impinged upon the staff. 

End motion of the balance staff and 
arbors, H and F, is prevented by means of 
round steel caps placed within recesses in 
the plates at the end of each pivot hole. 
They are secured in place by swaging the 
metal of the plates over the edges tof the 
caps. Oil is admitted through holes 
drilled in the side of each cap. The portion 
of each plate which forms a bearing for 
the balance wheel staff is so connected with 
the plate as to permit it to be bent toward 
or from the escape wheel, by which means 
the depth of engagement of the escape- 
ment may be varied at will. The hair- 
spring attachment, b, forms part of the 
upper plate and after the latter is stamped 
out this stud is bent downward until its end 
is in position to receive the end of the 
hair-spring. 

All of the described parts which constitute 
the train of the watch are pivoted or 
journaled by means of the arbors, D and 
E, within the dial, N, and the spring 
wheel, Q, in such a way as to permit of 
their rotation. As originally designed by 
Buck, the dial, N, was composed wholly 
of metal, stamped from a plate of sufficient 
thickness to afford the necessary strength. 
The metal around the figures was cut away 
as was also most of the central portion, 
so as to leave the figures disconnected ex- 


down. This arrangement kept the wheel and 
dial parallel and the wheel at its rim slightly 
below the dial. The hollow arbor, r, of the 
hour hand wheel, R, located just below the 
wheel, Q, projects through an axial opening 
in the washer, gq, and above the dial a 
sufficient distance to enable it to receive the 
hour hand, S. The hour hand is permanently 
connected with this hollow arbor but can be 
rotated for the purpose of setting the watch 
by reason of a concave steel washer, 1’, 
placed around the arbor, above the hand, be- 
fore the arbor is burred. The concave side 
of this washer is downward and the pressure 
which it exerts produces sufficient friction 
to cause the hand to rotate normally with 
the arbor except when purposely moved. The 
arbor, E, passes freely through the hollow 
arbor. The shoulder, mentioned earlier, 
which forms the lower end of the reduced 
portion bears against the lower side of the 
hub of the wheel, R. Its upper end is 
squared to receive the minute hand. 

The diameters of the wheels, Q and R, are 
the same and both mesh with the pinion, f. 
The stationary wheel, Q, has 44 teeth but the 
movable wheel, R, 48. By this arrangement 
each rotation of the pivoted movement 
causes the minute hand to pass entirely 
around the dial, while the hour hand will 
be carried forward 1/12 of a revolution. This 
is brought about by the fact that the wheel, 
R, is moved forward by the rotation of the 
pinion around it, the pinion engaging with 
but 44 of the 48 teeth of the wheel, that is, 
11/12 of its periphery in traveling around 
the same, and, therefore, having moved the 
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wheel forward for a distance of four teeth. 

The spring wheel, O, has about the same 
diameter as the dial and is contained within 
a rabbet, p’, that is formed within the lower 
inner edge of the case center, P. Here it is 
held but permitted to rotate by means of a 
cap, U, which fits tightly into the same 
rabbet. A small opening, o, at the center of 
the spring wheel, receives and contains the 
arbor, D, and acts as its bearing. Just 
within the outer edge of the wheel is a 
series of rectangular openings, o’, arranged 
radially and at equal points around the 
wheel to receive the teeth of the spur wheel, 
V. This wheel is secured to the inner end 
of the stem, W, and engages with the spring 
wheel from its upper side. The stem, stem 
wheel and thumb piece are all fastened 
together by riveting after the parts are in 
place within the case. 

The central portions of the spring wheel 
are cut away leaving just a rim, hub and 
spokes, and from equidistant points of the 
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MODEL OF PATENTED MAINSPRING BARREL FOR 
WATCHES GRANTED BUCK IN 1884 


inner edge of the rim a number of lugs, 0”, 
project downward (Fig. 10). This whole 
wheel is stamped out from one piece of 
material and the lugs are afterward bent 
down to position. On the outer end of the 
arbor, D, is fastened a collet, Y, which re- 
ceives the inner end of the mainspring, Z. 
The outer end of the spring is doubled back- 
ward around one of the lugs, o”’, and then 
the whole spring together with the backward 
double end passes outside of the next lug and 
continues inward toward the center. The 
spring wheel is prevented from rotating back- 
wards by means of a spring pawl, A’, placed 
over the stem, W, between the stem wheel 
and the case center, so that the stem acts 
as a pivotal bearing for the pawl. The long 
end of the pawl is made thin vertically so as 
to be more or less springy and presses 
against a bearing placed immediately above 
the spring wheel. The front end of the pawl 
is pointed, is turned downward and forward 
and engages with the openings, o’, of the 
spring wheel. With this arrangement the 
pawl wheel oscillates upon the stem when- 
ever the spring wheel is moved in a forward 
direction but in consequence of the shape of 
the engaging end, it can not be rotated rear- 
ward. 

To prevent the mainspring from being 
wound up too tightly and thus cause possible 
injury, a ring, B’, is placed immediately 
above the spring wheel within the rabbet, p’. 
Upon its inner periphery is a series of 
notches, b’ (Fig. 9), which incline outward 
and forward in the line of motion of the 
spring wheel. On the upper face of the 
spring wheel, inside of the inner edge of the 
ting, B’, a pawl, C’, is pivoted which can 
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be turned until its forward end engages with 
one of the notches, b’, and stops further for- 
ward motion (the pawl could be turned so as 
to release its end from engagement in the 
notches and permit the spring wheel to rotate 
without interruption). From the lower side 
and at the rear end of the pawl, C’, a stud, 
ce’, extends downward between the rearward 
bent end of the mainspring and the outer coil 
of the same. By this arrangement the out- 
ward pressure of the end of the mainspring 
kept the pawl out of engagement with the 
toothed ring, B’, until the spring had been 
nearly coiled up, when the outside coil of 
the latter drawing diagonally inward across 
the stud, c”’, exerted sufficient force to 
overcome the resistance of the end of the 
spring and thus caused the pawl to engage 
with the toothed ring and stop the forward 
motion of the spring wheel. 

Hardly a year had passed after Benedict & 
Burnham got into the manufacture of Buck’s 
watch before he patented his first improve- 
ment. This was not incorporated, however, 
before the round of jokes on the Waterbury 
watch had gotten under way. The most 
numerous of these centered about the time it 
took to wind up the spring which was 9 feet 
long. There was no click provided with the 
stem so that the thumb piece could only be 
moved in one direction, and Waterbury soon 
came to be known as the “City of Eternal 
Spring.” 

On the 9th of November, 1880, Buck re- 
ceived Pat. No. 234,236. A photograph of 
the model submitted is shown herewith. This 
invention consisted in combining with the 
stem gear two gear wheels journaled upon a 
plate, pivoted centrally, so as to permit 
either of the wheels to mesh with the spring 
wheel. By incorporating this plate with its 
spur wheels on the inner face of the case 
center he had a mechanism which caused the 
spring wheel to revolve forward not only 
when the stem piece was turned forward but 
also when it was turned backward. In other 
words, the time of winding the watch was 
cut in half. This was just one of a series 
of four inventions, all issued to Buck on the 
same day, which had to do with improve- 
ments of the original invention. They were 
followed during the next four or five years 
by still other improvements but that is 
another story. 





Watch from‘the S-51 


GLoucEsTER, Mass., Aug. 24, 1926. 
Editor of THE JEWELERS’ CIRCULAR: 


I have on display in my show window a 
17-jewel Illinois watch, 12 size, a Waldamar 
chain, a belt and buckle that belonged to 
one of the crew that went down on the S-51. 
The watch has rusted so that it fell apart. 
People are very much interested and lots 
of them come and look at it. I thought this 
might interest you. 

Sincerely yours, 
(Signed, E. S. BoucutTon. 











Kappa: What kind of a dress did Betty 
wear to the party last night? 


Kat: I don’t remember. 
checked. 

Kappa: That must have been a real 
party.—YVellow Crab. 


I think it was 
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From a Veteran Watchmaker 


BrisTot, Va., Aug. 11, 1926. 
Editor of THr JEWELERS’ CIRCULAR: 


I was never so interested in reading any 
article as I was in that entitled, “How Can 
We Get New Recruits to the Watch Indus- 
try,” by J. P. Stevens, of Atlanta, Ga. 

It is a well known fact that a young man 
when he starts to learn the watch repair 
trade, must have not only the backing of 
parents or friends in good financial circum- 
stances, but he should also have some 
mechanical aptitude and inspiration. I have 
known several young men who learned their 
trade under capable watchmakers in the old 
country and in the old way, but they have 
not been successful. 

As for myself, I had some ideas when I 
was 14 years old. That was about 60 years 
ago, and it came to pass that my father had 
an open face, cylinder escapement watch 
which he forgot to take with him when he 
left on a trip for two weeks. With my 
jack-knife I carefully took the watch down 
and put it together but the glass fell out 
and I was unable to put it back without 
chipping. When he returned he picked up 
his timepiece and lo! the glass fell out. 
‘Father accused me of tinkering with it and 
I had to acknowledge the misdemeanor. 
Although the watch was still running he 
wanted me to do it over again. I did it with 
great confidence in myself and without fear. 
Then he gave me some money to go to the 
watchmaker to get the glass fitted. Here is 
how I happened to became a watchmaker. 

My father turned me over to a very fine 
watchmaker for four years. Aftér four 
years this man offered me some salary if I 
would remain with him a year longer but 
I told him that I had learned all that he 
knew, that I was not yet a watchmaker and 
that it was necessary for me to go and get 
more knowledge. Then I set out to the 
Baltic Provinces to work on the clocks and 
watches in the homes of the barons and 
dukes. One baron, by the way, had 40 
rooms in his palace and had one or two 
high grade French clocks in each room, so 
it took me several weeks to clean them. 
After traveling about for a year or so, it 
came to my knowledge that some watch- 
maker in a certain city was building a tower 
clock and I immediately located him and 
“sold” myself to him for six months with- 
out pay or board, in order to get more 
knowledge. I can say that I learned more 
from that watchmaker in six months than 
I did from the first man in four years. I 
have been learning ever since and like the 
City of New York, I am not finished yet. 
The watchmaker who says he cannot learn 
any more has no room for more knowledge 
in his head. 


I would not encourage any young man to 
learn watch repairing as it would take him 
at least 15 years to acquire proficiency 
enough to allow him to get a position at a 
moderate salary. He would have to invest 
about $250 or more in tools and then learn 
engraving, jewelry repairing and stone set- 
ting. A watchmaker must do many things 
to cater to the caprice of his employer. The 
writer has in his possession a letter from a 
prominent house offering him $30 a week! 








(Continued on page 126) 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 











UNITED STATES PATENTS 





Issue of August 24, 1926 


1,596,866. BUCKLE. Rosert Bosins, Chicago. 
Filed June 3, 1924. Serial 717,460. Renewed 
July 6, 1926. 5 Claims. 

In a buckle, a body member, a pivot pin carried 





thereby, a belt attaching member mounted on said 
pivot pin, a gripping member eccentrically carried 
by said attaching member, and pivot pin operated 
means for positioning said gripping member. 
1,597,056. LINGERIE CLASP. Etva F. Ctovp, 
Los Angeles, Cal. Filed June 15, 1925. Serial 
37,144. 4 Claims. 
A clasp as described comprising a pair of jaws 
for holding a lingerie strap, guides on one of said 





jaws closed at the rear end thereof, means for de- 
tachably closing said guides at their opposite ends 
and a connecting member formed with a head for 
slidably engaging said guides, said connecting mem- 
ber adapted to be secured to the dress. 

1,597,378. VANITY-CASE CATCH AND PLATE 


EJECTOR. Wiritam G. Kenpatt, Newark, 
N. J. Filed June 25, 1926. Serial 118,561. 
10 Claims. 


In a vanity case provided with means for holding 





a compact plate, cam means carried by the case and 
forming a mechanically actuated ejector for loosen- 
ing and partly removing said plate. 

1,597,417. WATCH-BRACELET HOOK. Josep 
F. Rioux, Attleboro, Mass., assignor to Bliss 
Bros. Co., Attleboro, Mass. Filed April 7, 
1926. Serial 100,305. 9 Claims. 

In a hook, a hook member having a pair of 
spaced parallel slots and a transversely depressed 








part in its hack, a shank for the hook member ex- 
terding rearwardly therefrom thence forwardly and 
again rearwardly to form a spring nose, and a 
pivoted latch having a pair of fingers for closing 
the mouth of the hook and being movable through 
said slots, said fingers having cam-like edges which 
snap over the spring nose, and said latch having 
a finger nail engaging lip which overlies the de- 
pressed part of the hook back. 


DESIGNS 


70,872; WATCH BAND OR SIMILAR ARTI- 
CLE. 


Hector Bertotone, New York, - as- 
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signor to Corbett & Bertolone, a copartnership 
composed of John L. Corbett and Hector Berto- 











lone,’ New York. Filed May 10, 1926. Serial 
17,623. Term of patent 7 years. 


70,887. BELT BUCKLE. Wrtttam J. Morse, At- 
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tleboro, Mass. Filed April 8, 1926. 
17,215. Term of patent 3% years. 


70,891. BELT BUCKLE. Wrtrrarp A. OrMSBEE, 


Serial 





Taunton, Mass. Filed Jan. 2, 1926. 
15,923. Term of patent 314 years. 


70,892. BELT BUCKLE. Witrarp A. OrmMsBEE, 


Serial 





Taunton, Mass. Filed Jan. 2, 1926. 
15,927. Term of patent 3% years. 


70,893. CUFF BUTTON. Wirtarp A. OrMsBEE, 


Serial 





Taunton, Mass. Filed Jan. 2, 1926. Serial 
15,928. Term of patent 3% years. 


70,926. WATCHCASE. Arruur W. WapswortH, 
Fort Thomas, Ky., assignor to The Wadsworth 





Watch Case Co., Dayton, Ky. Filed June 1, 
1926. Serial 17,906. Term of patent 14 years. 
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UNITED STATES TRADE MARKS 


The following trade-marks are published in com. 
pliance with Section 6 of the. Act of Feb, 20, 1905 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in clause (b) 
of Section 5 of said Act as amended Feb. 18, 191] 

As provided by Section 14 of said Act, a fee 
of $10 must accompany each notice of opposition, 





Issue of August 24, 1926 


Ser. 227,126. (CLASS 27. HOROLOGICAL In. 
STRUMENTS.) Les Fis pe JEANNERBT- 
BreHM, Excersiok ParK AND  SPEEDWay 
Watcu Co., St. Imier, Switzerland. Filed 
‘Feb. 10, 1926. 


EXCELPARK 


Particular description of goods.—Watches, Parts 
of Watches, and Watchcases. 
Claims use since Oct. 10, 1925. 


Ser. 229,173. (CLASS 23. CUTLERY, MACHIN. 
ERY, AND TOOLS, AND PARTS 
THEREOF.) FrepertcK Reynotps Limitep 
Sheffield, Eng. Filed March 25, 1926. ‘ 


— 















Particular description of goods.—Table Knives, 
Carving Knives, Dessert Knives, Tea Knives Com- 
posed Wholly or in Part of Base Metal, and Razors, 

Claims use since April, 1919. 

Ser. 233,559. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Nartuaniet M., 
KrIrSHNER, Los Angeles, Cal. Filed June 21, 
1926. 

No claim is made to the words “California” and 
“Gems” apart from the mark shown on the drawing. 





Particular description of goods——Gems and Semi- 
precious Stones Used as Jewelry. 
Claims use since May 28, 1926. 











From a Veteran Watchmaker 





(Continued from page 125) 








The writer states that his present watch- 
maker who was with him several years is 
leaving to take up chiropractic. Do you 
wonder hundreds and thousands of others 
like this watchmaker have drifted from the 
bench in order to secure a more lucrative 
occupation ? 

How can we get new recruits to the watch 
repairing industry from boys of moderate 
means who cannot afford a scholarship in 
one of the horological schools? I would 
suggest two ways: First, let the different 
factories establish a free watch repairing 
school so that their products will not be 
botched by the self-made watchmakers; sec- 
ond, let the State industrial schools estab- 
lish a free department for teaching young 
men watch repairing. The department 
might be made to pay for itself by doing 
watch repairing for the trade. 

Very truly yours, 
(Signed) E. J. KASsEL. 








